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Roosevelt Could 
Stay In Insurance 


While | Governor 


Nothing In Law Or Custom To 
Compel Severance of 


Connections 
BEHA STILL HEADS DEP’T 


Gov. Smith Appoints No Successor 
To wuperintendent Now Trust 
Company Head 





James A. Beha, superintendent of in- 
surance, took over his new job as chair- 
man of the board of the International 
Germanic Trust Co. of New York on No- 
vember 20. On Monday of last week 
while visiting Governor Smith at an up- 
town hotel he presented his resignation 
as superintendent. Governor Smith left 
New York for Mississippi without ac- 
cepting the resignation and he told re- 
porters at his hotel on the Gulf of Mex- 
ico that he. was taking a rest and was 
dropping state and political cares for the 
time being. There is indication, there- 
fore, that Mr. Beha will continue to hold 
both jobs for a time yet. 

Another somewhat similar situation 
which is interesting insurance men is to 
know whether Governor-elect Franklin 
D. Roosevelt of New York, who is now 
in Warm Springs, Ga., will resign as 
vice-president of the Fidelity & Deposit 
Co, 

Hold Public and Private Posts 

In brief, the point being discussed by 
insurance men is whether public officials 
can hold state and business positions at 
the same time. -It is known that one 
New York State insurance superintend- 
ent was president of a bank while 2c was 
superintendent of insurance. 


Governors Maintained Business 
Connections 


Several of the governors of New York 
State have maintained their business 
connections while at the head of the 
state government at Albany. Levi P. 
Morton, governor in 1895-96, was head 
of Morton, Bliss & Co, New York bank- 
ing firm, while in the chair. Frank W. 
Higgins, of Olean, had a large grocery 
business and he also had a connection 
with the lumber business. Benjamin B. 
O'Dell was head of an ice company at 
Newburgh and was interested in electric 
light and other public utilities in Orange 
County. There was also Martin H. 
Glyn, who maintained his interest in 
the \lbany “Times-Union” of which he 
ad been managing editor. John A. Dix, 
of Thomson, N. Y., had important in- 
“0 ae in the Adirondacks, among them 
mer. 

lawyers, who are in the majority 
‘mons callings of governors of New 
York, do not sever their identity with 
lax irms with which they have been 
assoc.ated, on being elected to the gov- 
ernorship. They are usually on the 

(Continued on Page 34) 

















PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 


of time! 
operation. 
lute security. 


146 years of successful business 
World-wide interests. 


Abso- 


Excellent Service and Facilities 


PHOENIX 
Indemnity Company 
150 William Street, New York 




















FORGET MY LOOKS 
BUT 


REMEMBER 


Harry Everts Morrow 
Associate General Agent 


J. ELLIOTT HALL AGENCIES 
PENN MUTUAL LIFE INSURANCE CO. 
100 William Street, New York 


Phone Beekman 1718 


FOR 


Surplus Business 
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Our Annual Servicing Period 


Penn Mutual eae ota are having their annual concentration 


on Penn Mutua 


members from November 1 to December 31. 


They have been supplied with a complete and first class kit of tools. 
And they will be able to offer Non-medical during four of these 
eight weeks—the Penn Mutual once again lining up with advanced 


underwriting. 


Home Office representatives, specialists in Field work, have made 
sscamoae Agency visits, supplying each General Agent and his 
arge number of Special Agents with face to face instructions in the 


use of new material. 


We have openings for men and women who are afire with en- 


thusiasm and 


esire to make life insurance their life’s work. 


Wm. A. LAW, President 


Wm. H. KINGSLEY, Vice-President 


HUGH D. HART, Vice-President 


The Penn Mutual Life Insurance Company 


Philadelphia 


Independence Square Pa. 


Founded 1847 
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Huntington Estate 
Has To Issue Notes 
To Pay Estate Tax 


Railroad Magnate’s Estate Ex- 
ceeded $42,000,000 But Lacked 
Cash For Taxes 


A FINE SALES DOCUMENT 








Striking Life Insurance Argument 
In Predicament of a Great 
Estate 





The financial sections of newspapers 
in New York and other cities contained 
the other day one of the finest life in- 
surance sales documents that ever came 
to the hands of an agent. It was a quar- 
ter page announcement of an issue ‘Of 
sinking fund notes by the 
Henry E. 


estate df 
Huntington, for the purpose 
of paying a balance due the government 
on the estate tax. 

Mr. Huntington left an estate ap- 
praised at more than $42,000,000. Among 
the principal assets are bonds and stocks 
of such corporations as Southern Cali- 
fornia Edison Co., Equitable Trust Co. 
of New York and the Huntington Land 
and Improvement Co., which is a hold- 
ing company for the large real estate 
holdings in the hands of the trustees. 
There is no question about the enormous 
value of the great interests of the es- 
tate. But any attempt to liquidate 
enough of it to pay the Federal and sey- 
eral state estate taxes would cause a 
tremendous shrinkage of values and 
might be impossible of accomplishment 
within the limits of the requirements of 
the law. 


Have to Underwrite Needs Fer Cash 


The purpose of the note issue is thus 
stated in the financial advertisements: 
“All of the proceeds to be derived from 
the sale of these notes will be used to 
pay the balance due on the Federal Es- 
tate Tax as estimated by the executors 
of the estate, the balance due on the 
California State Inheritance Tax as de- 
termined and levied by the state, all ap- 
proved claims and for other estate pur- 
poses.” 

One of the great railroad magnates of 
the country, who built up one of the 
largest fortunes of his time and was him- 
self an important and successful finan- 
cier, dies leaving property worth over 
$42,000,000, and yet the estate must go 
into the open market and borrow to tide 
over a critical period when the most 
urgent need is cash. The simple and 
obvious application of estate tax insur- 
ance would have saved not only the ne- 
cessity of negotiating a formal issue of 
securities to raise the money, but would 
have also saved the estate the costs and 
underwriting charges incident to such an 
issue. 

Must Liquidate Estate 


It is the intention of the executors to 
liquidate the estate as opportunity offers, 
but in the case of such large and com: 
plicated interests as those left by Mr. 


(Continued on Page 8) 
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THE PRODIGY 


| OW LING FOR MORE 
room, our new child, 

the Leyendecker Branch, 

three months old, has outgrown 
its swaddling clothes to such uncomfortable 





proportions that we have been compelled to ad- 


minister a quick and effective remedy. #& & & 


‘This was fortunately obtainable in new space 


THE KEANE - PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 


immediately adjoining the present, and offspring 
No. 1 has again quieted down, satisfied and 


happy in its new quarters, having advanced into 


a size 133% larger than before. 


It is quite natural to assume 


that such unprecedented growth of parent and 
child has been due to 





—Organized Service— 








Telephone Chickering 2384 
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Methods of Companies 
Making Housing Loans 


GOVERNMENT MAKES SURVEY 





No Loans For Construction; Very Con- 
servative Valuations Basis 
of Such Loans 





A iescription of the practices of life 
insur:uce Companies in making housing 
loans is given in a pamphlet gotten out 
by the Bureau of Standards, Department 
ot C. mmerce, at Washington, A survey 
of al! methods of financing homes was 
made It was explained that the loans 
are ade through local loan agents, 
bank-, mortgage companies authorized to 
make such loans for the insurance com- 
pany. Such loans are an outgrowth of 
the ofter-war housing needs. The plan 
of the insurance companies is described 
in part as follows: 

“As a consequence of their appraisal 
methods the loans of the more conserva- 
tive companies, though made up to 60% 
of valuation, seldom represent more than 
30 or 55% of the cost of the property 
to the purchaser. 

“Insurance company loans run for pe- 
riods as long as 15 years. Interest is 
at the rate prevailing in the locality 
where the loan is made, and is usually 
payable semi-annually. In many cases 
the principal is required to be curtailed 
regularly on interest dates. The contract 
of one large company requires a pay- 
ment of 3% of the principal semi-an- 
nually and gives the borrower the op- 
tion of making larger payments or of 
taking up the entire loan after the third 
year. The plan of another company pro- 
vides for the payment of the loan and 
interest in equal monthly installments 
over a period of 10 years. This com- 
pany makes a life insurance policy a part 
of the mortgage agreement, so that if 
the borrower should die the loan may be 
repaid from the insurance proceeds. In 
cases where such an insurance policy is 
involved the home owner who wishes to 
sell his property shortly after the mort- 
gage is placed is usually required to ob- 
tain the company’s permission to trans- 
fer the loan to the new owner. 

“Insurance companies seldom lend their 
funds for construction purposes, and, 
therefore, where a family builds its home 
the money needed during the construc- 
tion period must be supplied from some 
pond source. The agent frequently ar- 
ranges such a temporary loan, however, 
on the basis of his company’s willingne ss 
to take over the financing when the 
structure is completed, and where banks 
and other financial institutions act as 
agents they often advance their own 
tunds for the building period, after which 
the loan is transferred to the insurance 
company. Some additional expense to 
the borrower is usually involved in these 
instance S. 

“The insurance company loan has this 
important advantage: It is made for a 
period sufficiently long to enable the 
orrower to repay it without the neces- 
sity of renewing, and thus to avoid the 
inconvenience and expense frequently in- 
cident to this process. Where amortiza- 
tion, or gradual repayment of the prin- 
cipal, is provided for, interest charges 
are reluced and the borrower is encour- 
aged to get out of debt.” 





A. L. C. VICE-PRESIDENTS 


Am ug the state vice-presidents of the 
Amer can Life Convention appointed by 
Presid nt Ayres are these: New York— 
L. M. Cathles, North American Reassur- 
ance 'o.; Pennsylvania—H. G. Scott, 
Reliar e Life; New Hampshire—R. J. 
Merri’, United L. & A.; Connecticut— 
oroSmith, Travelers. 





CERF MAKING ADDRESSES 


« ‘\. Cerf, formerly manager here of 
the Mutual Benefit and now retired, re- 
rently addressed the agency force of 
Beers & DeLong, managers of the Mu- 


_ Renefit. He is also to address the 
Vells, Meisel & Peyser agency of the 
Mutual Benefit, 








This Is True 
Partnership 


Men who associate in business ventures and 
work to benefit each other are rightly called 
partners. 


But they may seal their alliance even 
more effectively by carrying it to a 
point where their respective families 
will be factors in their successes. 


Through Partnership Life Insurance 
such co-workers may make certain 
the conservation of their busincss 
and the protection of their families 
should either of them be suddenly 
taken away. 


The Prudential Offers Ideal Policies 
For This Furpose. 


“i, The Prudential 








if 
Fey : Insurance Company of America 
| Lif i Home Office: Newark, New Jersey 


Epwarp D. Durrietp, President 








Wm. W. McClench Dies 
In Springfield; Aged 74 


HEART DISEASE CAUSES DEATH 





Chairman of Massachusetts Mutual Life 
Board Had Distinguished Career; 
With Company Since 1893 


William Wallace McClench,  chair- 
man of the board of directors of the 
Massachusetts Mutual, and for years 
president of that company, died in 
Springfield, Mass., on Friday night of 
last week. He was seventy-four years 
old. Mr. McClench was stricken with 
heart disease on November 4. He was 





WILLIAM W. McCLENCH 


one of the most highly respected of life 
insurance executives. 

Mr. McClench was born at Chicopee, 
Mass., April 6, 1854, the youngest son 
of Joseph Underwood and Mary A. 
(Johnson) McClench. His father’s an- 
cestors came to New England from 
Scotland early in the eighteenth century. 
Mr. McClench’s mother was a descen- 
dant of Richard Kimball, who came to 
America in 1635. She was born at East 
Weare, N. H., December 14, 1819. 

Graduating from Chicopee high school 
under Principal T. H. Kimpton in the 
class of 1871, Mr. McClench entered 
Tufts college in the fall of that year. 
In 1875 he graduated from Tufts with 
the degree of bachelor of arts. Forty- 
seven years later, in 1922, his alma 
mater awarded him the honorary de- 
gree of LL.D 


First Business Experience 


His first business thrill came at the 
age of eleven, when he received his first 
“salary,” a munificent $5 for one year’s 
labor pumping the organ at the Univer- 
salist Church at Chicopee. The job in- 
cluded attendance at the Saturday night 
rehearsal and at two services on Sun- 
day. His next rise in the business world 
was while still in school. During vaca- 
tions he worked in the Dwight Manu- 
facturing Co.’s plant for fifty cents a 
day. And the day stretched from 6:30 
in the morning to 6:30 at night, with 
one hour off for dinner. 

In September of 1875, the year he 
graduated from Tufts college, Mr. Mc- 
Clench became a teacher at Hitchcock 
Free Academy at Brimfield. The next 
year he became principal of the Ware 
High School and taught there for two 
years. While he taught school he stud- 
ied law at night, and in the summer of 
i877 he entered the Springfield law firm 
of Stearns, Knowlton & Long. In Oc- 
tober of the following year he was ad- 
mitted to the bar. 

When George M. Stearns, senior 
member of the firm, withdrew and 
opened an office in Chicopee, Mr. Mc- 
Clench went with him and engaged in 
private practice. He remained there for 
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eleven years, serving part of that time 
as Chicopee town counsel. In 1891 he 
formed a partnership with Judge Gid- 
eon Wells and Jonathan Barnes of 
Springfield, Mass., under the firm name 
of Wells, McClench & Barnes. In 1893 
he entered into partnership with Fred- 
erick H. Gillett, who went to Congress 
the same year. This partnership was 
dissolved in 1898 when he became coun- 
sel for the Massachusetts Mutual Life 
Insurance Co.: 
Joined Company in 1893 

The year 1893, however, marked Mr. 
McClench’s first connection with the 
Massachusetts Mutual. That year the 
president, M. V. B. Edgerly, asked him 
to come into the legal department to 
assist Judge Wells, then general counsel 
for the company. It was on Judge 
Well’s death in 1898 that. Mr. McClench 
was appointed counsel as the judge’s 
successor. 

for a number of years earlier Mr. 
MecClench had been chairman of the 
Republican town committee of Chicopee 
and had retained that position until 
1891, when Chicopee was made a city. 
In the fall of that year he was nomi- 
nated for mayor by both parties and his 
election as the second mayor of the city 
was practically unanimous. He was the 
only mayor so honored. He seryed dur- 
ing the year 1892. 

Political Activities 

In 1892 he was a candidate for dis- 
trict-attorney on the Democratic ticket 
and the following year he ran for the 
governor’s council. He was a candidate 
tor attorney-general on the gold Demo- 
cratic ticket in 1896, but later returned 
to the Republican fold, and in the last 
years of his life was a staunch supporter 
of that party. While living in Chicopee 
he was a member of the Masonic lodge 
of that place. He was also a member 
of the Universalist Church there and for 
long was chairman of the standing 
committee. Later in life he was a Uni- 
tarian and was for many years one of 
the leading members of the parish com- 
mittee of the Church of the Unity in 
Springfield. 

Speaking at the banquet of the Uni- 
versalist convention held in this city 
October 21, 1911, Mr. McClench, then 
a Unitarian, said that he had been active 
in the Universalist Church early in life 
and told of his job pumping the organ 
at the church in Chicopee. He also 
declared that he used to shine the boots 
of the visiting ministers, so that, in his 
religious experience, he could truly be 
said to have “begun at the foot.” 

The year after he became counsel for 
the life insurance company he was elect- 
ed a director of the company. Increas- 
ing business necessitated the creation of 
the office of second vice-president in 
January, 1905, and Mr. McClench was 
the unanimous choice of the directors for 
the position. At the death of President 
John A. Hall he succeeded to the presi- 
dency, October 28, 1908. He had then 
been with the company fifteen years. 
Under his leadership the company’s 
business increased to such an extent that 
today it is among the most powerful life 
insurance companies in the country. 

Had Many Activities 

It was largely due to his efforts that 
the company moved from the corner 
of Main and State streets to its new 
building on State street beyond Win- 
chester Square. Mr. McClench was 
deeply interested in formation of the 
plans for that building and took a per- 
sonal pride in it and the grounds there. 

Upon the organization of the Spring- 
field Peace Society, November 14, 1913, 
Mr. McClench was elected president. 
Besides his interest in the Massachusetts 
Mutual Life Insurance Co. Mr. Mc- 
Clench was trustee and vice-president of 
the Springfield Institution for Savings 
and a director of the American Tele- 
phone & Telegraph Co. In the past he 
was a director of the Hampden Trust 
Co. As a trustee of Tufts College for 

(Continued on Page 6) 


























ALTNA AIDS 


INVESTMENT PLAN 


If you could make 
A SURE PROFIT 


Of $2000 

And a possible profit 

Of $9,700 

By INVESTING 

Only $25 per month 

At age 35 

Youd take it 

Wouldn't you 

So would YOUR CLIENT 
Ask for details 


ALTNA-IZE Thru GRAHAM 


Call Triangle 7560 


“A POLICY FOR EVERY NEED” 


JAMES P. GRAHAM, Jp. 


General Agent 


ZTNA LIFE INSURANCE CO. 


16 Court Street - - Brooklyn, N. Y. 
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Plans For Big Thrift 
Week Get Under Way 


JAN. 19 LIFE INSURANCE ay 


Graham C. Wells, Former Chai man, 
Urges Life Underwriters to Giy, 
Energetic Co-operation 





The interest of life insurance i: the 
National Thrift Week movement in Jan- 
uary, 1929, shows every indication of 
being as great as in the past few years, 
The week will come from January 17 to 
23 and will carry two items of syecial 
interest to companies and underwriters, 
The first, National Life Insurance Day, 


January 19, has always resulted in large 
publicity for life insurance throughout 
the country. The second is a new fea- 
ture, National Make a Will Day, Jan- 
uary 22, which is linked up with life 
insurance trusts. 

Because of the increasing interest cn 
the part of trust companies in the life 
insurance trust and the corporate trus- 
tee, financial advertisers are now show- 
ing new interest in Make a Will Day. 
Preston E. Reed, secretary of the Finan- 
cial Advertising Association, — reports 
lively inquiry at their headquarters re- 
garding National Thrift Week, and the 
bulletins of this association will carry 
feature stories, tied up with life insur- 
ance, to keep its members informed. 

From the Insurance Advertising Con- 
ference, the National Thrift Committee 
has received the assurance of President 
C. E, Rickerd that a special bulletin will 
be issued to all members of the confer- 
ence calling attention to the opportunity 
afforded life underwriters by National 
Thrift Week. 

Graham C. Wells, who was the chair- 
man of the life insurance end of the 
thrift movement a few years ago, looks 
with optimism on the results that may 
be obtained in 1929. He says: “Such a 
national movement carries the life insur- 
ance thrift story in connection with other 
thrift stories to a vast multitude of peo- 
ple. Many of these people do not ordi- 
narily look at life insurance from a thrift 
angle. And through new channels we 
are given an opportunity to associate 
ourselves with important other interests, 
helping both them and ourselves. We 
have by no means a monopoly on the 
thrift theme to the public, but we are 
one of the best organized thrift agencies. 

“T feel certain that if we display our 
usual energy and resourcefulness we will 
take early and effective steps to line up 
every life insurance company and life 
nuderwriter in the country in an ag- 
gressive thrift campaign.” _ 

The first life underwriters association 
heard from by the National Thrift Com- 
mittee was the Texas Association of Life 
Underwriters of Dallas, Texas. H. 
St. John, president of this association, 


ays: ; 
“The Life Underwriters Association ot 
Texas are about to inaugurate Life In- 
surance Day in Texas. In line with the 
program of National Thrift Week, we 
are going to celebrate it Janarry 19th. 
“We have eleven active a$sociations 1 
Texas. We are appointing a conimittee 
of two underwriters in each of these 
associations, also some prominent under- 
writers in other towns where we do not 
have such organizations, and we are g 
ing to make a loud noise that the people 
of Texas will know that they are cele 
brating Texas Life Insurance Day 
January 19th. We are preparing to have 
talks made by prominent underwriters a 
Rotary, Lions, Kiwanis and other social 
and business clubs that day or during 
National Thrift Week. a: 
“At the State Convention of Life Ur 
derwriters held at Austin recently a re> 
olution was presented and pass«l a 
thorizing state officers to take steps ' 
inaugurate Life Insurance Day, January 
19th. If it is going to be possible for 
your thrift committee to secure 4 
proclamation from the Governor & 
Texas, we would like to tie into tha 
also with our Texas Life Insurance lay: 
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Sales Plan Based On 
Engineering Methods 


LIKE BUILDING A STRUCTURE 
Edward S. Howland, of Cameron Agen- 
cy, Minneapolis, Sets Up Pros- 
pect’s Income 





A method of programming insurance 
and estates. planning that is based on 
the principles of engineering, has been 
worked out by Edward S. Howland, of 
the E. W. Cameron State Agency of 
the .quitable Life of Iowa, at Minneap- 
olis. A prospect’s income is divided into 
three parts. The first, or call it one- 
third, is that part of his income which 
he must use for the necessities of life, 
for the fixed charges. The next third 
of his income is that part which he uses 
for the pleasant luxuries of life which 
he feels that he must give to himself 
and family. The third part of this in- 
come represents that part which he uses 
for unnecessary luxuries, to play with, 
perhaps to speculate with, and in only 
too few instances to save. 

The investments which a man has ac- 
cumulated together with his life insur- 
ance represents that portion of the build- 
ing which he has already started. The 
third part of the material is the thing 
that he must do and for which he is 
building as he goes on from day to day, 
and month to month, and year to year. 

Through a carefully prepared ques- 
tionnaire embodying certain fundamental 
points, it is found just exactly what he 
wants his estate to provide, what his 
income is, and what his investments are, 
and what means he has at hand; second- 
ly he gives all of his life insurance pol- 
icles for survey. 

A careful audit is made of his policies, 


a careful survey of his investments, and 
a careful survey of the questionnaire, 
and the whole thing amalgamated into 
a unit bringing before him the complet- 
ed picture of just exactly what he must 
do to bring this program out to its full- 
est extent. 

When the entire program has been 
figured out, an interview is arranged 
with the client and the proposition is 
presented to him exactly as it unfolds, 
step by step; not in the form of a com- 
plete typewritten, leather bound, gold 
trimmed booklet, but usually illustrated 
on plain sheets of paper, and, in most 
cases, in pencil and in a language that 
he understands. “We find that it is a 
very uneasy matter, if our client is sin- 
cere,” says Mr. Howland, “to sell him 
this program without any reference to 
life insurance policies or any reference 
to ‘capital’ replacement, but only with 
the picture of the results of this accumu- 
lated estate in the terms ofh is own de- 
sires which he has given us in his ques- 
tionnaire. This sale is made entirely on 
the basis of ‘income’ replacement and 
with no reference to cost.” 





FLOOD AFTERMATH 





E. H. Cason, Union Central, Greenville, 
Miss., Has Paid in Excess of $800,000 
So Far This Year 

When the raging Mississippi waters 
inundated Greenville, Miss., last year 
with a flood measured eleven inches in 
the street the valiant spirits in the town 
were not discouraged despite business 
stagnation for a time. 

In Greenville the leading agent is E. 
H. Cason, district manager of the Union 
Central. The Eastern Underwriter is 
informed that Mr. Cason has paid for 
more than $800,000 of business so far 
this year. In view of the effect of the 
flood on the community this record is 
regarded by Union Central production 
officers as remarkable. 





New Treasury Rule 
Hinges On 1924 Act 


AFFECTS 





POLICY PROCEEDS 





Insurance Must Be Reported in Gross 
Estate if Insured Dies 
After 1924 





A ruling has been issued by the Com- 
missioner of Internal Revenue to the ef- 


fect that any proceeds of life insurance 
in excess of the regular exemption of 
$40,000, received by beneficiaries other 
than the estate of the insured, where 
the latter died after the enactment of 
the Revenue Act of 1924, and the insur- 
ance was taken out after the enactment 
of the Revenue Act of 1918, must be in- 
cluded in the gross estate. The wording 
of the ruling is as follows: 

“All insurance in excess of $40,000 re- 
ceivable by beneficiaries other than the 
estate must be included in the gross es- 
tate of any decedent dying after the en- 
ectment of the Revenue Act of 1924, 
where such insurance was taken out, or 
the beneficiary receiving the proceeds 
was named, after the enactment of the 
Revenue Act of 1918. Insurance in ex- 
cess of $40,000 receivable by beneficia- 
ries other than the estate need not be 
included in the gross estate of any de- 
cedent dying after the passage of the 
Revenue Act of 1918 but before the ef- 
fective date of Title III of the Revenue 
Act of 1924 unless such insurance was 
taken out, or the beneficiary receiving 
the proceeds was named, after the en- 
actment of the particular Revenue Act 
in force and effect at the time of such 
a decedent’s death, in which case the 
amount in excess of $40,000 so receiv- 
able should be included in the gross es- 
tate of the decedent. 

“The estate is entitled to only one 
exemption of $40,000 upon insurance re- 
ceivable by beneficiaries other than the 
estate. For example, if the decedent left 





life insurance payable to three such 
beneficiaries in amounts of $10,000, $40,- 
000, and $50,000 (total $100,000), the full 
amount should be listed on the return 
and therefrom subtracted the $40,000 ex- 
emption as provided in Schedule C of 
Form 706. The word ‘beneficiaries,’ as 
used in reference to the $40,000 exemp- 
tion, means persons entitled to the ac- 
tual enjoyment of the insurance money.” 





SOME GALE 





Alexander E. Patterson Gets His Land 
Legs After Stormy Trip On 
the Atlantic Ocean 


Alexander E. Patterson, who is to 
start a new general agency for the Penn 
Mutual here, the location of which has 
not been fixed but which will be in 
the downtown district, 
Europe on Saturday, a “Berengaria” 
passenger, and mighty glad to get back 
on land. For three days there was such 
a tremendous gale that for one period 
of eight hours the ship made only twen- 
ty-nine miles. 


returned from 


At one period the or- 
chestra on the ship was sent headlong 
half way across the salon. 

While in Europe Mr. Patterson went 
to Paris, the chateau and battlefield sec- 
tions of France, 
London. 


3russels, Vienna and 





WILLIAM WISEHART DEAD 

William Wisehart, Harrisburg, Pa., 
agent for the National Life and Cas- 
ualty, passed away in Elmira, N. Y., last 
week, while visiting his niece in that 
citv. He was in his sixty-eighth year 
and had been associated with the Na- 
tional for many years. He was a mem- 
ber of numerous fraternal and religious 
organizations in his locality. Burial was 
at East Harrisburg, Pa. 
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YMAN WARREN graduated from the University of Vermont 
in 1915 and served in the army from 1917 to 1919. 

He spent two years with W. A. Ritchie in Chicago and entered 
the business of life insurance in 1922. His success in writing in- 
surance has made him one of the leaders in the J. Elliott Hall 
He has found life insurance a fascinating vocation and 
a readily salable commodity which steadily enhances in value with 
never a dissatisfied customer. 


Mr Warren specializes in complete insurance programs to fit in- 


J. ELLIOTT HALL AGENCY 


THE PENN MUTUAL LIFE INSURANCE CO. 
50 Church Street, New York 


What Mr. Warren has accomplished under our 
training, men of similar qualities can accomplish. 


LYMAN WARREN 


See our advertisement in the New York 
Evening Post next Tuesday and Thursday. 
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Story of Sun Life Is 
Career of Macaulay’s 


HISTORY OF CANADIAN COMPANY 





T. B. Macaulay Was Actuary at Twenty 
and Managing Director at 
Twenty-nine 





An historical record of the develop- 
ment of the Sun Life Assurance Co. of 
Canada, has been published by the com- 
pany and called “The President’s Book,” 
in honor of the fiftieth anniversary of 
President T. B. Macaulay’s connection 
with the company. The book is hand- 
somely bound and illustrated and re- 
cords the rise of the Sun Life since its 
organization in 1865 and sketches of the 
careers of the persons prominently iden- 
tified with its history. 

When the Sun Life was organized, 
Robertson Macaulay, father of the pres- 
ent president, was the Canadian repre- 
sentative of the Mutual Life of New 
York, and one of the most prominent 
life insurance men in the Dominion. A 
few years later a law was passed re- 
quiring a deposit by all foreign life in- 
surance companies to secure Canadian 
policyholders, and the Mutual Life with- 
drew because it felt that its mutual 
character precluded its making such spe- 
cial provision for one group of its pol- 
icyholders. The withdrawal was only 


Father and Son Take Charge 

In this situation, the new Sun Life 
was quick to invite Robertson Macaulay 
to take charge of the company’s busi- 
ness and he accepted and was elected 
secretary, establishing a connection that 
was to continue throughout his life and 
which he was to pass on to his son. 

When Robertson Macaulay went with 
the company the only other employe was 
a bookkeeper. That was in 1874. Three 
years later, Mr. Macaulay’s son, Thomas 
Sassett Macaulay, then seventeen years 
old, joined the staff and the employes 
then numbered four clerks not including 
himself. Young Macaulay’s salary was 
$200 a year. His father’s salary the first 
year was handsome in recognition of his 
position in the business. He received 
$2,500. 

In 1879 Robertson Macaulay was made 
manager and secretary and the company 


had experienced a_ very satisfactory 
growth for that period. Meanwhile 


young Macaulay was making a special 
study of all the available mortality sta- 
tistics and he prepared tables to cover 
the contingencies of entering the Brit- 
ish West Indies, which was then under 
consideration. This was done and young 
Macaulay kept this tropical business in 
a special class, thus recognizing a prin- 
ciple of sound actuarial practice. The 
following year, 1880, Thomas Basset 
Macaulay was made actuary of the com- 
pany at the age of twenty. 

Thus father and son stood shoulder to 
shoulder during the trying times of the 
early eighties when the company suf- 
fered sericusly from depreciation of in- 
vestments. It was T. B. Macaulay, in 
fact, who stepped into the critical situa- 
tion at that time and bought the stock 
control that put the company safely in 
the hands of the Macaulays. 

Robertson Macaulay was elected pres- 
ident in 1889 and he died in 1915, living 
to see the marvelous fruition of his 
plans and the realization of his dreams 
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Companies Won’t Exceed 
Business Limits in 1928 


NO SUSPENSION OF SECTION 96 





Superintendent Beha Notifies Companies 
That Any Needing Relief May 
Have It 





Judging from preliminary returns 
made to the insurance department, Su- 
perintendent of James A. 
3eha believes that it will be unnecessary 
this year to suspend the limitations on 
new business under Section 96 of the 
New York Law. Superintendent Beha 
is sending a notice to companies to this 
effect, saying that he will be glad to 
issue the usual certificate for 10% addi- 
tional insurance should any company 
find that it needs this relief. His letter 
follows: 

“T am not satisfied from the returns 
of the companies submitted in response 
to my circular letter of October 16 that 
companies writing not less than 50% of 
the amount of life insurance written by 
authorized companies will in the normal 
course of their business properly and 
economically conducted, reach the limits 
provided for in Section 96, New York 
Insurance Law, before the end of the 
current calendar year. Accordingly, it 
is unlikely that there will be a general 
suspension of the limitations on new 
business. 

“It has been the practice of this de- 
partment to exhaust all the measures 
provided for in Section 96 before taking 
action under Section 96-a. In other 
words, it has been our practice to grant 
certificates authorizing the writing of 
10% additional insurance before  sus- 
pending the limitation on the amount of 
new business for individual companies. 

“In case any company should need 
relief, I shall be pleased to advise them 
as to the procedure to be followed in 
making application and petition for per- 
mission to issue 10% additional insurance 
and/or for suspension of limitation on 
new business for the current calendar 
year upon receipt of their request for 
such information.” 


Insurance 








for the Sun Life. T. B. Macaulay was 
elected secretary in 1889 at twenty-nine; 
managing director in 1908, and president 
in 1915. 








Two Record-Breakers 


Wells Ely of Prosser & Homans, 
Equitable Life Assurance Society, 
New York, has written a sole own- 
ership case for a premium of $2,- 
800,000. The policies are in the 
Equitable and the Mutual Life and 
the assured is 58 years old. This is 
probably the largest “single pre- 
mium” case on record. 

Another remarkable life insurance 
production feat was recently accom- 
plished by Mr. F. W. Fuller, gen- 
eral agent of the Equitable Life, 
Springfield and Boston. In Septem- 
ber it was noticed that the Fuller 
agency led all other Equitable agen- 
cies for the month and inquiries dis- 
closed that Mr. Fuller wrote two 
special refund retirement annuities 
on two lives, the premiums said to 
be $1,050,000 each. Mr. Fuller wrote 
$5,000,000 or more personally during 
September. 

For years Mr. Fuller has made 
the extraordinary accomplishment 
of running two general agents suc- 
cessfully and at the same time be- 
ing one of the largest personal writ- 
ers of business and corporation in- 
surance. He has one client who 
gave an unlimited order for life in- 
surance. 




















USING EKERN’S SERVICES 
Michigan Education Association, an 
organization of teachers in the public 
schools, has been utilizing the services 
recently of Herman L. Ekern, former 
Wisconsin insurance commissioner, in 


creating sentiment for a new teachers’ ~ 


institute, addressing these assemblages 
on the claimed advantages of a properly 
planned and administered retirement 
fund. Following these meetings he met 
with Dr. G. W. Glover, professor of 
mathematics and insurance at the Uni- 
versity of Michigan, and E. T. Cameron, 
executive secretary of the Education As- 
sociation, for the purpose of advising the 
Michigan men in the drafting of a pro- 
posed new retirement fund act. Some 
15,000 copies of this proposed act are 
being printed for distribution among the 
teachers of the state previous to the 
convening, in January, of the 1929 leg- 
islative session at which an attempt will 
be made to put the projected statute 
on the books in place of the old law. 


— 


ILLINOIS LIFE’S NEW FORM: 





Brings Out Endowment At Age 75 to 
Give Maximum Policy Death 
Benefit 


To meet the needs of those who {cel 
that they want the largest possible 
death benefit for the premium, the /||li- 
nois Life has brought out a new policy, 
the “semi-endowment at age 75.” At 
age 35, $10,000 basis, the annnal pre- 
mium is $209.80, for which premium 
$10,000 of death insurance is available 
to age 75 mearest birthday. If and 
should the insured live to age 75, then 
in that event the policy would mature 
for a cash payment of $5,000, insurance 
in the amount of $10,000 having been 
furnished for a period of forty years. 

The total premiums ($209.80 x 40) 
equal $8,392. This less the $5,000 en- 
dowment value makes the total net cost 
of 40 years protection in the amount of 
$10,000, $3,392 or ($3,392, divided by 40) 
an average annual cost of only $848. 


W. W. McClench Dies 


(Continued from Page 4) 


many years he took an active interest 
in the development of one of the most 
liberal educational institutions in New 
England. Besides these and his church 
interests, Mr. McClench was ‘a member 
of the Longmeadow Country Club, the 
Colony Club, the Nayasset Club and 
Winthrop Club. He was a former presi- 
cent of the Springfield Board of Trade, 
a member of the Republican Club of 
Massachusetts, the American Bar As- 
sociation, American Academy of Po- 
litical and Social Science, American 
Historical Society and of Phi Beta 
Kappa and Zeta Psi fraternities. In 
1904 he went to St. Louis as a delegate 
to the Universal Congress of Lawyers 
and Jurists held there. 

That he held a high place in business 
and civic affairs is shown by his con- 
nection with these organizations and by 
the fact that he was at one time chair- 
man of the Community Chest drive. As 
a speaker he was much sought after, for 
he had a rare gift of expression and was 
an ideal toastmaster. 

Mr. McClench was married to Miss 
Katherine A. Hill, daughter of Sylvester 
B. and Catherine A. (Blanvalt) Hill of 
Chicopee, December 8, 1880. He is sur- 
vived by his widow; one son, Donald, 
of Springfield, Mass., and two daughters, 
Marion H. of Detroit, Mich., and Cora 
C. of Baltimore, Md. 


Attend Funeral 

A number of prominent life insurance 
men attended the funeral of Mr. Mc- 
Clench. This included the full member- 
ship of the Life Presidents’ committee, 
consisting of Daniel F. Appel, president, 
New England Mutual; Robert W. Hun- 
tington, president, Connecticut General; 
Frederic H. Rhodes, president, Berk- 
shire; Burton H. Wright, chairman of 
the board, State Mutual, and George T. 
Wright. 

Among others who attended were 
President Chandler Bullock, Burton H. 
Wright, chairman of the board, and D. 
W. Carter, State Mutual; John M. 
Laird, vice-president Connecticut en- 
eral, and John Barker, vice-president 
Berkshire. 








The E. M. Crutchfield agency of the 
Equitable Life of New York at Rich- 
mond has just concluded a_ successful 
field school conducted by E. A. Will- 
iams, home office representative. ‘There 
were thirty-five agents in attendance. 
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Established 1860 Under the Laws of the State of New York 
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Beha Shows Expenses 
Lower Under Sec. 97 


COMPARES WITH OUTSIDE CO’S 





No Company Doing Business in New 
York Has High An Average 
Outside State 





Supplementing his recent paper on 
acquisition costs of life insurance was 
an answer ‘to the discussion by Commis- 
sioner Dumont on the same subject be- 
fore the National Convention of Insur- 
ance Commissioners this summer, Super- 
intendent of Insurance James A. Beha 
has compiled figures showing the com- 
parison of the acquisition costs of com- 
panics subject to the expense limitations 
of Section 97, and of companies not au- 
thorized to do business in New York. 

Taking 214 life companies of other 
states not admitted in New York, the 
first year gross premiums amounted to 
$59,491,202 and the first year expenses 
were $44,899,642, giving a ratio of first 
year expenses to first year gross pre- 
miums of 75.5%. ; 

Taking 47 life companies authorized 
to do business in New York, the first 
year gross premiums were $250,414,271 
and the first year expenses $120,182,881, 
giving a ratio of first year expenses to 
first vear premiums of 48%. ; 

Commenting on these figures Superin- 
tendent Beha says: “The above figures 
are significant. It will be noted that 
the first year expense rate of the com- 
panics not authorized to do business in 
New York is about 57% higher than the 
expense rate of the companies author- 
ized to do business in this state. The 
difference, if any, in the average gross 
premiums of the two groups of compa- 
nies could not affect the results mate- 
rially. 

“These figures show conclusively that 
the expense limitations and other provi- 
sions of the New York Insurance Law 
have constituted one of the major fac- 
tors in controlling acquisition expenses 
and in the remarkable progress of life 
insurance since the Armstrong investi- 
gation. This fact becomes all the more 
apparent when we analyze the figure 
for individual companies. 

“Not a single company doing business 
in New York had a first vear expense 
rate as high as 75.5%, which is the av- 
erage for the 214 companies not author- 
ized to do business in New York. The 
highest first year expense rate for any 
authorized life company was 68.9%. Only 


| two authorized companies had a first 


year expense rate higher than 58% and 
each of these was a small recently or- 
ganized company.” 





NEW POST FOR L. O. SCHRIVER 
Vice-President K. A. Luther of the 
Aetna Life has announced the appoint- 
ment of Division Superintendent Lester 
0. Schriver as acting general agent at 
Peoria, Ill. He succeeds F. D. Craw- 
shaw, who has resigned to devote his 
full time to the development of a gen- 
eral insurance business. Mr. Crawshaw 
will represent the Aetna in its casualty, 
life and accident departments. When 
Vice-President Luther instituted the 
company’s new regional plan of agency 
supervision, he appointed Mr. Schriver, 
then assistant superintendent of agen- 
cles, superintendent of the Central Di- 
Vision. As the Peoria general agency 
'S in Mr. Schriver’s division. he has 
been sent there to succeed Mr. Craw- 
shaw until such time as his successor 
is definitely chosen. 





FIX ROCHESTER DATE 
The New York State Life Underwrit- 
\ssociation has designated May 17, 


18 the date of its next annual One 
Dav Sales Congress. It will be held in 
Rochester, 





Wiliam M. Duff of Pittsburgh was a 
cnt speaker before the Baltimore As- 
sociation of Life Underwriters. 


Tecent 


New Protest Against 
Section 97 Tinkering 


ACTION TAKEN AT SYRACUSE 





N. Y. State Association of Life Under- 
writers Thinks Current Organization 
Can Protect Insurance Industry 





At a meeting last week of the New 
York State Life Underwriters’ Associa- 
tion, held in Syracuse, N. Y., the follow- 
ing resolutions about Section 97 were 
adopted, based on the report of its spe- 
cial committee on the subject and also 
subsequent comments made by Superin- 
tendent Beha on November 12: 

Whereas, the Life Underwriters’ Association 
of the State of New York has considered cer- 
tain changes, proposed by the Superintendent of 
Insurance, in connection with Section 97 and 
the correlated sections of the New York Insur- 
ance Law, and 

Whereas, the Association, through its officers 
and Committee, has given very careful consid- 
eration as to the necessity and reasons for 
such proposed changes, and 

Whereas, the Committee has reported its con- 
clusion that there is no necessity for any fun- 
damental change in the present law and has 
submitted statements of April 12th and No- 
vember Ist, 1928, setting forth its reasons, be 
it 
_ Resolved, That the State Association record 
its opposition to the proposed changes in Sec- 
tion 97 and the correlated sections of the in- 


surance law of the state of New York; be it 
further 

Resolved, That it go on record as opposing 
any measures which seek to accomplish any 
change except by amendments preserving the 
structure of the present laws and then only 
when all parties at interest agree to the ne- 
cessity of such amendments; be it further 

Resolved, That we record the confidence of 
the State Association in individual company 
management, in the Association of Life Insur- 
ance Presidents, the American Life Convention, 
the Insurance Commissioners’ Association, Na- 
tional, State and Local Underwriting Associa- 
tions and other kindred organizations, and in 
their ability to protect the welfare of the in- 
stitution and the interests of the insuring pub- 
lic; be it further 

Resolved, That we again record our faith in 
the present laws which have stood the test of 
practical operation for twenty-two years, have 
been administered by the Department; have been 
construed by the .Attorney General and have 
been interpreted by the Courts, making it un- 
safe and unwise to effect radical changes in 
the present laws; and be it further 

Resolved, That a copy of this resolution be 
sent to the Honorable, the superintendent of 
insurance of the State of New York and to 
the Presidents of all the companies admitted 
to do business in the State of New York. 


FERGUSON GENERAL AGENT 


The Phoenix Mutual Life has appoint- 
ed Lewis G. Ferguson as manager of the 
company’s agency in Indianapolis. Mr. 
Ferguson is well known in Indianapolis. 
For eighteen years he was associated 
there with a branch plant in the im- 
plement field. 











LIMITS INCREASED 


In keeping with its plans of 
expansion, the Manhattan Life 
announces the following im- 
portant changes in under- 
writing practices: 


1. Limit on one life, $100,000 
2 Disability Benefits on $25,000 
3. $50,000 on one examination 


The Manhattan Life Ins. Co. 


Madison Ave. at 60th Street 
New York City 


Organized 1850 


THOMAS E. LOVEJOY 


President 




















W. B. DANIELS SUPERVISOR 

W. B. Daniels has been appointed re- 
gional supervisor for the Kansas City 
Life. His work will cover Maryland, 
Virginia, Pennsylvania, West Virginia, 
North and South Carolina, Florida and 
the District of Columbia. 














Men of 





Capitalist 


Company 


LIFE - - 








JAMES E. CALDWELL 
NASHVILLE, TENNESSEE 
President Fourth @& First National Bank 
President Nashville Trust Company 
Chairman of Board Southern Bell Telephone Company 
Chairman of Board Missouri State Life Insurance 


ACCIDENT - - 


Wide Experience 
Direct Missouri State Life 


[i spirit of progress which characterizes the Missouri State Life and which is 

resp nsible for its remarkable growth is the result of broad vision and wise 
management. The men who control the Company are men of wide experience, men 
who are accustomed to big-scale business. 


BOARD OF DIRECTORS 


W. S. BRANSFORD 
NASHVILLE, TENNESSEE 


ROGERS CALDWELL 
NASHVILLE, TENNESSEE 
President Caldwell & Company 
President Bank of Tennessee 


HARVEY C. COUCH 
PINE BLUFF, ARKANSAS 
President Arkansas Power & Light Company 


THEOBALD FELSS 
CINCINNATI, OHIO 
President Felss Flour Milling Company 
NORMAN R. MORAY 


DES MOINES, IOWA 
President Southern Surety Company of New York 


Over $1, 140,000,000 of Insurance in Force 
Over $125,000,000 of Admitted Assetts 


Missouri State Life Insurance Company 


Hillsman Taylor, President 


E. D. 
ST. LOUIS, MISSOURI 
President Southwestern Bell Telephone Company 


DR. BRUCE RYBURN PAYNE 
NASHVILLE, TENNESSEE 
President George Peabody College 


THOMAS M. PIERCE 
ST. LOUIS, MISSOURI 
Vice-President and General Counsel 
Terminal R. R. Association of St. Louis 


CHARLES S. SARGENT 
NEW YORK and BOSTON 
Kidder, Peabody and Company 


J. SHEPPARD SMITH 
ST. LOUIS, MISSOURI 
President Mississippi Valley Trust Company 


HILLSMAN TAYLOR 


ST. LOUIS, MISSOURI 
President Missouri State Life Insurance Company 


F. O. WATTS 
ST. LOUIS, MISSOURI 
Chairman of Board First National Bank 


Home Office, St. Louis 
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Life Insurance As 
Sound Investment 


COMPARED WITH OTHER FORMS 


W. E. Cox of Equitable of Iowa, Wins 
Prize With Essay on 








Subject 
V. E. Cox, district supervisor at 
Youngstown, Ohio, for the Equitable 


Life of Iowa, wrote an essay on “Life 
Insurance as a Sound Investment,’ which 


won a prize given by the company. Mr. 
Cox’s essay in part follows: 
The security of the principal is un- 


questioned. Each policy is backed by the 
entire list of 
The person 

money recognizes possible future needs, 


Companies’ conservative 


securities. who invests 


which most always come when misfor- 


tune arises or earning power 


Hence, security is the first consideration. 


ceases. 


3ond investments return annual inter- 
est dividends; but one must have capi- 
tal before bonds be purchased and an 
interest income becomes available. With 
life insurance one needs to deposit only 
the interest on the amount he had 
planned to own. The earnings are held, 
compounded and returned for use in 
later years. Thus, while one is able, he 
is, in case of death, worth capital; but 
if permitted to live, he accumulates capi- 
tal for later vears, His investment or 
cash value grows each year with unfail- 
ing regularity. Upon maturity, the face 
of his policy or a definite guaranteed 
income may be received. Hence, the in- 


come is very stable. Matured endow- 
ment policies return greater amounts 
than the total deposits. This excess 


may be considered as interest and rep- 
resents a fair rate of return. If death 
occurs before maturity, the rate of in- 
terest is very great. 

Man invests for profit. Savings ac- 
counts are popular; but the spirit of 
vanity often causes the amount to be 
withdrawn and spent for present gains, 
thus retarding good intentions made for 
accumulations. 

A life insurance investment presents 
a definite program which will quite like- 
ly be carried through to completion. The 
deposits must be made with regularity. 
The owner has an incentive to continue 
making the deposits because failure to 
do so would upset the entire program of 
accumulation. 

In times of stress, the marketability 
is unquestioned. The cash or loan value 
is subject to no depreciation; and if 
needed is most always payable upon 
demand. During years of depression, 
other investments depreciate in value. 
Cash may be realized at the market 
price, but often at a loss. The World’s 
Premier investment, Liberty Bonds, have 
been known to sell at 80% of their face 
value. Once a security is sold, the 
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money will either be spent or re-in- 
vested but the original investment is de. 
stroyed. On a life insurance contract 
and without endorsers or delay, the loan 
value may be borrowed at a guaranteed 
interest rate and the insured retains a 
large equity in the insurance estate. No 
new investment worries are apparent. A 
repayment of the loan and_ interest 
charges automatically returns the insur- 
ance investment to par. Thus an equity 


in a life insurance contract is un- 
equalled. 
These are days of heavy taxation. 


Other forms of investments, even down 
to savings accounts are subject to some 
tax. Life insurance is almost free. In 
the matter of a maturity or cash sur- 
render, if the owner receives more than 
the amount paid, the Government re- 
quires an accounting of the excess re- 
ceived. This is for personal income re- 
ports only. On claims greater than $40,- 
000 in size the Government Estate tax 
takes a small part. In most states, the 
proceeds of policies are free of inheri- 
tance taxes. Thus life insurance returns 
compare favorably with other forms of 
investments. 

Freedom of care is a real investment. 
The burden rests on the insurance com- 
panies’ shoulders. Denominations of all 
sizes are available. The maturity of the 
investment may be at any future date. 
One must decide and then act. If the 
created estate is not great enough, and 
if health permits, the same may be in- 
creased or if too great, the same may 
be proportionately reduced. Thus the 
size of the investment is very con- 
venient. 

Under an insurance investment, an- 
other worry and privation is guarded 
against. Often the plans of a man who 
is well along the road to financial suc- 
cess, is ended by mental or physical dis- 
ability. His investments are torn down. 
All is outgo and no income. The life 
insurance plan continues to grow, re- 
mains intact and pays a monthly allow- 
ance. 

Life insurance goes further than other 
forms and guarantees: 

An income after death for dependents. 

An income for old age. 

An income during total and permanent 
disability without reduction of principal 
or further deposits. 

Funds for financial emergency and still 
part protection. Truly a great invest- 
ment and superior to many worthwhile 
investments. 





riends of the Company everywhere. 


More Than a Billion and 





FRIENDS EVERYWHERE 


Long established and consistently progressive, providing perfect protection at a 
net cost which is notably low, and rendering prompt and efficient service, the 
Massachusetts Mutual stands out as an ideal company to represent. 
of square dealing are back of every one of our agents. 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


a Half of Insurance 


Many years 
They find enthusiastic 


in Force 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent ccanection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 
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MUTUAL LIFE CHANGES 





G. A. Sattem, Manager at Omaha, Goes 
to St. Paul; W. F. Peet Retires; 
W. E. Rigg at Omaha 
George A. Sattem, manager for the 
Mutual Life at Omaha, has been made 
manager of the company’s agency at St. 
Paul, succeeding William F. Peet, who 
gives up his active connection under the 

company’s retirement plan. 

Mr. Sattem joined the Mutual Life in 
1912 and has been located at Milwaukee 
and Springfield, Ill. He was appointed 
manager at Omaha in 1926. Walter E. 
Rigg, now at Milwaukee, will succeed 
him a; manager at Omaha. 

Mr. Peet first went with the Mutual 
Life in 1885 and in 1893 he was made 
general agent at St. Paul. 


LOW INFANT MORTALITY 








Metropolitan Life Statistics Show Very 
Low Death Rate Among Babies In- 
sured by Industrial Division 
The Statistical Bulletin of the Metro- 
politan Life points out that infants who 
are insured in the industrial department 
of that company show very low death- 
rates. In fact, these rates are lower 
than those for babies in the population 
as a whole. In view of the fact that 
insured industrial wage earners are for 
the most part city dwellers who cannot 
afford to give their children the luxuries 
and advantages such as children in other 
economic groups enjoy, the low death- 
rate among their infants during the first 

year of life is highly significant. 
Comparison of the facts for the in- 
sured infants with those for babies in 
the United States Birth Registration 
Area is made for the year 1926, as this 
is the latest year for which information 
is available for the latter. The table 
below shows, first of all, that the Met- 
ropolitan deathrate for children, under 
one year, is very much lower than in the 
United States Registration Area. This, 
it is true, is due largely to the fact that 
in the Metropolitan group, the benefit of 
selection plays a large part, particularly 
in the first month of life, where the 
mortality rates are the highest. It is in 
this first month that the insured babies 
have the greatest advantage. But they 
also have a distinctly lower deathrate 
between one and three months, and a 
slightly lower mortality between three 
and six months, whereas between six 
months and a year the rates for both 
groups are substantially the same. 
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PROVIDENT APPOINTMENT 





Landon & Ogelsby Get Pittsbur-h A; 
Well As Harrisburg, Succeed: g 
G. W. Ryan Agency 


The Landon & Ogelsby genera! 


ige . 
cy .of Harrisburg, representin the 
Provident Mutual Life, has had Pitts. 
burgh added to their territory, su: ceed. 
ing George W. Ryan who died recently. 

Walter D. Cross, assistant to the man- 
ager of agencies at the home office has 
been temporarily in charge of the Pitts. 
burgh agency since Mr. Ryan’s ‘eath, 





FOLLOWS COUNTY FAIRS 

Reed M. Winegardner, representing 
the Lincoln National Life at Marion, 
Ohio, had considerable success uring 
the past summer in following county 
fairs. He used display posters and com- 
pany literature. The most successful 
feature was a bean guessing coniest jn 
which every contestant included with 
his guess, his name, age and acdress, 
The fairs produced good business on the 
ground, closed business later and new 
agency material. 





President James Cravens of the Am- 
erican Provident Life of Texas has just 
announced the appointment of Burns E. 
Derflinger as manager of agencics. 





Huntington Estate 
(Continued from Page 1) 


Huntington, this will take much time. 
Illustrating the complications involved in 
raising tax money in this way, the fol- 
lowing paragraph from the formal an- 
nouncement of the indenture provisions 
may be cited: 

Complicated Procedure 


“The gross receipts of the estate, in- 
cluding amounts received from the sale 
or liquidation of the assets, shall be ap- 
plied by the executors for the payment 
of taxes (including income taxes if any 
against Mr. Huntington in his lifetime), 
interest on these notes, administration 
expenses, including those necessary for 
the preservation and protection of the 
assets of the estate, the establishment 
of a general reserve fund of $1,000,000 
and an interest reserve fund of six 
months’ interest on the notes outstand- 
ing. All the remaining gross receipts 
shall be paid, at least once every three 
months, to the sinking fund and applied 
solely to the retirement of the notes. 
It is the intention of the executors to 
liquidate the assets of the estate. All 
sums received from the sale of real es- 


tate and other assets owned by the es- F 


tate, including real estate and other cap- 
ital assets owned by the Huntington 
Land and Improvement Co., after de- 
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ducting necessary expenses and reserves, F 


will be applied as above stated.” 

The notes were brought out by two 
prominent investment houses of New 
York with branches in several 
cities. 
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Provident Mutual 


Life Insurance Company of Philadelphia 


Founded 1865 


Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
jucreased owing to a larger average policy 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 
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LIVE HINTS FOR BUSINESS 
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The current number 
Writing More of the “Nylic” says 
Am- November there is a tendency 
just Business among insurance 
as E, men, as the year 
draws to a close, to eliminate specula- 
tive calls by limiting their interviews to 
) known prospects. In theory the plan 
: may be excellent, though in practice it 
isn't always so profitable, says the writer. 
time He adds: 
ed in “One of our biggest writers never at- 
> fol- tempts to call on more than three per- 
1 an- f) sons to whom he had introductions, or 
isions Ps some direct contact, in a single day, un- 
) lcss they are grouped closely together. 
He sets for himself a daily quota of ten 
_ a, fe calls. Three of these are what he calls 
i a, ‘warm’ prospects and the rest ‘cold’ pros- 
Sale’ F pects, old policyholders, etc. For exam- 
atin } ple, if one of his ‘warm’ calls takes him 
€ any by (2 2 certain office building he goes down 
time), J (2. the Bulletin board after finishing his 
ration [pp wterview and picks two or three names 
-y for, the building for a ‘cold’ call. Should 
f the |) BIS prospect work in some outlying plant 
hment f_ Cr Section he interviews two or three 
100,000 es other people in that vicinity before he 
of six Pe returns. If he has a call-back on a farm- 
stand) cr Cut on a rural route he works the 
sceipts f ) 2¢ar-by farms while he is there. By fol- 
three J) [owing this plan, which can be worked 
pplied by anyone in country or city, lost motion 
notes. #8 reduced and the very utmost is gotten 
ors to py Ut of each day. But, what is most im- 
, All fP_ portant, he provides himself with a sys- 
nal es: f4 tematic way of working, a systematic 
he es: {| Way of doing business. He doesn’t per- 
-¢ cap: |» mit himself to fall into the habit of won- 
ington § (ering on whom he will call next, and 
er de- fm then deciding not to call on anybody.” 
‘serves, ‘ oe -& 
yy two The current num- 
New Fe Says Most ber of the “Peorian” 
other Agents Are commenting on the 
Timid timidity that many 
——_ agents reveal in their 
@ ‘aily interviews with prospects for life 
Insurance, says: “That ancient jibe about 
the insurance agent’s ‘nerve’ rests on 
very slight foundation. For one agent 
who errs on the side of boldness, we 
venture to say that there are dozens who 
Wfind themselves handicapped every day 
ma by undue timidity and backwardness. 
“low many are the defeats that 
agent's encounter for lack of the proper 
audvcity and self-confidence! What 
Storis might be told! Of agents who 
hav. sought for weeks to secure an in- 
yict\\ov with a prospective client, and 
ho.> nerve failed them when the op- 
Portvnity at last arrived. Of agents who 
4 hav. pent their abilities writing $1,000 
pg?PPs cations all their lives, because they 
lack | the enterprise and confidence that 
Might have induced them to solicit in- 
surance from the great captains of in- 
oa y and commerce. Of agents who 
ol missed big opportunities because 
f y were afraid to encounter a rebuff. 
— 2pm. “ts who have repeatedly seen 
Soine audacious rival capture the pros- 


a BO 
Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 






pect whom they have been timidly ‘keep- 
ing in view’ for years. 

“There is not much chance of success 
or at any rate no chance of much suc- 
cess, for the insurance agent who is thus 
under the tyranny of fear. There is no 
room for bashfulness in the insurance 
profession. The homely proverb says: ‘A 
bashful pig never grows fat.’” 

* * #€ 


“If there is any 

Watch place in the world 
The where an agent ought 
Newspapers’ to be able to find a 


clear picture of the 
insurance possibilities of his community, 
it is in the newspaper,” says the cur- 
rent number of “Tower Talks.” 

“For there he will find birth and mar- 
riage and death notices, wills probated, 
real estate transfers and building per- 
mits, incorporations and business chang- 
es. There, too, he will find stories of 
the human drama that, whether they 
mention it or not, at least infer the great 
need for life insurance and the bitter 
consequences that often attend the lack 
of it. 

“Any agent who will check his news- 
paper thoroughly, day by day, supple- 
menting it, perhaps, by consulting occa- 
sionally the corresponding records on 
file at city halls and county court 
houses, should easily be able to provide 
himself with the names of more pros- 
pects than he will be able to handle, and 
at the same time, he’ll accumulate a won- 
derful supply of material around which 
to build many of his canvasses. 





AlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 




















PARTICIPATING INSURANCE | 
ON ALL FORMS 


First year dividends (con- 
tingent on payment of second 
year premium.) 


Low Net Cost 
For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H.W. JONES, Mgr. 
110 William Street 
New York City 
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Seven Years Of Iowa Leadership 


AGAIN IN 1927, THE BANKERS LIFE COMPANY 
led all companies in the writing of new, paid-for life insurance 
in Iowa, itshome state. The total for 1927 was $20,193,476. 


LAST YEAR WAS THE SEVENTH CONSECUTIVE 
year in which the Bankers Life has achieved Iowa leadership 


PENNS EIE 


BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 
Gerard S. Nollen, President DES MOINES, [OWA 
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A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


$5,000 
ALL IN ONE POLICY 


Any I a i ctisncsanduvasiaicaciadeaes cave Sues 
Any accidental RIGGED es saan ddaucedendeussaxcuewds .-- 10,000 
Certain accidental deaths.............cccccccccesces 15,000 


Accident Benefits $50. per WEEK for fifty- two weeks 
$25. per WEEK thereafter 


JNon-cancellable) 
Disability Income, Waiver of Premiums, etc. 


Also $5,000 ‘‘Preferred Risk’? Policy—high value— low premiums; age 35, $19.91 


per $1,000. Endowment age 85—Juveniles age 10 years and upward—Monthly 
Income—Non-Medical. 


Insures and assures your client’s future and yours 


Are you Interested in an agency? Our Vice-President, Eugene E. Reed, will tell 
you all about it. Write him direct—and directly. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 
Concord, New Hampshire INQUIRE 





























Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1843, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 

in America then and there. 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 
are invited to apply to 


The Mutual Life Insurance Company 
of New York 


GEORGE K. SARGENT 
2nd Vice- President and M of A i 


DAVID F. HOUSTON 
President 





34 Nassau Street New York, N. Y. 
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Swink To Make His 
Agency Co-operative 


FIRST INSTANCE OF ITS KIND 





New President of Atlantic Life Has 
Novel Plan of Disposing of 


$70,000,000 Agency 


Plans have been perfected to make the 
agency of A. O. Swink, who, was last 
week elected to the presidency of the 
Atlantic Life of Richmond, a co-opera- 
tive organization. During the twenty 
years under Mr. Swink the agency in- 
creased from a production of $3,500,000 
to over $70,000,000, and the territory has 
been extended to include Virginia, Dis- 
trict of Columbia and several counties 
in North Carolina and West Virginia. 

The agency has been incorporated as 
the “Atlantic Agency” and it is planned 
to have the entire capital stock owned 
by the agents and employes of the 
agency, to be paid for on such terms 
that earnings of the corporation will 
buy the stock. It is also planned to 
have stock available to new agents. 

Mr. Swink will not hold any share of 
stock or have any other financial inter- 
est in the corporation. Reorganization 
of his agency on this plan is believed 
to be the first instance in which a gen- 
eral agency has been relinquished in 
favor of its agents to be run on a co- 
operative basis. According to Mr. Swink, 
he is giving up the agency at approxi- 
mately one-fourth of its actual value in 
recognition of loyal service and support 
given him throughout the period he has 
been its directing head. The organiza- 
tion embraces 125 men and women with 
average service record of seven and one- 
half years. There are’ eighty-five full- 
time agents and employes. 

The following have been selected for 
officers and directors of the new agency 
from among the agents and employes 
who have been with Mr. Swink a long 
time: 

The Agency Officers 

Horace F. Sharp, president; Charles 
W. Phillips and George T. King, vice- 
presidents; Guy W. Stulting, secretary ; 
k. O. C. Gardner, treasurer. 

In addition to the officers, personnel 
of the board of directors comprises R. L. 
Dobie, Norfolk; Joseph H. Smith, Pe- 
tersburg; R. C. Knight, Boykins; L. S. 
Nottingham, Lynchburg; W. G. Buchan- 
an, Roanoke; J. Scott Crowder, and T. 
A, Campbell, Charlottesville; George W. 
Dovell, Harrisonburg; John N. Butt, 
Washington, D. C. 

Enthusiastic approval of the plan of 
organization is said to have been given 
by all those eligible to come in under it. 

In commenting upon it, Mr. Swink 
said: “I do not feel that I am giving up 
my agency in spite of the fact that | 
will no longer direct its operation, or 
have a financial interest in its profits. 
I am merely turning it over to the men 
and women without whose loyalty and 
support it could not have attained its 
present success and whose continued 
loyalty and support will mean much to 
me in my new position. I will still be 
with the organization heart and_ soul. 
Its continued success and progress will 
still be as great a source of pride to 
me as it has been during the twenty 
years in which I was its executive head. 
The profits which I enjoyed will very 
rightfully go to those faithful agents 
and employes whose unfailing efforts in 


GUHNE JOINS BAKER-SHAW 


Nationally Known Policy Audit Expert 
Made Partner and Agency Director 
in New Agency 
The staff of Baker-Shaw, Inc., gen- 
eral agents for the National Life of Ver- 
mont in New York City, was again 
strengthened this week by the appoint- 
ment of K. J. Guhne of St. Louis, na- 
tionally known policy audit expert who 
has spent, the past two years traveling 
throughout the country lecturing on his 
“See All” plan of policy analysis. Mr. 
Guhne begins in his new post on De- 
cember 3 as a full partner in the organi- 
zation. He will be agency director and 

in charge of the service department. 

Coincident with his appointment, the 
Baker-Shaw Agency started a series of 
lectures this week, open to independent 
brokers. The advantages of the policy 
audit plan as an approach to big buyers 
of life insurance are being featured. 
These lectures are conducted by John 
E. Bardwell, educational director of the 
Guhne Service. 

Mr. Guhne’s life insurance experience 
covers more than fourteen years, twelve 
of which were spent as general agent of 
the Home Life of New York in St. 
Louis, where he had one of the leading 
agencies of that country. In September, 
1926, he resigned his position to give 
his entire time to the development of his 
policy analysis idea, a plan which he 
used first in his own agency and which 
was so successful there that the other 
St. Louis offices took it up. He then 
went to Chicago, New York and other 
cities where he interested prominent 
general agencies in the plan. 

He describes the Guhne System as 
one that shows the busy executive at 
a glance all the pertinent information 
about his policies. It has proven so 
helpful to agents in their solicitation 
that more than 500 general agencies are 
now using it. 


LICENSED IN KENTUCKY 

> The Republic Life & Accident of Lou- 
isville has just been licensed to do busi- 
ness in Kentucky by Insurance Commis- 
sioner S. M. Saufley. This company, 
which has a capital stock of $200,000 
and a paid in surplus of $99,550, will 
write industrial, life, health and acci- 
dent insurance. Its officers are: Alfred 
N. Estes of Louisville, president; C. E. 
Ellwanger, vice-president; M. L. Ken- 
nedy, secretary and treasurer. 








the past have made possible an organi- 
zation which would be a source of great 
pride to any life insurance company.” 














Underwriting Methods 


that are 


Sound—Liberal— Modern 


New England Mutual Life Insurance Co. 


87 Milk Street, Boston 








GAIN IN MEMBERSHIP 


Chairman J. P. Graham of Local Life 
Underwriters Reports 200 Enroll- 
ments Since Season Opened 
James P. Graham, Jr., chairman of 
the membership committee of the Life 
Underwriters Association of New York, 
has got off to an unusually good start 
this fall on the new member enrollments. 
Although the season opened only a 
short time ago, two hundred life under- 
writers have signed up as members of 
the association, thirty of whom were 
enrolled at last week’s dinner meeting. 
This brings the total membership up to 

close to 2,000. 

Mr. Graham has adopted the slogan 
“Every Member Get a Member.” His 
reaction to the big new enrollment so 
early in the year is that life under- 
writers must be well pleased with the 
recent changes which make membership 
in the association more valuable. He 
says: “This year, if the non-member 
attends all functions, it will cost him 
$17 more than it costs the member. The 
dues will be only $12 so that leaves a 
$5 advantage for the member over and 
above his dues. This is certainly some- 
thing for the non-member to think 
about.” 

Last year the membership committee 
of the association, under Mr. Graham’s 
leadership, secured 600 new members. 
This was quite a sizable increase but he 
believes that this year from present in- 
dications that the 1927 record will be 
doubled. 


WIVES ATTEND 


Hear Phil Burnet Tell Life Underwrit- 
ers How They Can Make Income 
of $25,030 a Year 

More than three hundred members 
of the Boston Life Underwriters’ Asso- 
ciation, most of them accompanied by 
their wives, gathered at the Boston City 
Club on November 22 to have Philip 
Burnett, president of the Continental 
American Life Insurance Company, tell 
them, ‘How An Average Salesman Can 
Build An Income of $25,000 a Year.” 

When this meeting was being dis- 
cussed by the executive committee it 
was pointed out that a man’s wife plays 
a very large part in determining the 
success of her husband as a life insur- 
ance salesman, with a result that the 
precedents of years were thrown aside 
and the meeting opened to the wives of 
the members. The immediate response 
for tickets for this meeting indicated, of- 
ficers of the association say, that the 
wives were keenly interested in finding 
out how their husbands can _ increase 
their incomes to $25,000 a year. Presi- 
dent David I. Sprague, who presided at 
the luncheon, said: “You fellows will 
have to think up some new alibis to tell 
the wife why you are not making more 
money for she is going to find out at 
this meeting just how the thing can be 
done.” 





H. G. Sharp and J. J. Hess of the T. A. 
Griffiths Agency of the Equitable So- 
ciety, Philadelphia, recently placed seven 
units of retirement annuity as a result 
of leads furnished by the home office. 
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BERKSHIRE LIFE INSURANCE COMPANY 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


“Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


1928 


FRED. H. RHODES, President 








Give Agents Unusual 


George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 








The Colonial Life Insurance Company of Americz 


Insurance in Force 
ONE HUNDRED MILLION DOLLARS 
1927 Showed Greatest Gains in History of Company 
Wide Variety of Ordinary and Industrial Policies 
Money Making Opportunities. 


OFFICERS 
E. J. Heppenheimer, President 


Home Office—Jersey City, N. Je 


E. C. Wise, Treasure: 
S. R. Brown, Secretar? 
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N. Y. State Report On 
Assessment Companies 


GROWTH OF FRATERNAL ORDERS 





New York Concerns Had Half Billion 
Assets, a Gain Last Year 
of $45,000,000 





The fourth and last volume of Super- 
intendent of Insurance James A. Beha’s 
report for 1928 will soon be issued. It 
overs assessment, or co-operative insur- 
ance organizations, fraternal orders and 
co-operative fire corporations. 

Qn January 1, 1928, there were 16 
ssessment life and casualty associations 
reporting total assets of $9,765,764, which 
was a gain of ‘$114,659, and liabilities of 
$7,367,020, an increase of $289,158 over 

e year previous. 

(he income of these associations for 
. year 1927 was $6,634,584, and the 

isbursements $5,839,418. Of the last 
amount $4,329,485 was for claims or other 
payments to members. 

the business of this class of organiza- 
tions is largely in New York and neigh- 
horiee states, and at the beginning of 
1928 covered 366,921 policies or certifi- 
cates for $130,212,755 insurance in force. 

On January 1, 1928, fraternal orders 
operating in New York to the number 
of 82 had assets of $578,684,849, which 
was a gain of $44,943,840, and liabilities 
of $176,240,519, an increase of $4355,760 
over the year previous. 

The income of fraternal orders author- 
ized in New York during 1927 was $168,- 
(41,879; claims and other payments to 
members $132,185,335; other disburse- 
ments, $35,856,544 

These orders carried 5,728,484 member- 
ship certificates with insurance to the 
amount of $6,336,359,452, of which 518,- 
989 of such certificates for $406,728,446 
was New York business. 





ACTUARIES IN SESSION TODAY 





Annual Affair at Hotel Biltmore to 
Have Charles Deckelman and Prof. 
Sweeney as Outside Speakers 
The Casualty Actuarial Society is in 
annual session today at the Hotel Bilt- 
more, New York City. The election 
of officers and three members of ihe 
Council is one of the big items onthe 
business agenda. The program itself 
consists of the reading ot President 
Sanford Perkins’ address, the presenta- 
tion of new papers and informal discus- 

sion of the following selected topics. 
“Balance Sheets and Income State- 
ments of Casualty Companies from 
the Standpoint of Policyholders and 
Stockholders.” 

“The Unit Plan of Reporting Work- 
men’s Compensation Experience to 
a Central Bureau.” 

Following luncheon the casualty actu- 
aries will hear from Charles Deckelman, 
manager, home office claim department, 
lravelers, on the subject of “Claims,” 
and Stephen B. Sweeney, assistant pro- 
lessor of insurance, University of Penn- 
sylyania on “Aircraft Insurance.” 





poring WITH BROWN & SONS 


‘eorge Ripley, a leading producer of 
the Equitable Society in California, has 
Joined the San Francisco general agen- 
cy of Edward Brown & Sons as mana- 
ger of the life department. Mr. Rip- 
ley will have charge of all life insurance 
; of the Brown agency and of the 
Jeticrson Standard Life, which may en- 
ter several northwest states next year. 





MANNING IN BUFFALO 


Earl G. Manning, director of the Bos: 
ton agency of the John Hancock Mutual 
Insurance Co., spoke November 19 be- 
lore the Buffalo Life Underwriters’ As- 
‘tion following a luncheon in the 
Hotel Statler. The meeting was one of 
the ‘largest in the history of the Buffalo 
Organization, there being nearly 250 
members and guests in attendance. 
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NYLIC INCENTIVES and AIDS TO SUCCESS : 
Pj * 3 

qG Progress always requires pioneering. Some- 4 
one must take the first steps, must lead in : 

























the exploring of new fields, must “go before 
and remove obstacles for those who follow.” 


Nir ion ioe wae wor lus \we WY 





In order to fulfil its obligation to humanity, 
life insurance must seek new ways of service, 
in addition to extending the old. Andsoit 
must have pioneers. The New York Life 
has always recognized this obligation. 










Many years ago this Company undertook to 
pioneer in the field of sub-standard risks. 







ATT OF Vor wer S 


After a long and intensive study of declined 
cases, it found that special rates could be 
calculated, permitting, with safety, the ac- 
ceptance of many risks which previously had 
been rejected. 


On July 1, 1896, the Company issued its 
first sub-standard policy. Since then, the 
writing of insurance on impaired lives has 
been a part of the New York Life’s regular 
service to the public, and has gradually been 
adopted by a majority of the larger companies. 








To-day, Nylic Agents are en- 
abled to obtain insurance 
for approximately three 
out of every five clients 


who otherwise would 


be declined. 
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NEW YORK 
LIFE INSURANCE 
COMPANY 


346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY 


d New Home Office gery age being 
i erected on the site of the famous 
Presi -_ old Madison Square Garden 




















New York Life Moving 
A Huge Undertaking 


ALL WORKED OUT ON SCHEDULE 





More Than 300 Moving Men; 22 Trucks; 
400 Company Men Take Part in 
Big Job 





When the New York Life moved its 
home office at the end of last week from 
346 Broadway to its magnificent new 
building on the site of the old Madison 
Square Garden, it used the services of 
twenty-two large modern, motor vans, 
loading and reloading over the greater 
part of four days; more than 300 trained 
and especially selected moving men; 
over 400 of its own men employes. It 
was the largest moving undertaking in 
the knowledge of the Franklin Fire- 
proof Warehouse, Inc., which did the 
work. Only the moving of the Equitable 
Life Assurance Society utown from 120 
Broadway can compare with it. It was 
a huge undertaking but so carefully 
worked out in advance that it was car- 
ried through without a hitch. 

The first load pulled away from the 
old building at 2:45 o'clock Thursday 
afternoon and the last of the regular 
departments was moved by 5 o'clock 
Saturday afternoon. This was twelve 
and a half hours ahead of a schedule 
which had previously been prepared. 
This shows the care with which all de- 
tails were worked out. Everything was 
checked and timed. There wasn’t any 
possibility of “losing” a truck. They 
traveled on a schedule. A truck passed 
a given point on Lafayette street every 
two and a half minutes. It took only 
ten minutes to load. There were special 
loading platforms erected at the old 
building. From the time a truck pulled 


away from the old building until it 
backed up again at the same point for 
another load was only forty minutes 


elapsed time. 
Volume of Material Moved 


All along the route the traffic officers 
were aware of the New York Life’s 
moving operation and gave considera- 
tion to the importance of the event. De- 
tectives were posted at both the old and 
the new building. 

Some idea of the volume of material 
to be moved may be gained by citing 
the card records alone. There were 18,- 
000 especially constructed boxes each 
holding 2,000 cards. A ‘special device 
was found necessary to hold the heavy 
card draws in place and this little detail 
was very puzzling for a time. The im- 
portance of keeping the card files from 
“spilling” is obvious. If in addition to 
getting settled the clerks had to rear- 
range according to index system the 
card records, chaos would result. The 
device that solved the problem was the 
homely wooden clothes pin. 

A home office committee was in charge 
of the moving undertaking but the di- 
rect work was under the direction of 
Secretary Leo H. McCall and Elbert D. 
Murphy, assistant secretary and person- 
nel supervisor. Mr, Murphy was “con- 
tact” man and was the center of swarms 
of moving men, home office men on this 
special detail, and even police officers. 

Some of the 400 men clerks of the 
company who assisted in the moving, 
especially those living out of town, were 
provided with hotel accommodations in 
the city during the moving period. They 
worked at least twelve hours a day. The 
general moving went on day and night. 

On Monday morning of this week ev- 
ery department of the company was in 
its place and at work. The first day 
1,660 policies were issued. 

One of the details of the system for 
the moving that worked very effectively 
was the use of coolred tags. When a 
truck was loaded the man in charge was 
was the use of colored tags. When a 
he arrived at the new building he re- 
ported at that entrance of the building 
at which that color was posted. This 
saved confusion at the unloading end. 
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1927 Insurance Trust 
Business $277,000,000 


USED AS TEXT OF PAGE AD 
What National Bank of Commerce In 
New York Has To Say In Message 
To Public 





The National Bank of Commerce m 
New York played up insurance trusts tn 
a page ad printed in New York newspa- 
pers last week, under the caption “Mak- 
ing Insurance Doubly Sure.” It was based 
on the fact that ten years ago the life 
insurance trust was practically unknown 
while last year $27,000,000 worth of in- 
surance trust business was written, a gain 
of 856% over 1923. The text of the ar- 
ticle was written by C. Alison Scully, 
vice-president of the bank. It follows: 


In 1921 a manufacturer who had had 
previous experience as a mining engi- 
neer called in an insurance agent and 
the trust officer of a bank to discuss 
the best method of providing for his two 
daughters. 

Several conferences followed. When 
the subject had been carefully 
ered from every standpoint it was agreed 
by the insurance agent, the trust officer 
and the manufacturer that the plan which 
would result in the greatest net finan- 
cial return was the following: 

The manufacturer was to take out or- 
dinary life insurance to protect his 
daughters. Instead of naming the daugh- 
ters directly as beneficiaries, the insur- 
ance was to be made payable to the bank 
as trustee. A trust agreement drawn 
by his attorney provided that upon the 
manufacturer’s death the bank should 
collect the proceeds of the policies and 
hold them in a trust fund, the income 
to be paid to the daughters. 

So tar this constituted what is now 
known as an unfunded insurance trust. 
Actually the manufacturer went a step 
further. He deposited an amount of 
cash with the bank which was to be 
invested and the income used to pay 
the premiums on the insurance as they 
came due, thereby protecting the insur- 
ance from lapse and relieving the manu- 
facturer from the detail of making the 
payments. Thus one of the first funded 
insurance trusts came into being. 


Advantages 


What were the advantages of this 
plan? In the first place the manufactur- 
er used life insurance to create imme- 
diately an estate of sufficient size to 
protect his daughters. If he had not 
chosen to fund the trust, this would have 
been accomplished without tying up any 
considerable amount af his immediate 
capital. Secondly, he arranged to pro- 
tect the estate he created against bad 
management and swindlers, and relieved 
his daughters of the worry of its man- 
agement by utilizing the experienced 
trustee management of a bank. Even 
without the additional funding of the 
trust he provided almost perfect secur- 
ity for his daughters’ future. 

The foregoing represents the insur- 
ance trust in its simplest form. During 
the last decade careful study and prac- 
tical experience in its use have disclosed 
many other advantages to be derived 
from the flexibility of the deed of trust 
as a legal instrument. 

Life insurance is ordinarily paid either 
in a lump sum or in a fixed schedule of 
payments at specified intervals. How- 
ever, where the policy proceeds are han- 
dled through a trust agreement almost 
any wish of the donor may be carried 
out merely by varying the provisions of 
the trust agreement. 

Thus a son may receive income up to 
a certain age and then receive his share 
of the principal. The trustee may be 
given discretion in making special pay- 
ments in case of serious illness, educa- 
tional needs, or unforseen emergencies. 


consid- 








capital, surplus and 


character and 








The Columbian National Life Insurance Company | 


BOSTON, MASSACHUSETTS 
i ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 
Policies backed by one of the very se: companies in the country, having ample 








standard of reserves. 


Exceptional opportunity is offered to salesmen of 
ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 








The approval of the trustee to any with- 
drawal of principal funds by a mem- 
ber of the family acts as a safeguard, 
thus giving them reasonable freedom of 
action yet protecting them against their 
own inexperience. 
How It Works 

Both old and new insurance policies 
can be combined in the creation of an 
insurance trust. In fact one of its chief 
advantages is that it provides a single 
uniform plan for the handling of the 
proceeds of policies in several different 
companies, and may include provision 
for the handling of securities and other 
property. The assets of the trust are 
kept separate from the assets of the 
bank by law and any enhancement in 
their value goes to the benefit of the 
trust. The administration cost is only 
that fixed by law for any administrator. 

The question of where an insurance 
trust is advisable must largely be an- 
swered by an analysis of the individual 
conditions. If the estate is less than 
$50,000 the instalment options offered by 
the life insurance companies usually work 
to the best advantage, but in all cases 
where a larger amount in the aggregate 
is involved, the insurance trust should be 
fully understood before other method 
of settlement is arranged. 


The Life Underwriter’s Viewpoint 


The combination of the quick crea- 
tion of estate by life insurance with the 
safeguards of the trust management 
when the proceeds come due has resulted 
in increased life insurance sales accord- 
ing to outstanding life underwriters. 

One underwriter doing a large business 
has found that in three out of every 
four cases his clients take additional in- 
surance when the advantages of the in- 
surance trust are pointed out to them. 
He believes that much of this insurance 
would not have otherwise been sold. It 
has been found through actual experience 
that the trust officer and the life under- 
writer are not in competition and that 
their collaboration in this field is of in- 
estimable value not only to themselves 
but to their clients. 

Statistics of Growth 

A national survey indicates more than 
$750,000,000 life insurance now covered 
by trust agreements and it is estimated 
that a billion dollars in life insurance 
proceeds will be protected by trust agree- 
ments by the end of 1928. 

Insurance trusteed during 1927 showed 
a gain of 856% over 1923. The total was 
twice that of 1926 and more than the 
combined total of the preceding four 
years. This startling rate of gain marks 
the insurance trust as the fastest grow- 
ing form of fiduciary service. It prom- 
ises to be one of the preferred forms 
of estate creation of the future. 





MISS V. M. SMITH DEAD 

Miss Virginia M. Smith, who up to 
her retirement had been in the employ 
of The Prudential for thirty-three years, 
died at her home, 160 Broad street, 
Newark, recently: Miss Smith entered 
the employ of the insurance company as 
a clerk on January 15, 1881. About three 
years later she was promoted to policy 
head of Division C, which position she 
held until her retirement, July 8, 1914, 
when she was sixty-one years old. She 
was seventy-five years old at the time 
of her death. 


Business Insurance 
Ranks As Necessity 


FACTORS NEEDING PROTECTION 





S. Frank Gammon, Mutual Life, Anal- 
yzes Business Structure To Show Its 
Weaknesses 





The necessity for business life insur- 
ance is shown in the following analysis 
of the business structure, by S. Frank 
Gammon, representing the Mutual Life 
in Jacksonville, Fla.: 

“The vital factors in a business are: 
capital, credit, management. Capital is 
invested by you in a business for profits. 

“Your capital, once cash, now consists 
perhaps largely of physical properties, 
whose conversion value again into cash 
depends upon a market. Markets fluc- 
tuate. Physical properties depreciate. 
Inventory values shrink. Goodwill, in- 
tangible but sometimes a chief asset of 
the business, often dies with the man- 
agement. The day will come when it 
is desirable or necessary finally to liqui- 
date your capital investment, or that of 
an associate, into cash. That day will 
be when death occurs. 

“How can you assure for that final 
liquidation a dependable market, guar- 
anteeing the return into cash of at least 
the par value of the capital invested? 

“Only through the medium of life in- 
surance, which, through annual deposits 
of but two or three per cent. of the 
principal sum required, will provide with 
certainty the amount necessary to re- 
tire or transfer the capital investment, 
whenever death occurs. 

“Capital, limited and inelastic, is fre- 
quently not sufficient for the various 
emergencies of business. When capital 
is insufficient, credit is required. When 
credit is adequate, the business is gen- 
erally secure. 

“The need for credit may some day 
require the marshalling of your every 
resource, when success or failure is de- 
termined by a narrow margin. It may 
be in time of depression, or expansion. 
It may be at that unpredictable time 
when a partner or associate dies. It 
may be tomorrow or at some distant 
day when you seek to buy an associate’s 
interest and so continue the business 
under your control and management. 
Exceptional is the business that does 
not at some time seek credit urgently. 
And credit is too important a factor 
not to fortify against the day of ex- 
ceptional need. 

“Credit is extended largely upon evi- 
dences of character and ability, intan- 
gible human values which may be wiped 
out in a moment by death. Yet, values 
which may be capitalized through life 
insurance, just as stocks and bonds upon 
physical properties, and so serve as tan- 
gible collateral to meet alone beyond the 
lifetime of the borrower. 

“The sinking fund set up through life 
insurance creates an increasing cash re- 
serve, aside from the working capital, 
which is a quick asset of the business, 
to be resorted to when other credit 
sources fail. 

“The human factor behind capital, its 
management, is the determining element 
in business. Capable management means 
dependable earnings, where incompetent 
management means loss and _ failure. 


Yet these human values which give the 
greatest worth to capital, namely, ¢ 
acter, ability, initiative, judgment, 


CX- 
perience of management, will soone. or 
later be destroyed through death. A 
businéss seldom endures successfully pe- 
yond the lifetime of the manage: ent 


which established it. What was nce 
a profitable investment may becon 
hazardous speculation upon death. & 
ceptional is the business which does not 
realize loss of earning power thr: 
death in its management. 

“Life insurance, in favor of the !usi- 
ness, upon the lives of the principai di- 
rectors of its policy and management js 
not only a sound business practice. [t 
is indispensable : 

“(1) To guarantee the eventual reiurn 
of the capital investment in cash at not 
less than par. 

“(2) To assure continued contro! and 
management upon the death of a partner 
or associate, by supplying the ready cash 
needed to liquidate the interest of his 
estate without loss. 

“(3) To protect the business credit 
and liability to the estate involved, upon 
death of an endorser of the firm’s paper, 

“(4) To compensate the business for 
loss through death of its most valuable 
asset, the earning power of an important 
principal in its management.” 





H. J. WILLIAMS HOUSEWARMING 





General Agent of Home Life Invites 
Friends to Celebrate Opening of His 
Office at 110 William Street 
Harry J. Williams, formerly one of the 
local Travelers managers, and who was 
recently appointed a general agent of 
the Home Life, held a housewarming at 
his new offices, 110 William Street, re- 
cently. A number of his business. ac- 
quaintances attended as well as_ insur- 

ance men. 

Mr. Williams resigned from the Trav- 
elers October 15 after having been with 
that company for ten years. His first 
experience was with the Mutual Bene- 
fit. At 110 William street Mr. Williams 
will devote his efforts largely to building 
a full-time agency. 


BRITISH STATE PENSIONS 

Great Britain’s trend’ toward socialism 
has been brought into sharp relief by 
the. Conservative party’s approval of state 
pensions for all persons more than sixty- 
five years of age. Several classes of 
people in England are already entitled 
to certain personal maintenance at the 
expense of the government, and the ten- 
dency is steadily to increase the num- 
ber of persons receiving such benefits. 








All puffed up. 
One of the “big boys” 
says we have the 
quickest policy issu- 
ance service. 


Try us on your next brok- 
erage or surplus line. 


Wells & Conne'!! 


General Agents 
Provident Mutual Life 


33 Liberty St., - New Yor< 
* Phone: John 3771 
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Wendt-Beha Letters 
About Business Cost 


CORRESPONDENCE EXCHANGE 





General Agent Says Existing Conditions 
Relative To Production Expenses 
Call For Managerial Association 





In releasing correspondence he has had 
with Superintendent Beha, together with 
the Superintendent’s reply, based on 
business getting practices in New York, 
Pau! R. Wendt, New York general agent, 
says there is need of a_ general 
agents’ and managers’ association here 
where problems relative to commissions 
and expense which cannot be taken up 
by the Life Underwriters’ Association of 
New York can come up for discussion 
and action. The correspondence follows: 

Mr. Wendt To Mr. Beha 
Mr. Wendt wrote the Superintendent 


this letter: 
Dear Mr. Beha: 

Permit me to express my endorsement of one 
particular phase of your communication dated 
August 23rd, addressed to Mr. Julian S. Mr- 
rick, president of the New York State Life 
Underwriters’ Association, on the subject of 
amending Section 97 of the Insurance Law. 
I refer to your contention that under the ex- 
isting law expense allowances to agents are not 
being controlled, that so-called expense allow- 
ances which are not called commissions are 
in fact compensation and that no one as _ yet 
has pointed out any effective way of controlling 
such acquisition expenses under the present law. 

Your letter, as quoted by the daily press, 
also expressed your conviction that under the 
pretense of supervising old business, allowances 
have been made which, in your judgment, con- 
stitute compensatory inducement. “= 

Every one conversant with conditions as they 
exist in the life insurance business in New 
York today knows that not a few companies 
and life insurance agencies, to secure business, 
are offering agents inducements in the form 
of extra compensation above the customary com- 
mission schedules in the guise of expense al- 
lowances, and that frequently these induce- 
ments take the form of expensive office ac- 
commodations, which frequently are not used 
solely for the business of the companies and 
the agencies offering these inducements. 

The growth of this practice has made the 
services of many life insurance agents and 
particularly brokers, a commodity purchasable 
by the highest bidder, Agency offices are in 
open competition for the services of field repre- 
sentatives, whose allegiance frequently cannot 
be relied upon so that there is a constant shift- 
ing from agency to agency as the price goes 
up or down. . 

The majority of the companies operating in 
New York, I believe, do not endorse this prac- 
tice of bidding for business but I think the 
general agencies of these companies have not 
been sufficiently alert to safeguarding their own 
best interests which, it cannot be denied, suffer 
on account of their inability to offer compen- 
satory inducements. In some cases, general 
agents representing the same company are at 
variance as to the compensation allowed, ob- 
viously to the detriment of the general agent 
who is unwilling or unable because of the 
condition of his business, the age and size of 
his agency, to offer extra inducements for busi- 
ness. 

The existence of agencies operating with al- 
lowances_ sufficiently liberal to permit them to 
be harmful to the best interests of the com- 
panies and the public. Inability to meet their 
competition is disheartening to general agents 
engaged in building stable organizations of 
loyal and efficient field representatives. If a 
general agent cannot look forward to a reason- 
able period of service from the agent he trains 
in the business, it logically follows that he 
cannot afford to make this training as thor- 
ough as he would like. The effect is to increase 
the number of improperly trained agents who 
admittedly sow the seeds of discontent and 
lapsetion and contribute an-~ additional quota 
of expense to the policyholders whose affairs 
have been improperly handled. 

_ The tendency away from company allegiance 
in New York has brought about a condition 
which does not exist elsewhere in the country 
in the same degree and which is practically non- 
existent in the smaller centers of population. 
Companies and even general agencies find it 
dificult to control the activities of agents and 
Particularly brokers, not a few of whom are 


alert to find loop-holes in the medical safe- 
guards of individual companies which enable 
them to secure policies for doubtful applicants 
to the detriment of other policyholders. The 
Con-tant. shifting about of agents has sown 
the seeds of twisting and the companies are 
finding it increasingly difficult in New York to 
Pro‘ect their business. In no small measure 
2 ° abuses have resulted from the breakdown 


company control and allegiance, which in 
turn, to some degree at least, may be laid at 
the threshold of the compensatory inducements 
‘tr discussion. 
the light of the foregoing, I would wel- 
come any course of action that would result 
'n ‘he standardization of commissions and com- 
Peisation for life insurance agents. It is un- 
derstood, of course, that the opinions I have 
expressed represent only my personal views. 

Paul R. Wendt. 
Mr. Beha To Mr. Wendt 


. \Ir. Beha answered as follows: 
car Mr. Wendt: Re: Proposed Amendments 


und 


to Section 97 and Related Section of the New 
York Insurance Law. : 

I am pleased to acknowledge receipt of your 
letter of October 5th, endorsing the statement 
in my letter of August 31st, 1928, to Mr. 
Tulian S. Myrick, president, New York State 
Life Underwriters’ Association, to the effect that 
under the present law expense allowances to 
agents are not being controlled; expense al- 
lowances which are not called commissions are, 
in fact, compensation; and that no one _ has 
pointed out any effective way of controlling 
such acquisition expenses under the present law. 

I am enclosing a complete copy of my letter 
of August 31st to Mr. Myrick. ? 

You bring out in your letter a very impor- 
tant point which T have had in mind but which 
I have not specifically mentioned in my pub- 
lished statements, namely, the practice that 
has begun to grow up of making expense al- 
lowances or giving expensive office accommoda- 
tions solely for the business of the company, 
general agent or branch office manager grant- 
ing them. ‘ 
You have put your finger on a very vital 
point of weakness in the present situation when 
you say “The growth of this practice has made 
the services of many life insurance agents and 
particularly brokers, a commodity purchasable 
by the highest bidder.” aa 

We have pointed out the above and similar 
extravagant practices to Mr. Myrick and_ his 
committee. In our opinion, such practices, which 
clearly cannot be controlled under the present 
law, will ultimately lead to demoralization in the 
life underwriting field. 

I am therefore at a complete loss to under- 
stand how Mr. Myrick could state, in his let- 
ter of August 23rd, 1928, to the local life un- 
derwriters’ associations, that “Such abuses as 
the Department stated to us seemed to your 
committee to be of a character that could be 
controlled by the Department under the present 
law.”” 

I do not believe that a majority of the life 
underwriters would endorse the position taken 
by Mr. Mvrick’s committee if they took the 
time to study the Department’s proposals. It is, 
therefore, refreshing to hear from general agents 
who have studied the matter and have the cour- 
age of their convictions to state just how they 
feel. Tames. A. Beha. 

Myrick Writes To Newspaper 

This seems to be the letter writing 
season and Julian S. Myrick added to 
the Section 97 controversy by writing 
this letter to the New York “Evening 
Post : 

Editor N. Y. Evening Post: 

In your insurance column on November 17th, 
vou quoted Superintendent Beha’s letter regard- 
ing Section 97. The implication of Mr. Beha 
is that because we quote excerpts from Com- 
missioner Dumont’s paper we have “aligned 
ourselves with the opponents of any and _ all 
legal limitations on acquisition expenses.” 

In, our letter to the Superintendent of July 
12th and in all our conversations, he knows 
full well that we believe and are defending the 
underlying principles of limitation of company 
expenses. 

We feel that it would be impossible to substi- 
tute an entirely new technical standard or mea- 
suring rule for the present one without serious 
disturbance of the fundamental condition of the 
life insurance business and that the form of 
the proposed amendment is such as to expose 
the business to the danger of a too easy legis- 
lative change which would produce a lack of 
confidence as to the future. We feel that so 
sweeping a change in method would only be 
justified to correct serious fundamental! abuses. 

From all the information that we can obtain, 
the abuses are confined to a very small per- 
centage of the total business done in the United 
States and are subject to correction by the 
Department without radical legislation. 

The so-called new technical standard goes into 
greater detail which will, in itself, cause a 
greater number of abuses. The new law _ will 
have to be ruled upon by the Department, have 
the written constructions of the attorney-general, 
receive the judicial interpretations of the courts 
and be amended by the legislature as the vari- 
ous new situations arise. 

It seems to us that a law that has worked 
so well over all these years, which everybody 
knows and understands is better left alone and 
not set up an entirely new standard. That is 
the fundamental reason for our opposition. 

Julian S. Myrick. 





Friend L. Wells, general agent in Bal- 
timore of the Aetna Life, and president 
of the Baltimore Life Underwriters’ As- 
sociation, was the speaker at the third 
luncheon of the “Friendly Conference” 
of general agents at Philadelphia yester- 
day. 


POLICY VOIDED BY CRIME 





Where Insured Is Killed In Commission 

of Unlawful Act, Company Cannot 

¢ Be Held 

In a ruling by Deputy Insurance Com- 
missioner Swain of Indiana, it is held 
that a life insurance company is ab- 
solved from payment of a claim under 
a policy where the insured was killed 
in the commission of an unlawful act. 
The ruling was made in connection with 
the claim of Mary Gell Longstaff of 
Indianapolis, mother of Robert Long- 
staff, 23 years old, who was killed in a 
battle with police near the city. She 
was beneficiary under a_ policy for 


, 





EDUCATIONAL COURSE STARTS 

The educational committee of the Bos- 
ton Life Underwriters Association is of- 
fering to general agents and managers 
a new service in the form of a short, 
intensive course covering the field of 
elementary life insurance fundamentals 
and the provisions of the Massachusetts 
laws relating to life insurance. The 
course is designed specifically for the 
preparation of new agents for the state 
examination. 

The instructor is executive secretary, 
Lawrence D. Kimball, who is also the 
lstructor in the University Extension 
Course. The course will run for seven 
days, beginning November 26, and end- 
ing December 2. 





NON-MEDICAL PLAN COVERAGE 
As the result of utilizing the Equitable 
Society’s salary savings plan, Vera A. 
Camp of the Kellogg Agency, Chicago, 
recently effected non-medical coverage 
on 140 employes of a large light and 
power company in the Middle West. 
Each employe is purchasing stock in the 
company, and the policies have been is- 
sued on the ordinary plan. Miss Camp 
has been connected with the Equitable 


for ten years, and is a half million pro- 
ducer. 





QUALIFIES FOR CONFERENCE 
_Among the outstanding new organiza- 
tion members of the Syracuse agency, 
Equitable Society, is Solomon L. Weis- 
burg. A little over four months ago Mr. 
Weisburg became associated with the 
agency, and in less than three months 
he qualified for the Montreal educational 
conference with a paid volume of $179,- 
500, the premiums totaling $4,590. He 
is a tireless worker and thorough be- 
liever in the institution of life insurance. 





CHICAGO REINSURANCE 

Plans for the reinsurance of the Farm- 
ers National Life in the Federal Re- 
serve Life of Kansas City, Kansas, and 
liquidation of the capital and surplus of 
the local company, were announced this 
week by E. W. Merritt, Jr., who is pres- 
ident of both companies, each of which 
is owned by Massey Wilson, of St. Louis, 
and associates. 


MONK ON STOCK SPECULATION 
In the annual report of the Massachu- 
setts Insurance Department made public 
this week Wesley E. Monk, who retired 
recently as insurance commissioner, de- 
clared that capital stock has no place in 
life insurance. He said there was spec- 
ulation in life company stock control. 





norco 








THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 

back of every door bell. Policies are issued on both the ordinary 

and industrial plans from birth to sixty years next birthday. 
“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Independence Square 


Interested in Replies from Pennsylvania and Delaware. 










Philadelphia, Penna. 


LIFE COUNSEL MEETING 





Will Meet At Hotel Astor December 
11-12; Dimner In Evening; 
Some Of Speakers 
The Association of Life Insurance 
Counsel will hold its annual meeting this 
year at the Hotel Astor, December 11 
and 12. A dinner will be held on Tues- 
day at which there will be no speeches 
or ceremony. There will be a luncheon 

on Wednesday. 

Among the speakers at the meeting 
will be: Robert Dechert, vice-president 
and counsel, Penn Mutual Life; White 
B. Miller, general counsel, Volunteer 
State Life; Sterling Pierson, attorney, 
Equitable Life Assurance Society; Fran- 
cis R. Stoddard, general counsel, Judea 
Life; and Lelia E. Thompson, attorney, 
Connecticut Mutual Life. 





PAID-FOR PRODUCTION LEADER 

J. G. Belknap of the Columbus-Dayton 
agency led all agents of the Equitable 
Life of Iowa during October with a paid- 
for production of $112,100. $103,000 of 
this amount was written upon the lives 
of old policyholders, giving him the lead 
in business from that source for the 
month. Mr. Belknap is one of the com- 
pany’s leaders in personal production for 
the year. On November Ist he had pro- 
duced $312,980 and had sufficient premi- 


um credit to qualify him for the Presi- 


dents’ Club convention 


held in 
Denver in 1929, 


to be 





DR. W. JACKSON’S TALK 

Dr. W. Jackson, a well known surgeon 
from San Antonio, Texas, made an inter- 
esting address Monday night before the 
members of the Academy of Medicine, 
New York, on blood sugar and its rela- 
tion to cancer control. During his talk’ 
he quoted the mortality statistics of the 
Union Central Life. This latter com- 
pany furnished him with the original rec- 
ords and the Metropolitan Life supplied 
the tabulations. Mention was made by 
Dr. Jackson of the importance of life 
insurance in the study of cancer. 





LEADS IN STATE PRODUCTION 

The paid-for business of the Equitable 
Life of Iowa for October amounted to 
$7,514,561. Ohio took state production 
honors with paid-for business amounting 
to $1,171,352. Other leaders in state pro- 
duction for the month were: Pennsyl- 
vania, $1,006,330; Iowa, $1,005,479; Illi- 
nois, $923,060, and California, $576,500. 
Iowa is leading in state production hon- 
ors for the year to date with a total 
of $11,541,219. Other leaders for the 
year are: Pennsylvania, $10,388,410; IIli- 
nois, $9,671,315; Ohio, $9,343,795, and New 
York, $5,347,040. 





SURPRISE SUPERINTENDENT 

Superintendent Claude S. Snyder of 
York, Pa., district of The Prudential, 
recently celebrated his twentieth anni- 
versary of continuous service with the 
company. His staff made the event 
memorable by holding a special effort. 
The results follow: industrial, 1,335 ap- 
plications for $265.51; Intermediate, 100 
applications for $61,800; Ordinary, fifty- 
five applications for $127,974. 

REPORTED TOO LATE 

Although United States veteran insur- 
ance laws provide that total disability 
within six months of the reinstatement 
of the insurance permits the government 
to question the policy, said policy is in- 
contestable if any examination made 
during the six months’ period is not re- 
ported as total disability until the peri- 
od is up, Comptroller General J. R. Mc- 
Carl has ruled in the case of Philips 
McNish. 








PORTRAIT IN GALLERY 

At the eleventh exhibition of contem- 
porary American oils at the Corcoran 
Art Gallery, Washington, D. C., is a 
magnificent portrait of William Mont- 
gomery, president of the Acacia Mutual. 
The portrait is the work of Richard S. 
Meryman, and it will be given a per- 
manent place in the board room of Aca- 
cia when the exhibition closes. 
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COMMUTATION OF FUTURE 
WORKMEN’S COMPENSATION 
PAYMENTS 
One of the interesting functions of a 
workmen’s compensation board in some 
states is to act upon applications for full 
or partial commutation of future com- 
pensation payments. The reasons moti- 
vating the boards in making their de- 
cisions are unique. Take the New Jer- 
sey Workmen’s Compensation Board, for 
example. In one month recently there 
were twenty-eight applications for full 
or partial commutations, of which four- 
teen were approved and fourteen dis- 

approved. 
Of the commutation 
were for the 


approvals, five 
purpose of engaging in 
business; four were to enable the pe- 
titioners to return to their former homes 
in Europe; three to pay off mortgages; 
one for the purpose of improving prop- 
erty; and the other for extrarodinary 
expenses. 

The reasons for which the compen- 
sation board refused fourteen of the re- 
quests for commutation, were that eight 
of the petitioners desired to-use the 
money to pay accumulated debts; four 
desired to engage in business which in- 
vestigation by the board had proven to 
be either unsound or the petitioner to 
have had no previous experience; while 
two desired their compensation award 
commuted so that they might be enabled 
to take a pleasure trip to Europe. 





AN INVESTIGATION OF LLOYD'S? 

Nothing has interested New York ma- 
rine insurance men in years more than 
has the statement that Senator Robert 
E, Wagner has asked the United States 
Senate to institute an investigation in ma- 
rine insurance as well as other matters 
connected with shipping with a view of 
learning how to prevent future sea dis- 
asters like the foundering of the “Ves- 
tris.” Judging by an interview with 
Senator Wagner published by the New 
York “Telegram” the Lloyd’s situation 
will be thoroughly gone into. Naturally, 
any investigations by the United States 
Senate of operations by Lloyd’s under- 
writers will claim the attention of all 
insurance men on this side of the water. 

The reader may ask how Lloyd’s could 
be responsible for 
when 


shipping disasters 
every such disaster may 
Lloyd’s lots of money. 
Surprising charges are made against 
Lloyd’s in the New York “Telegram” 
story which was written by Talcott 


cause 


Powell. He quotes Senator Wagner as 
asking the following questions: 

“Is it true that the master of a vessel 
may be blacklisted by an insurance com- 
pany refusing to insure a cargo he takes 
out? Just what measures, if any, do 
insurers take to make a ship safe be- 
fore they write a policy on it? These 
are some of the things I should like 
the Senate committee to consider.” 

The reporter then went down to the 
shipping district in lower New York and 
printed some rather sensational state- 
ments about Lloyd’s. Mr. Powell quoted 
William T. Donnolly, engineer and for- 
mer member of the safety committee of 
the U. S. Shipping Board, among other 
people. One paragraph of the Donnol- 
ly comments follow: 

“Lloyd’s can put any ship out of busi- 
ness by refusing to classify it and give 
it a proper rating; it may give prefer- 
ential rates confidential con- 
tracts which stipulate that they are void 
the instant their contents are revealed; 


through 


it may insist that a Lloyd’s-insured cargo 
go into a Lloyd’s-insured ship, and it is 
in a position to play favorites in the 
matter of getting return cargoes for ves- 
sels or letting them go home empty.” 





NOT ON STAFF OF THIS PAPER 





Warning Against Photographers Claim- 
ing to Have Special Assignments 
From The Eastern Underwriter 
Professional photographers have been 
appearing in offices of prominent insur- 
ance executives, or have been telephon- 
ing executives, asking for the privilege 
of taking photographs and declaring that 
they are members of the staff of The 
Eastern Underwriter who have been as- 
signed by this paper to take such pic- 
tures. The Eastern Underwriter has no 
professional photographers on its staff 
and this is a notice to the fraternity that 
if requests for photographs are made 
on the representation that the request 
originated with this paper the person 
seen should get in touch with The 
Eastern Underwriter. Only members of 
the staff of The Eastern Underwriter are 
authorized to ask persons for photo- 

graphs for publication in this paper. 


Harold N. Chandler, secretary of the 
Connecticut Mutual Life, turns actor an- 
nually when the company club puts on 
a musical comedy. Recently he played 
one of the leading roles in “Red Head.” 








Friend L. Wells has been elected na- 
tional committeeman in the Baltimore 
Association to the National Association 
of Life Underwriters. Mr. Wells is gen- 
eral agent of the Aetna Life. 











| The Human Side of Insurance | 








ANGUS O. SWINK 








Angus O. Swink, general agent for the 
Atlantic Life of Richmond, who last 
week was elected president of the com- 
pany, is also the largest individual stock- 
holder of the company. Mr. Swink’s 


entire business career has been spent 
in the field of life insurance. He was 
born in Roanoke, February 6, 1885. 


After receiving his education in the pri- 
vate and public schools of that city he 
secured, at 16, a position in the branch 
office of the New York Life. He gon- 
tinued with this company for five years, 
rising in that time to the office of cash- 
icr in their Richmond office. In April, 
1906, he left the New York Life to be- 
come cashier and assistant secretary of 
the Atlantic, then known as the South 
Atlantic Life Insurance Company. In 
1907 he was promoted to superintendent 
of agents, which position he occupied 
successfully until January, 1909, when 


he took over the general agency for. 


Virginia and District of Columbia. His 
twenty years as manager for this terri- 
tory have been marked with phenomenal 
success, both as head of the agency and 
as a personal producer. 

+ oe & 


Robert H. Angell, president of the 
Shenandoah Life of Roanoke, is being 
groomed to run for governor of Vir- 
ginia next year on the Republican 
ticket. Mr. Angell is state Republican 
chairman and in this capacity helped to 
throw Virginia into the Republican col- 
mmn in the recent Presidential election. 
While he was directing the Republican 
forces’in the campaign, E. Lee Trinkle, 
first vice-president of the company and 
a former governor of Virginia, stumped 
the state for the Democratic ticket. 

* * x 


Julicn S. Myrick, president of the New 
York State Life Underwriters’ Associa- 
tion, was presented with a brief bag by 
the association. The presentation was 
made by George A. Kederich of New 
York and F. A. G. Merrill of Buffalo. 

* * * 


George W. Wells, Jr., former commis- 
sioner of Minnesota, and now secretary 
of the Northwestern National Life, will 
attend the commissioners’ convention at 
the Astor in December. 

x * * 


Miss May Sandoz, revival department, 
The Prudential, has returned from an 
extended European trip which took in 
Paris, London and a number of other 
cities. 


William Safford of Columbus, O.. in- 
surance commissioner for Ohio, an. §, 
M. Saufley, of Richmond, Ky., in: ar- 
ance commissioner for Kentucky, | aye 
been conducting a hearing of the ¢om- 
plaints made by Covington insur nce 
agencies of “Dummy Agencies,” all. ced 
te be in violation of the insurance law 
of Kentucky. Considerable evidence jas 
aken last week, and additional evid: nce 
will be taken. This will be follcwed 
by a conference with the Northern }: en- 
tucky Underwriters’ Association and the 
Cincinnati Underwriters’ Association 
with the view of reaching a settlement, 
and the announcement of their opinion 
in the case. 

* * * 


Dr. Solomon S. Huebner, head of the 
insurance department of the Wharton 
School of Finance, University of Penn- 
sylvania, will be the principal speaker 
at the open forum of the Indianapolis 
Chamber of Commerce to be held at 
noon November 23. Dr, Huebner is not 
a life insurance underwriter, but for 
years has been an authority on insur- 
ance in its many forms. Members of 
the Indianapolis Association of Life Un- 
derwriters, as well as others identified 
with the life insurance business, are 
planning to attend this meeting. Dr, 
Huebner’s subject is to be, “Life In- 
surance as a Business Asset.” Plans are 
being made by the Chamber of Com- 
merce for the largest attendance of rec- 
ord at an open forum meeting. 

a ae 


Henry G. Lemassena, insurance broker, 
located at 810 Broad street, Newark, has 
been elected a member of the Newark 
Chamber of Commerce. 

*k * x 

Clarence Ayres, president of the 
American Life Convention and president 
of the American Life Insurance Co., of 
Detroit, is on a deer hunting trip. 

* * 





J. I. SALINS 


J. 1. Salins, the new home office ca: !11¢t 
of the Aetna Life, 100 William st cet, 
New York, began his insurance cecef 
when he joined the T. R. Lynas ge: eral 
agency of the Aetna Life at Chicag 4S 
an office boy. Later he was transf: red 
to Milwaukee, where he served as @ s!S 
tant cashier. Following the combin: 10" 
of the company’s agencies in Chicag by 
S. T. Whatley, Mr. Salins was appo' ted 
cashier “of the new Chicago ge <ral 
agency. 
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A Wit’s Accommodation Line 
One of the shrewdest observers in the 


casualty insurance business, making 
comment on the lack of Judge Landis 
organization leadership in that branch 
of the insurance business, has hit off the 
situation in this way: 

“We have not been able to accommo- 
date our manners to our plans.” 

+. £ 


A Rumor 
I would not be a bit surprised if some 
day the head office of the Southern 
Surety were moved to New York City. 
* * * 


A Tragedy 
The relatives of the wife of one of 
the prominent New York city life in- 
surance executives came to town for a 
day on Wednesday of last week. They 
had never been in New York before and 
the executive decided to take the day off 
and show them around. During the 
afternoon a popular musical comedy was 
visited and just as the curtain went up 
the usher showed to the seat next to 
that occupied by the executive one of 
the agents of his company who has re- 
cently been falling down on the job. 
* * x 


Connecticut and Lower Pars 
Present Connecticut statutes prohibit 
companies, specially chartered, from re- 
ducing their par value of stock. It is 
reported that there may be an amend- 
ment which would permit lower pars and 

therefore wider stock distribution. 


* *€ « 
Greeting Celebrities is “Daddy”. Hoye’s 
Job 


Probably more celebrities visit the 
office of the Fidelity & Deposit at 55 
Liberty street, New York, than any oth- 
er insurance office in the United States. 
They come in to eat lunch or to confer 
with Franklin D. Roosevelt, general vice- 
president of the company who is the 
Governor-elect of New York State. 

“Daddy” James F. Hoye is the man 
who greets all visitors and whose job it 
is to entertain them if they should have 
to wait a few minutes for Mr. Roose- 
Vel. He is seventy-four years old and 
has become so used to meeting the dis- 
tin: — men who are friends of his 
“boss” that he doesn’t flicker an eyelash 
when they arrive. A sailor in his early 
day:, “Daddy” Hoye knows that the 
sur: -fire topic of conversation is sea sto- 
ries, especially if the visitor be a navy 
mai such as Commander Byrd, who was 
In ‘he office before he sailed for the 
Sor h Pole, or Douglas Robinson, As- 
sistint Secretary of Navy, who often 
Coniers with Mr. Roosevelt on Naval 
Problems, 
metimes the caller has never met 
Mr. Roosevelt before and Mr. Hoye 
tak's great pride in telling him what a 
4 lightful treat is in store. Invariably 
Daddy” refers to an autographed pic- 
tur’ presented to him by Mr. Roosevelt 
Which has a prominent place in his 
home. He says that this gift is the high- 

















est honor ever paid to him and that he 
will hand it down to posterity. 

Mr. Hoye will never forget Al Smith’s 
first visit to the Fidelity & Deposit of- 
fice for he is always being kidded about 
it. The story goes that when the Gov- 
ernor arrived Mr. Hoye was talking with 
another gentleman who was about to 
leave. For just a minute he neglected 
the Governor and another man in the 
office jumped up and ushered him into 
Mr. Roosevelt’s office. “Daddy” was 
crestfallen and when the Governor came 
out he apologized for his inattentiveness 
but the Governor told him to forget it. 
Never since has he made the same mis- 
take. 

A recent visitor was Owen D. Young, 
chairman of the board of the General 
Electric. Mr. Hoye was impressed by 
his dignified mien and was glad of the 
honor of taking him into Mr. Roosevelt. 

When asked how he feels when the 
responsibility of entertaining falls to his 
lot, Daddy Hoye says he first peps him- 
self up mentally and putting forward his 
best manner he will start conversation 
if the visitor is so inclined. He has 
made it a point, however, never to in- 
trude and perhaps it is because of this 
good taste that Mr. Roosevelt points 
with pride to his capable doorman. 

Prior to the election Mr. Hoye had 
his hands full. Judge Olvany, Tammany 
chief, was in frequently; high dignita- 
ries of Wilson’s administration made it 
a habit to keep in touch with Mr. Roose- 
velt. Judges, bankers, and college pro- 
fessors formed such a steady line into 
the Governor-elect’s office that Mr. 
Hoye was hard put to remembering 
those who came in. 

* * * 
Dunne Has His Fingers In Many Things 

Recently I noticed “Jimmie” Dunne at 
a convention and asked him what he is 
doing. The last I heard of him was in 
connection with a union labor bank prop- 
Osition in Louisville. He is still living 
in Louisville and has been pulling off 
various deals, largely real estate propo- 
sitions, such as the sale of a skyscraper. 
He has been mixing somewhat in re- 
insurance and as he is a past master of 
versatility his ear is on the ground lis- 
tening for rumblings which to one of his 
acute hearing can be interpreted as 
“something is about to happen.” He 
then jumps on the running board and 
tries to put his hand on the wheel, some- 
times succeeding with his hand, and at 
other times merely putting on a finger. 
My prediction is that he will never die 
in an almshouse. 

* * 
The Other Side of the Babbitt Situation 

Recently I asked a man running a big 
insurance agency why he is so pleased 
with his new job. His answer will ex- 
plain why so many Americans are inter- 
ested in their work and do not regard 
the chains which bind them as being a 
disagreeable fetter. We hear a lot about 
Babbitts, but this man’s letter presents 
the reverse side of the picture: 

“I have been extremely interested and 


. 


extremely fascinated in my new work. 
It is one of the things that I have been 
ambitious to do for eight years. If there 
is anything in this world that I really 
love, it is the privilege of hearing men’s 
and women’s problems and trying to give 
them help which will make them pros- 
perous and happy. 

“As long as I can look upon business 
and all of its relationships as a romance 
I am certain that it will not tire me, nor 
will I become, in the language of the 
street, hard hearted. The opportunity to 
watch men unfold and develop in this 
magnificent business of ours is one of the 
most fascinating experiences that anyone 
could be related to.” 

* * * 


Asks After the “Boys” 

The other ~ I dropped in to see Ma- 
jor Guy W. A. Camp, former editor of 
“Life Insurance News,” official organ of 
the National Association of Life Under- 
writers, who is now general manager of 
the Executive Service Corporation with 
offices in the Pershing Square Building 
at Forty-second Street, New York. 

Major Camp was for several years a 
familiar figure at the press table of in- 
surance conventions and gatherings. He 
says he misses the press “boys” a lot, 
and promised to come around some even- 
ing to one of the monthly meetings of 
the Life Underwriters Association at the 
Astor. So that the insurance press re- 
porters need not be surprised if the ma- 
jor turns up in their midst soon. 

*« € * 

Ten Commandments For Employes 

There hangs in a London factory a list 
of ten epigrammatic bits of advice for 
employes bearing the heading, “Ten 
Demandments” : ; 

1. Don’t lie. It wastes my time and 
yours. I am sure to catch you in the 
end, and that is the wrong end. 

2. Watch your work, not the clock, 
a long day’s work makes a long day 
short; and a short day’s work makes my 
face long. 

3. Give me more than I expect, and 
I will give you more than you expect. I 
can afford to increase your pay if you 
increase my profits. 

You owe so much to yourself that 
you can not afford to owe anybody else. 
Keep out of debt, or keep out of my 
shops. 

5. Dishonesty is never an accident. 
Good men, like good women, never see 
temptations when they meet it. 

6. Mind your own business, and in 
time you'll have a business of your own 
to mind. 

7. Don’t do anything here which hurts 
your self-respect. An employe who is 
willing to steal for me is willing to steal 
from me. 

8. It is none of my business what you 
do at night. But if dissipation affects 
what you do the next day, and you do 
half as much as I demand, you'll last 
half as long as you hoped. 

9. Don’t tell me what I’d like to hear 
but what I ought to hear. I don’t want 
a valet to my vanity, but one for my 
money. 

10. Don’t kick if I kick. 
worth while correcting, you’re worth 
while keeping. I don’t waste time cut- 
ting specks out of rotten apples. 

* 


If you're 


Paul A. Sheely of The Prudential, first 
lieutenant in the Marine Corps Reserve 
and at present organzing a company of 
reserves in Newark, was a delegate at the 
National Convention of Marine Corps 
Reserves, which was held recently 
at Dallas. Mr. Sheely at one time 
ranked as one of the world’s best rifle 
shots. 

* * * 
Sharp Comment on C. H. Burras’ 
Suggestion 

The suggestion of Charles H. Burras 
of Chicago made at the convention in 
White Sulphur of the casualty executives 
and agents that insurance men _ ac- 
tively enter politics drew various com- 
ments. Mr. Burras talked in his capacity 
of member of the National Association 
of Casualty and Surety Agents, which 
post he was filling at the time. Here is 


= 


the come-back of the organ of the re- 
ciprocals and exchanges, “National Insur- 
ance Journal,” published i in Freeport, Ill: 
“Finally Charles H. Burras of Chicago, 
who is president of the association, 
stirred up a hornet’s nest by advising all 
of the agents to enter politics. By that, 
he stated, he meant they should make an 
investigation in the legislative districts, 
of those candidates running for office, 
to ascertain whether or not, if and when 
elected, they would be friendly toward 
the system of stock company insurance 
and their agents. 

“We believe in the right of franchise 
and that everyone should cast a vote on 
any proposition that is before the public, 
but when any man or set of men say 
solely the fitness of any candidate to 
hold office depends entirely upon one 
proposition, then they are doing no good 
as voters to the country. 

“There are always many other matters 
of State interest before a legislature and 
men elected should have some ability 
along the line of public service, other 
than that of insurance alone. 

“It is a well known fact, however, that 
President Burras of Chicago has always 
been a politician. He has been active in 
Chicago and no doubt believes that every 
stock company agent should enter the 
political field. With this logic we are 
inclined to agree but believe that a can- 
didate running for the legislature should 
have ability to decide what is best for 
the people and not be prejudiced when 
elected in favor of any one system of 
insurance. | 4 

“Our experience in appearing before 
legislative bodies has proven to us that 
men elected are usually fair and are in- 
clined to deal out justice on legislative 
matters in accordance with their best 
judgment. We have never yet been afraid 
to appear before a legislative body to 
urge the passage of any law which we 
believe to be right.” 

* oF x 
Speedometer Claim 

A short while ago a big fire company 
received a claim under an automobile 
policy based on the burning out of a 
speedometer, a hazard not under cover 
of the automobile policy. The adjuster, 
properly enough, declined to recognize 
the claim. The claimant acquiesced with 
good grace in the decision, but a few 
days later this poem was received by the 
adjuster, after reading which he reopened 
the matter and paid the claim: 

Old Socrates, so I’ve been told, 

Maintained from the time he was 12 
years old 

’Til the torch was applied to his funeral 


yre, 

That where there’s smoke there must be 
fire. 

as lt ha 

Now the smoke that covered the speed- 
ometer’s glass, 

{t may have come first—and it may have 
come last, 

But unless old “Soc” was an awful liar, 

As the smoke was there, there must have 
been fire. 


It burned up the speedometer and black- 
ened its face; 

{t burned the plates in the battery case; 
It burned out the lights and burned up 
the wire; 

And it was pretty 

weren’t no fire. 

* * * 
Insurance Men Directors 
Loan Company 
Several important insurance men are 
incorporators and directors of the 
Gotham Loan Co., orranized last week 
in New York. It is the first industrial 
loan company to be organized in this 
state since the investigation of “loan 
sharks” here. The group of incorpora- 
tors and directors includes Carl F. 
Stuhrhahn, president of the Rossia; 
Thomas B. Boss, president of the Ameri- 
can Reserve; A. T. Tamblyn, president 
of the Lincoln Fire: James Victor 
Barrv, fourth vice-president of the Met- 
ropolitan Life; and Fred Billman, for- 
merly treasurer of the Morris Plan In- 

surance Society. . 
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FIRE INSURANCE 








Form Company To Make 
Advances Of Premiums 


CALLED ADJUSTMENT CORP. 


Ernest W. Ernst Is President; A. Ber- 
tram Samuels, Counsel; Plan of Oper- 
ation Described by Company 

The Premium Adjustment Corporation 
of New York has been formed for the 
purpose of advancing payments of in- 
surance premiums for the insured 
through insurance brokers and agents. 
It has $300,000 capital. Its officers are 
Ernest W. Ernst, president; A. Ber- 
tram Samuels, secretary and general 
counsel; Claude E. Scattergood, treas- 


urer. Mr. Ernst is treasurer of the In- 
suranshares Corporation, New York; 
Mr. Scattergood was a casualty insur- 


ance executive, and Mr. Samuels is a 
lawyer. Others on the board are Jarvis 
E. Bell, investment broker; Emil L. 
Hoen, vice-president, New York Cas- 
ualty; Daniel W. McCrea, Preferred Ac- 
cident, and Edmund Ely. The plan of 
operation is as follows: 

“The corporation advances the pre- 
miums to the company and asks of the 
insured cight payments, first payment 
and seven equal payments of the bal- 
ance each month thereafter. The charge 
for this service is approximately 8% of 
the total amount of premiums which cov- 
ers every expense including interest 
charges. The security required is seven 
monthly notes of equal amounts and as- 
signments given by the insured of un- 
earned premiums and power of attor- 
ney to cancel policies upon default of 
payment. The service charge is added 
to the total amount of premiums at the 
start and payable the same as premium 
payments. 

“The advancing of insurance premiums 
will only be handled through licensed in- 
surance brokers or agents and under no 
circumstances will the corporation act 
as agent or broker or accept or retain 
any part of the commission,” says the 
company. 

“The broker or agent handles the en- 
tire transaction as to securing assign- 
ment of unearned premiums and power 
of attorney and the signing of notes and 
also has notice of original assignment 
and power of attorney attached to all 
policies whose premiums the corpora- 
tion agrees to finance. There is a writ- 
ten guarantee that stipulates that com- 
mission is due and payable only as each 
payment is made.” 


50% BOSTON STOCK DIVIDEND 


\ meeting of stockholders of the Bos- 
ton has been called for December 4 to act 
on a proposal to increase the capital to 
$3,000,000, from $2,000,000 to secnnle for 
payment of 50% stock dividend. It is 
expected dividends at the annual rate of 
$16 a share will be paid on the new 
stock. This is equivalent to $24 on the 
present stock, compared with $22 cur- 
rently paid, and will make the third in- 
crease in dividend since January 1, 1927. 
\s of June 30, last, capital was $2,000,- 
000, surplus $10, 109,300 and premium re- 
serve $6,466,200. However, since that 
time payments under the Alien Property 
Bill award, amounting to nearly $1,000,- 
000, have been received. These pay- 
ments have, apparently, been capitalized 
by payment of the stock dividend. 


NEW COMPANY FORMING 


Reports have it that the Central 
Union Fire, which is to be a running 
mate to the Scottish Union & National, 


is being organized in New Jersey. At 
present it is not known as to the size 
of the capital or surplus. 


ocean 


Bureau Separation 
Called Housecleaning 


NOT APPROVAL OF THIS PLAN 





Efforts Will Be Confined to Clearing 
Bureau Agencies of Members 
Leaving the Organization 





Referring to the fact of the National 
Liberty’s (a Bureau company) 
it has 
through a 
Bureau that the Bu- 
organization 


former 
affiliation with the Home group, 
learned 


been authoritatively 


high source in the 
reauu as an and its mem- 
bers generally do not regard what might 
be called the action of the 
Bureau National 
Liberty as an endorsement of the prin- 
ciple of separation, but they do consider 
it a proper and necessary “houseclean- 
ing.” 

There can be no question but that a 
determined and continued effort will be 
made to remove the National Liberty, 
Peoples National and Baltimore Ameri- 
can from Bureau agencies. In this con- 
nection it was also stated that while 
it did not seem possible there would be 
any other defections from the Bureau 
organization, if any should take place 


separation 


with reference to the 


in the future the same determined and 
unending fight will be waged to re- 
move such companies from Bureau 


agencies. 

The statement was also made that the 
success so far attending the efforts to 
clear Bureau agencies of the National 
Liberty, Peoples National and Baltimore 
American had been such as to make the 
success of the movement certain. 


NEW YORK BOARD MEETING 

The New York Board of Fire Under- 
writers on Wednesday considered the 
report of the committee appointed last 
December to consider the report of the 
New York Insurance Department on its 
examination of the committee on losses 
and adjustments of the New York board. 
The report was presented by Bennett 
Ellison, chairman of the committee. In 
1927 the New York department made an 
examination which required several 
months. It made its report in Decem- 
ber, containing a number of criticisms 
of the method of handling losses and 
several suggestions for improvements. 
The New York board promptly referred 
this report to a committee consisting of 
Mr. Ellison, Herbert E. Maxson, vice- 
president of the America Fore compa- 
nies; B. M. Culver, vice-president of the 
Niagara, and W. N. Bament, vice-presi- 
dent and general adjuster of the Home. 
When William H. Koop, president of 
the Great American, became president 
of the New York board last May he be- 
came ex officio a member of the com- 
mittee. 


CONN. MARINE TAXES 





Dunham Reaffirms Position Of Taxing 
N. Y. Companies On Underwriting 
Profits Under Reciprocal Law 
Insurance Commissioner Dunham of 
Connecticut this week reaffirmed the 
declaration of his department made 
nearly two years ago to The Eastern 
Underwriter that New York companies 
would be taxed for marine insurance on 
net underwriting profits under the re- 
ciprocal provisions of the Connecticut 
law. He wrote in part to Sup’t. Beha: 
““Confirming our conversation of yes- 
terday at your office in New York, I 
assure you that the State of Connecticut 
must legally, and will, apply the same 
provisions of taxation of marine insur- 
ance companies of New York as are ap- 
plied to Connecticut marine insurance 
companies by the New, York State law 

now in force. 

“Tt may be that some of the New 
York companies have been incorrectly 
assessed for the year 1927, but this in- 
correct assessment shall be corrected so 
as to apply the New York law of taxa- 
tion. If necessary, credits for any ex- 
cess payment that has been made by any 
New York company will be given in con- 
nection with the tax payment under the 
— under that law for the year 


“Fach company should furnish a 
sworn statement, showing in detail the 
basis of figuring the tax paid to Con- 
necticut on marine business of 1927, for 
which credit is to be allowed when the 
tax for 1928 business is assessed.’ 

“With respect to the taxes on marine 
business written in the State by foreign 
country companies, there would be no 
change in the methods of taxing marine 
premiums for the year 1928, nor would 
there be any credit allowed for the taxes 
paid on such premiums written in 1927.” 





WILL DOUBLE CAPITAL 

The National Security Fire of Omaha, 
Nebr., control of which rests with the 
Insurance Co. of North America, has se- 
cured the approval of Insurance Com- 
missioner Dumont of Nebraska to issue 
$500,000 additional stock. This will make 
the capital $1,000,000 and the surplus 
about $500,000. The National Security 
was started in 1914 as a local company 
with $250,000 capital and $250,000 sur- 
plus. The North America secured con- 
trol in 1921. 





G. C. LYON WITH ROYAL 

The Royal has appointed George C. 
Lyon special agent for Essex county 
with headquarters at the Newark branch 
office, 41 Clinton street. Mr. Lyon will 
devote his efforts to providing closer 
contact between the agents and_ the 
branch office and intensive development 
of the company’s Essex county business. 
Mr. Lyon was formerly connected with 
the Continental in southern New Tersey 
and with the Schedule Rating Office. 





ENNIS ILL AT HOME 
Gresham Ennis, vice-president of Will- 
iam H. McGee & Co., of New York, is 
ill at ‘his home in New Jersey. It is 
not .definitely known when Mr. Ennis 
will be back at his post. 











STANDARD 


INSURANCE COMPANY 


OF NEW YORK 





J. A. KELSEY, President 


Head Office: 80 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 





CAPITAL ; : 
PREMIUM RESERVE . | - 
OTHER LIABILITIES . . 
NET SURPLUS... . 
TOTAL ASSETS. . 











Statement December 31, 1927 


$1,000,000.00 
1,098,796.26 
196,660.00 
1,786,197.15 
4,081,653.41 
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U. S. Battleships in 
world cruise—1907 


HE giant prows of 

sixteen of Uncle 
Sam’s first class _battle- 
ships nosed their way out 
of Hampton Roads, 
Virginia on 16 December, 
1907. 

Under the command 
of Rear Admiral Robley 
D. Evans these steel ships 
with iron men aboard 
ploughed through forty- 
six thousand miles of 
water, through the seven 
seas, the first ‘round the 
world cruise for our navy. 

The Home too has 
ventured into foreign 
ports. Although it was 
not tintil 1917 that the 
American Foreign Insur- 
ance Association was 
formed, the Home’s for- 
eign operations were 
begun with the dawning 
of the twentieth century. 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


—Seventy-fifth Anniversary Year~ 
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Western Bureau Now 
Stronger Officials Say 


BELCHER ISSUES STATEMENT 





General Manager Says Organization Is 
More Closely Knit Than Before and 
Will Not Join With Union 
Following the meeting in Chicago of 
the executive committee of the West- 
ern Insurance Bureau which passed upon 
and accepted the resignation of the Na- 
tiontl Liberty group because of its af- 
fliation with the Home of New York 
group (Union companies), General Man- 
aver Rudolph Belcher of the Bureau 1s- 
sucd a statement in which he said the 
surcau would continue as a separate or- 
vanization, would keep its agencies clear 
where they have been clear, and would 
be more united than before the National 
Liberty change. Mr. Belcher’s  state- 

ment follows: 

“One of the interesting matters that 
was taken up for discussion was the af- 
filiation of the, National Liberty Group 
with the Home. The interest of mem- 
bers of the Bureau as to the effect of 
this latest consolidation was so great 
that every member of the executive com- 
mittee, and some executives who are 
seldom able to appear at these meetings, 
were present. 

“It developed very early in the meet- 
ing that the unionizing of the National 
Liberty had produced a most desirable 
effect upon the Bureau. There was a 
very obvious closing up of the ranks, 
and the exhibition of a spirit of de- 
termination to resist any inroads upon 
the cohesiveness of the Bureau. Atten- 
tion was given to rumors and press ar- 
tices having to do with the possibility 
of one organization in the West. 

“\ number of leading insurance ex- 
ecutives made very definite reply to any 
such rumors by asserting very firmly 
that no matter what conditions arose 
elsewhere the Western Insurance Bu- 
reau would continue to function in every 
respect as it has been doing, and that 
the remaining companies would gladly 
take the percentage of participation in 
Bureau activities of such companies as 
might, for any reason, leave the Bu- 
reau. A very emphatic denial of any 


intention to change affiliations was made > 


by the representative of Crum & For- 
ster, whose attention had been called 
to the specific statement in some of the 
publications that this group was in 
favor of a single organization. 

Clear Agencies To Be Kept Clear 

“The unionizing of the National Lib- 
erty Group, due to the rules of the 
Union requiring that when one of its 
member companies is affiliated either 
through stock control and/or manage- 
ment with another company or compa- 
nies, that all of said companies must be 
affiliated with the Union, or must be 
outside of that organization, was dealt 
with by the committee through the pas- 
sage of a unanimous resolution con- 
struing the action of the National Lib- 
crty as tantamount to a_ resignation 
from the Bureau and accepting such res- 
ignation, This action will no doubt be 
followed very promptly by militant ef- 
forts to keep Bureau agencies clear 
wherever they have been clear, and a 
spirit of determination to accomplish 
this result was very evident at the 
meeting. 

“Individual executives after the meet- 
Ing stated very positively that it was 
thoroughly understood that press arti- 
cles dealing with the possibility of one 
Organization in the West were mere 
Propaganda, and that the effect of such 
articles had been to greatly strengthen 
the solidarity and resistance of the Bu- 
Tea to any such efforts.” 





AGENTS FOR SYLVANIA 
R. H. Crawford & Co, have been ap- 
Poited local agents for the Sylvania 
Fire of the Corroon &-Reynolds group 
or Cook County, Tllinois. 


Sees Auto Saturation 
Point Reached in U. S. 


CONSUMPTION DECLINES HERE 





Milan V. Ayres, Analyst, Says Finance 
Companies Must Engage in Other 
Forms of Instalment Selling 





Milan V. Ayres of Chicago, noted 
economist and analyst, speaking Tues- 
day afternoon before the fifth annual 
meeting of the National Association of 
Finance Companies at the Hotel Roose- 
velt in New York, said that in spite of 
the tremendous production this year of 
automobiles in the United States fewer 
cars will be sold within the boundaries 
of this country during 1928 than in three 
previous years, namely, 1923, 1925 and 
1926. The bulk of the increase in pro- 
duction is going into foreign markets. 
Many insurance men were among those 
who attended the sessions of the con- 
vention on Tuesday and Wednesday and 
the banquet Tuesday evening. 

There will be no great expansion in 
the United States in automobile sales 
for several years at least, according to 
Mr. Ayres. Practically all new cars are 
now being sold to replace old ones, and 
the question is raised whether improve- 
ments in car models will so increase the 
life of the average automobile as to de- 
crease the number of replacements an- 
nually. Mr. Ayres said a car’s life de- 
pends in large measure upon better fea- 
tures in new models which influence 
automobile owners in getting rid of thei 
present cars. 

In this connection Mr. Ayres stated 
that in 1927 nearly 85% of the automo- 
biles produced had two wheel. brakes 
while this year, with the exception of 
January and February, almost every car 
has come from the factory with four 
wheel brakes. 

Mr. Ayres predicts stagnation for 
those finance companies which plan to 
confine their future business to automo- 
bile financing alone, his belief being that 
the maximum expansion in this line has 
been reached. He urges greater diver- 
sification, with finance companies taking 
a greater part in the instalment selling 
of other commodities. 





RUSH DENIES MERGER RUMOR 

President Benjamin Rush of the In- 
surance Company of North America this 
week denied rumors to the effect that 
merger negotiations were being carried 
on between that company and the Hart- 
ford Fire. ‘He told a reporter in Phila- 
delphia who asked him about a report 
of preliminary conferences in Hartford 
that “if it came from Hartford I shall 
have to refer you to Hartford. I know 
nothing about it.” Stock of the North 
America has been active and strong for 
several days. 





E. U. A. COMMITTEE MEETS 

The executive committee of the East- 
ern Underwriters’ Association met Tues- 
day and among other matters, most of 
which were routine, approved the 10% 
brokerage rule of the Insurance Agents’ 
Association of Gloversville, N. Y. Man- 
ager Sumner Rhoades reported on the 
progress of clearing ‘clear’ agencies of 
companies recently resigned from the 
Association and said, as previously re- 
ported, that the vast majority of decisions 
so far received were in favor of the 
E. U, A. companies. 





COSMOPOLITAN N. Y. AGENT 


The Cosmopolitan Fire of New York 
has appointed the Wright Agency, Inc., 
of 84+ William street as metropolitan dis- 
trict and New York suburban. agents. 
Robert F. Wright, head of the agency, 
launched a binding office business in 1925 
and at the present time does out-of- 
town business for the Commonwealth, 
Scottish Union & National, Merchants 
of Providence and the Knickerbocker of 
New York. 
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THE AETNA FIRE GROUP 


Three Strong Companies 
Providing Dependable Insurance 
in FIRE and ALLIED LINES 
andin CASUALTYand SURETY 

PROTECTION ; 
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Jersey Specials Hear 
Talk On Prison Facts 


ABOUT 60 MEMBERS PRESENT 





J. S. Sheppard, Salvation Army Parole 
Officer, Presents Interesting Data; 
Anniversary Program Progressing 





J. Stanley Sheppard, chief parole offi- 
cer of the Salvation Army for New 
York, gave an interesting talk on “After 
Prison, What?” before the members of 
.the New Jersey Special Agents’ Asso- 
ciation at their dinner meeting at the 
Elks’ Club in Newark Monday evening. 
He said that the state of New York had 
the largest criminal population of any 
state in the country, there being 8,000 
distributed in the various prisons. 

He also stated that it cost the state 
$373 to support one prisoner each year, 
making a total cost of $2,084,000 yearly 
for the 8,000. He said that he had han- 
dled a number of prisoners on parole 
who had been convicted for arson, but 
he felt that the insurance fraternity 
should at least give them an opportu- 
nity to make good as he felt that where 
there is life there is hope. 


Makes Good in Insurance Field 


He related a number of cases, which 
had come under his supervision as pa- 
role officer, where the convict had made 
a fresh start after coming out of prison 
and made good. He referred to one 
particular case where a man had been 
sent to prison for ten years, and after 
deducting time off for good behavior, 
reduced it to a little more than seven 
years. He.said he obtained a position 
for that man with a large insurance or- 
ganization and since placing him there 
the man had advanced to a very high 
position, demonstrating, he said, the fact 
that there is always some good in a 
man if he is given the right opportu- 
nity. He also passed around to the 
members of the associations a number 
of weapons which he had taken from a 
number of prisoners, one being that of 
a perfect coffin which was to have been 
sent to a high official who had been ac- 
tive in sending a number of crooks 
away. The coffin never reached the in- 
dividual for whom it was intended. 

Previous to the dinner a special meet- 
ing of the committee appointed to make 
arrangements for the tenth anniversary 
of the organization which will be held 
on May 13, 1929, in the Elks’ Club house, 
Newark, was held. 

It was announced that S. Parkes Cad- 
man will be the speaker of the evening. 
Among the prominent guests to be in- 
vited are Gov.-Elect Morgan Larson of 
New ‘Jersey; Insurance Commissioner 
Edward Maxson of New Jersey; Leon 
Watson, expert, Rating and Schedule 
Bureau of New Jersey; Deputy Insur- 
ance Commissioner Chris A. Gough; 
Chauncey Miller, publicity manager of 
the North British & Mercantile, and 
W. E. Mallalieu, general manager of the 
National Board of Fire Underwriters. 

Arrangements are also being made for 
an elaborate musical program in which 
a number of prominent vocal artists will 
take part. One of the features of this 
program will be organ selections which 
are to be rendered by a prominent or- 
ganist of New York. 

It is expected that there will be at 
least five hundred guests present, many 
of whom will be prominent insurance 
officials from New York, New Jersey 
and Pennsylvania. In addition to the 
officials, members of a number of fire 
insurance associations will be invited. 
The affair gives promise of being one 
of the largest insurance gatherings held 
in Newark. 





CORROON & REYNOLDS AGENT 
The Charles N. Roe Agency have been 
appointed general agents for the Mer- 
chants & Manufacturers of the Corroon 
& Reynolds group for Wayne County. 
Michigan. 


MUTUAL ASSUREDS ASSESSED 





N. Y. Insurance Department Collecting 
Judgments From Old Policyholders 
Of Fidelity-Cooperative Fire 

The New York State Insurance De- 
partment has authorized individual judg- 
ments against former policyholders of 
the Fidelity Co-operative Fire of Chau- 
tauqua County, which failed three years 
ago. Former policyholders are being 
served with notices of judgments at the 
rate of 50 to 100 a week, but the task 
will require several months on account 
of the large number of persons to be 
reached in this laborious manner. 


HARMONIA FIRE CAPITAL 

Stockholders of the Harmonia Fire, 
meeting in its offices in Buffalo, ap- 
proved the plan of the directors to issue 
$500,000 of additional stock, bringing the 
total outstanding to $1,000,000, the shares 
having $10 par. Each present stockhold- 
er may purchase one share of the new 
stock for each share he now owns, the 
price to be $30 a share, of which two- 
thirds will go into the surplus fund and 
one-third into the capital fund. War- 
rants to purchase the stock will be is- 
sued at once and expire on December 
20. They are negotiable. 


E. S. UTZ WITH NATIONAL 

Ethelbert S. Utz has resigned as li- 
cense clerk of the Virginia Bureau of 
Insurance with a view of going into the 
field for the National Fire of Hartford. 
He is now in the home office of the 
company taking a special course of train- 
ing preliminary to becoming a special 
agent. While connected with the bu- 
reau, he devoted much of his spare time 
to a study of fire insurance. He is a 
young man of pleasing and attractive 
personality. Lemuel Davidson succeeds 
him as license clerk. Mr. Davidson has 
been connected with the bureau in an- 
other capacity for several years. 








N. Y. CITY LOSSES DOWN 21% 

New York City fire losses for the first 
ten months of 1928 are down 20.85% 
compared with the same period, accord- 
ing to figures submitted by Secretary 
Clough of the committee on losses and 
adjustments of the New York Board of 
Fire Underwriters. These figures show 
that the incurred losses for the first ten 
months of this year were $8,953,896 com- 
pared with $11,312,263 a year ago. These 
figures include about two-thirds of all 
the fires occurring in New York City so 
in estimating the total for the city up 
to November 1 about 50% of the amount 
cited should be added. 





Cc. W. SEARLE EXPANDING 





Newark Agent for Seven Companies 
Contemplates Taking On Two Other 
Fire Companies 

Charles W. Searle, an agent represent- 
ing seven companies in Newark, six fire 
and one casualty, is expanding his busi- 
ness and will shortly announce two ad- 
ditional fire insurance companies which 
will enter his agency. 

Mr. Searle, whose office is located at 
17 William street, Newark, has been 
engaged in the insurance business for 
more than fourteen years, having started 
as an office boy with the Newark Fire 
in 1914. He remained with that com- 
pany for two years and then came to 
the Home in New York as underwriter. 
About a year later he resigned and ac- 
cepted a similar position with the Nor- 
wich Union. After seeing service in the 
war he returned to this country and 
was in the sprinkler and automobile de- 
partment of the L. & L. & G,, both in 
New York and New Jersey. He re- 


turned to the Newark Fire as counter- 
man in 1922 with whom he remained 
until he went into business for himself 
three years ago. 
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( Che Power of Niagara 
) 
[ S a boy you didn’t think of the brook down 
f on the old farm in terms of Power. Later 
0 in visiting Niagara—which is a huge aggregation 
f of brooks—you realized that scientific develop- 
0 ment, proper financing and able management had 
t turned this great natural resource into a highly 
profitable industry. 
5 INSURANSHARES TRUST CERTIFICATES, now held by more 
| than 9,000 investors—each of whom has thus ac- 
b quired a pro rata interest in the stocks of 60 leading 
Insurance Companies and Banks, offers a financial 
parallel in group Earninc Power. 
First— G 
Because group investment of large aggregate funds 
by experts assures maximum safety, liberal yield, par- 
ticipation in surplus earnings, extra dividends and 
undivided profits, and— f 
, Srconp— 
J Pecause this form of investment, maintained and in- j 
‘reased over a period of years, is constantly building 
a2 competence for the future. y 
. We will gladly give you details on request 
p- 
6, 
5 
: INSURANSHARES CORPORATION 9 
F 49 Wall Street, New York :: Tel. Whitehall 9082 











Three 


hundred years or more 
ago, whenever someone wished to 
go abroad in either day or night, 
he oft returned in sudden flight, 
while at his heels an Indian brave 
would strive to give his head a 
shave. And so no wonder they 
gave thanks when they survived 
the redman’s pranks. But times 
are changed and we today are 
thankful in another way. Misfor- 
tunes threaten just the same al- 
though they have a different name. 
There’s fire and windstorm, auto 
wrecks. Sometimes we barely save 
our necks. But with it all there’s 
safety, too. And much of this de- 
pends on you. Your prospects 
know these dangers come and 
sometimes cost a pretty sum. But 
you can tell them brighter things 
—the safety Fire Insurance brings. 
They may not know that rents 
can be protected with a_ policy 
against their loss through wind or 
fire. They may not know they can 
acquire insurance ’gainst the air- 
plane’s fall which wrecks the 
roof, lands in the hall. In fact, 
there’re lots they may not know 
about insurance safety, so, it’s up 
to you to tell them now. And 
don’t forget to show them how 
their safety can be doubly sure, if 
their insurance they procure 
through an Insurance Company 
with strength to back its policy. 
New Brunswick has that—mark it 
well—you'll find this point will 
help you sell. 
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New Brunswic< 
FIRE INSURANCE COMPANY 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 


NEAL BASSETT, President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice- President 


JANUARY 1ST, 1928, STATEMENTS 





and Treasurer 





ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY ‘pilin 


























ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY 
OF PHILADELPHIA, PA. 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 

OF PHILADELPHIA, P 
$4,828,245.29 $2,820,808.68 $600,000.00 os 407,436.61 $2,007,436.61 
ORGANIZED 1866 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 
ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 
ORGANIZED 1876 
CONCORDIA FIRE INSURANCE CoO. 
OF MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. 
$760,298.04 $375.00 $300,000.00 $459,923.04 $759,923.04 
TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 
$27 ,594,166.15 ———ee $25,684,495.78 
WESTERN DEPARTMENT sans rahe PACIFIC DEPARTMENT 
Chicago, (Beste CANADIAN DEPARTMENT O0 Renseene Sean 
9 461-467 Bay Street e . ‘a 
H. A. CLARK, Manager Toronto, Canada yee omits 
i: & an MASSIE. & RENWICK, Limited, -W. - POTTER, 
JAMES SMITH. * “JOHN R. COONEY Managers Managers 
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Phila. Agency Pact 
Not Yet Accepted 


AGENTS REFUSE COMPROMISE 





Accept Report of Progress at Philadel- 
phia Meeting; Some Points of 
Disagreement Remain 





A move to compromise the remaining 
points of difference between the fire 
agents in Philadelphia and the Eastern 
Underwriters Association failed at a 
méeting on Monday Association of Fire 
Insurance Agents of Philadelphia. Out 
of, forty-five members present only four 
voted in favor of a move for compro- 
mise efforts. So the agency agreement 
for Philadelphia remains unsigned and 
sybject to further conference with the 
©: U. A. territorial committee. 

It voted unanimously to accept a re- 
port of progress from the special com- 
mittee headed by Charles K. Yungman, 
which has conducted the negotiations 
with the E. U. A. The companies have 
conceded the 10% overriding commission 
on all classes and agreed to the aboli- 
tion of service offices and the agents 
have accepted the commission scale with 
the two-year basis of computing con- 
tingent profits. 

The clause in the agreement providing 
for the cancellation of the contract ipso 
facto for acceptance of a higher com- 
mission basis from another company is 
said to be one of the knots of con- 
tention. In this connection it is sig- 
nificant that forty-two of the 245 com- 
pany members of the Philadelphia local 
board are non-Union stock companies. 

Paralleling acquisition costs of locally 
managed company offices on a par with 
the agencies and enforcement of the rule 
of the Philadelphia Fire Underwriters’ 
Association forbidding re-insurance 
among local offices on any other basis 
than brokerage commission are said to 
be two other unsolved problems on which 
the acceptance of the agency agreement 
still hangs. 


SQUARE CLUB MEETS 

The Insurance Square Club held its 
November meeting Monday in the new 
clubrooms of the Newspaper Square 
Club at 154 Nassau street, with about 
250 members attending. These club fa- 
cilities, including meeting, billiard and 
cdrd rooms, handball courts and showers, 
may be used by the members of the In- 
surance Square Club. The nominating 
committee submitted the following slate 
for 1929: president, Fred W. Hohloch; 
fitst vice-president, Frederick A, Marsh; 
second vice-president, George A. Ham- 
ilton; treasurer, George W. Graham; 
general secretary, Leonard M. Plotkin; 
recording secretary, Frederick W. 
Wrenn and for financial secretary, Ed- 
ward C. Hamilton. 


MINN. ASKS $100,000 DEPOSITS 


Fire insurance companies. writing 
automobile insurance in Minnesota have 
been notified by Insurance Commission- 
er G. W. Brown of that state that they 
are required to have a deposit of $100,- 
000 each with their home states for the 
protection of all policyholders. On No- 
vémber 9 Commissioner Brown wrote 
the companies of this fact sending them 
also copies of the Minnesota attorney 
general’s opinion of the state statute 
providing for such a deposit in the home 
state of each company. 





$5 EXTRA DIVIDEND 
‘Directors of the National Fire of Hart- 
ford on Monday declared an extra divi- 
dénd of $5 a share on the capital stock, 
payable November 28 to stockholders of 
record November 19. 





GERMANIC FIRE LICENSED 
The Germanic Fire, now in process of 
organization, has been licensed by the 
New York State Insurance Department 
to sell stock. 




















NORTHERN 


ASSURANCE CO. Lrp.of Lonpon 
80 JOHN ST. NEW YORK 
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BACK EDUCATIONAL TIE-UP 





O. E. Lane and C. A. Ludlum Endorse 
Union of National Ass’n. and Insti- 
tute on Lectures 
Two fire insurance exccutives, Presj- 
dent O. E. Lane of the Nisgara, wh» js 
likewise president of the Insurence In- 
stitute of America, and Vice-Presicent 
C. A. Ludlum of the Home, a _past- 
president of the Institute, heartily en- 
dorse the tie-up of surety courses of the 
Institute with the National Associa:ion 
of Insurance Agents through the ie- 
dium of the “American Agency Buille- 

tin.” President Lane writes: 

“It is pleasing to the In.urance In- 
stitute of America to co-operate with 
your association in offering the Institute 
courses in Suretyship to your members, 
and | heartily join you in hoping that 
the work will be fully justified by good 
results and thus become the basis for 
extension of similar effort in the fire and 
casualty branches. The Insurance In- 
stitute is wholly an educational instru- 
mentality, and, as such, we eagerly wel- 
come any opportunity to incre*se the 
field of usefulness, particularlv in direc- 
tions where we are not called upon to 
serve those outside the business itself.” 

Mr. Ludlum says in his endorsement: 

“The enterprise in which you are en: 
gaged, the publication of surety courses 
of the Insurance Institute of America, 
extending to agents the opportunity to 
utilize the educational facilities of the 
Institute, should prove to be well worth 
while in my opinion, and the opportnnity 
afforded should be of much benefit to 
those who take advantage of it.” 








NAMES FLA. GENERAL AGENT 

The Cosmopolitan Fire is seeking to 
enter Florida and has appointed Hunter 
Lyon of Miami to act as general agent 
when a license to write is given. Mr. 
Lyon is already general agent for the 
United States Merchants & Shippers of 
the Crum & Forster fleet, the National 
Union Fire, Birmingham Fire of Penn- 
sylvania and Atlantic Fire of Miami of 
the National Union fleet and the Presi- 
dential Fire & Marine of Chicago. 





PARKS FOSTER LOSS 
One of the largest marine losses on 
the Great Lakes to date is that involved 
in the grounding in the Black’ River, 
Michigan, of the automobile carrier 
Parks Foster, owned by Prindiville & 
Sons of Chicago. After inspection which 
revealed many damaged plates the un- 
derwriters listed the Foster as a total 
loss. The Reid company, which took the 
wrecking job, will recondition the steam- 

er at Detroit at a cost of $75,000. 





RUEHE OPENS BUFFALO OFFICE 
Henry Ruehe, public adjuster of New 
York City, has opened an office in But 


falo of which he will take personal 
charge, leaving the New York office 


under the supervision of one of his as- 
sistants. Mr. Ruehe has been an adjus- 
ter for about thirty years and for many 
years has operated in western New 
York state. 





BARGE CANAL CLOSING 
Marine underwriters set November 17, 
midnight, as the final date for clearance 
of grain fleets on the state barge canal, 
from Buffalo elevators. Nearly 100 
barges came under the wire, clearing 
just before the time limit. By fixing 
the early closing date the underwriters 
expected to avoid the serious losses in- 
curred in past years by late clearance of 
grain fleets from Buffalo with resu!tant 
freezing in along the route and heavy 

damage to both hulls and cargoes. 





HONOR GUSTAV R. OHLIN 

Gustav R. Ohlin, Buffalo general aven- 
cy proprietor, has been nominated for 
presidency of the Kenmore Property 
Owners’ Protective Association, a largé 
organization of home owners in ket- 
more, the Buffalo suburb in which Mr. 
Ohlin resides. ~~ , 
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INSURANCE IN INDUSTRY 


OLD. Giant streams of water bearing away the precious nuggets 
which journey on to become in the form of coins the basic 











de currency of the world. Standard of commercial exchange. 
ic Insurance. Spreading protection over wealth and industry. 
a Safeguarding the credit structure of the world’s business. 
tal Gold. Insurance. Both stabilizing forces of fixed value. For, 
o when tested by just losses, insurance policies in companies like the 

American Eagle, always prove themselves worth one hundred cents 
Ep on the dollar. 
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WOULD OUST MUTUALS 





Agents of Monroe County, N. Y., Call 
On Stock Companies to Clear in Agen- 
cies Handling Mutuals, Too 
The Monroe County Local Agents’ 
Association, at its November meeting in 
Rochester, N. Y., took steps toward 
clearing two mixed agencies now operat- 
ing in that county. This action came 
as a result of the position assumed by 
the New York State Association of Lo- 
cal Agents in opposition to local agents 
representing both stock and mutual 
companies. Letters have been addressed 
to all stock companies represented in the 
two agencies, calling attention to the 
State Association’s resolution and stat- 
ing that “inasmuch as we are support- 
ing only stock companies, they should 
reciprocate and assist agents who sup- 
port them by having these agencies rep- 
resent only stock companies or by the 
stock companies withdrawing from the 

agencies.” 

The companies addressed are. invited 
to send representatives to the next 
meeting of the Monroe County board to 
be held at the Rochester Chamber of 
Commerce on Thursday, December 6. 





MORE COMPANIES FOR N. J. 





Fourteen Foreign Organizations Admit- 
ted to State Since Sept. 1; Total 
38 Since Jan. 1 

Fourteen foreign companies have been 
admitted to New Jersey since Septem- 
ber 1, making a total of thirty-eight 
companies up to date, since January 1. 
Taking the total number of companies 
organized in the state, twenty-six, since 
the first of the year, makes sixty-four 
companies that have brought capital into 
the state, a new record up to the pres- 
ent writing for New Jersey. 

The companies reported as being ad- 
mitted since September 1, include the 
Majestic Fire, Lion Fire, Transporta- 
tion Indemnity, Southern Surety, Em- 
pire State, Greater City Surety & In- 
demnity, Cosmopolitan Fire, all of New 
York. The Union Mutual Fire, Provi- 
dence; Triangle Auto Co., Pittsburgh; 
New Century Casualty, Chicago; Hali- 
fax Fire, Halifax; Alliance Casualty, 
Philadelphia; Guardian Casualty, Buf- 
falo, and Trinity Fire, Dallas. 





HASSMER WITH SYLVANIA 

Gerald E. Hassmer has been appoint- 
ed state agent for the Sylvania Fire in 
Indiana. He is a son of A. J. Hassmer 
of Lawrenceburg, Ind., a prominent lo- 
cal agent, who is also state agent for 
the Eureka Security Fire & Marine. Mr. 
Hassmer was formerly connected with 
the Travelers in Indiana. For the time 
being he will make his headquarters at 
Lawrenceburg and when the Brooklyn 
Fire of New York and the Bronx Fire 
of New York are licensed, he will also 
have these companies under his super- 
vision. 





CO-OPERATIVE FIRE CO.’S 

Co-operative fire companies to the 
number of 165, reporting to the New 
York Insurance Department, on Janu- 
ary 1, 1928, showed assets of $4,298,762, 
liabilities of $1,983,495, income for year 
1927 $5,233,577, losses paid $2,838,355, 
total disbursements $4,771,868 and risks 
in force $962,837,614. This class of fire 
insurance is largely confined to New 
York state outside of New York city. 





APPROVE STOCK INCREASE 

Stockholders of the Massachusetts 
Fire & Marine this week approved the 
directors’ recommendations that the 
capital be increased from $500,000 to 
$1,000,000. This will be accomplished by 
the transfer of $250,000 from surplus ac- 
count to capital as a stock dividend and 
the issuance of $250,000 of additional 
stock at par value. 





COOK COUNTY AGENTS 
R. E. James & Co., Inc., have been 
appointed local-agents for the Bronx 
Fire of the Corroon & Reynolds group 
for Cook County, Illinois. 


NORTH AMERICA IN MEXICO 


Licensed There to Write Fire and 


Marine Lines; Mexican-American 
Corp. Made General Agent 
The Insurance Company of North 


America has received authority from 


the insurance department of the Secre- 
tariat of Industry, Commerce and Labor 
to begin writing in the Republic of 
Mexico fire, marine and inland trans- 
portation insurance. 

The company has appointed as general 
agent for Mexico the Mexican-American 
Corporation, S. A., with headquarters in 
Mexico City. The president of this cor- 
poration is E, E. Darnielle; the vice- 
president, E. R. Jones, and the insur- 
ance manager, R. B. E. Turnbull. This 
corporation is closely allied with the 
Wells-Fargo Express Co. of Mexico of 
which Mr. Jones is president and Mr. 
Darnielle vice-president. 





AMERICAN DIRECTORS 


The board of directors of the Ameri- 
can of Newark have elected John B. 
Clark to succeed his father, the late 
J. William Clark, on the board and 
Chester I. Barnard, president of the 
New Jersey Telephone Co. to succeed 
the late John O. H. Pitney. 




















all of us. 








We all have our own particular reasons—you have yours. 
glad and appreciative for all that the year has brought. 


country. For we are a prosperous people. r th 
fulness keep a realization that on you and every individual rests the responsibility of 
keeping this country prosperous. 





Ghe FRANKLINTIRE INSURANCE COMPANY 4 


MUTUAL TO BE STOCK CO. 





Egg Harbor City, N. J., Protective As- 
sociation Plans Change; Will Have 
Capital of $250,000 


The Mutual Fire Protective Associa- 


_tion of Egg Harbor City, N. J., has 


applied for a change in its charter to 
become a stock company. The appli- 
cation states that the company will be 
capitalized at $250,000, with 25,000 shares 
to be sold at $10 per share. 

The company will change its name to 
the South Jersey Fire Insurance Co. of 
Egg Harbor City and will write general 
fire lines and will appoint agents 
throughout the state. 

The company has been a small mutual 
organization ever since it was organized 
on April 10, 1900, but has prospered. 
Many of the original incorporators have 
dropped away from the organization and 
it was decided by the members of the 
organization to turn the company into 
a stock company. Charles O. Bleichner, 
president and Thomas E. Hamilton, sec- 
retary of the mutual organization will 
hold similar positions with the new stock 
company. 





Lare & Co. have been appointed Phila- 
delphia agents of the Sussex Fire of 
Newark, N. J. 








DESIRABLE 


FLOORS ano OFFICE: 
TO RENT 


Beautiful Fireproof 
LEHIGH BUILDING 


In the Heart of the Insurance Distric: 


106-108 S. 4th St., Philadelphia, Pa. 


Day aod Night Elevators, Excellent Janito” 
Service, Ownership Management, west 
Rental in Philadelphia. 


$1.50 Per Square Foot 


Fourth Floor has 1500 Square Ft. Altered to 
Suit Te ant—Entire First and Second Floor 
Available—Rent Sent on Application—Firs: 
Floor has 1294 Ft.—Second Floor has 1273 Ft. 


(Not Including Private Vault) 

First and Second Floors Have Private Stair- 
ways, Also Private Toilet and Storage Room. 
GEO. S. CUMMINGS 
60 Park Place - Newark, N. J, 

















FORMER COMMISSIONER DIES 


Fred A. Betts, Connecticut insurance 
commissioner in 1895, died last week in 
Pittsburgh at the age of 71 years. ‘The 
body was taken to New Haven, Conn., 
for burial. 








THANKSGIVING 
AND EATS 








And why be thankful? 


This means but one thing. Do your best to keep your business growing, growing, 
growing with a sound, healthy growth. Keep after your prospects with all yourenergy. 
You will find that prosperity just naturaly continues with the man who goes after it. 


And so, among all your other things, be thankful this Thanksgiving Day that you 
have the opportunity to make your own prosperity. Then make it. 


The Franklin Fire Insurancé Company has avail- 
able for its agents folders and other advertising ma- 
terial to help them prosper. 
you send for them and use them. 


They'll help, 


OF PHILADELPHIA 


ORGANIZED APRIL 1829 


CASH CAPITAL $1,000,000 


Thanksgiving Day is the big day for the dining room table. Turkey, stuffing, 
gravy and all the fixin’s. 


But the real Thanksgiving Day is not on the table—it is in the heart and spirit of 
The main idea is to be 


Take your business for instance. Prosperity has become a famous word in this 
Be thankful for this and with your thank- 
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Prefers National 
Finance Companies 


AU.O EXECUTIVE’S VIEWPOINT 





| vys-Overland Vice-President Takes 
Up Problems of Disposing of Used 
Automobiles 





( orge M. Graham, vice-president of 
Willys-Overland Co., talked before 
the convention in New York this week 
of ‘se National Association of Finance 


Con:panies on instalment selling as a 
sali uard to mass production. In the 
couse Of his address he expressed his 


approval of national finance companies 
to handle automobile financing and he 

took up the question of disposing 
used cars. 

“Jt is true that manufacturers agree 
that where there is a sound national fi- 
nancing plan, dealers must not charge 
the retail buyer in excess of the rates it 
involves,” said Mr, Graham. 

“But other important phases of the 
subject are highly controversial and 
opinion divides. Each manufacturer has 
a right to conduct his business as he 
sees fit, and we do not attempt to lay 
down rules for others, but I am free to 
give the viewpoint of our own company 
which may be entitled to some consid- 
eration since Mr. Willys was the first 
automobile manufacturer to develop a 
national finance plan. He also organized 
the company which operated it. 

“Our experience has brought us to the 
belief that we should not force a dealer 
to use only the finance company picked 
by ourselves. 

“It is, naturally, our strong preference 
that he should use the national com- 
pany. We exert every legitimate effort 
to bring this about. Our field men are 
instructed to emphasize the resources, 
stability and nation-wide service facili- 
ties of the finance company which holds 
our contract, but there is no pressure, 
no absolute rule.. If local conditions 
make it good business for the dealer to 
employ other facilities, or if he can car- 
ry his own paper and make the profits, 
he is permitted to do so. 

The Dealer in Finance Business 


“It may be argued that this puts the 

dealer into the financing business, 
whereas he should confine himself to 
the automobile business, but it is our 
theory that the more money he makes, 
the better representative he is for us. 
_ “This is, of course, all subject to the 
fundamental consideration that in no 
case should the retail purchaser pay 
higher rates than those involved in the 
national plan. We believe that the fair- 
ness of such a policy works to the ulti- 
maie advantage of the finance company, 
since it makes for good will. 

“i-qually, we condemn any system of 
rebates from the finance company to the 
dealer as a means of securing his busi- 
ness. This is not intended to preclude 
setting up bona fide reserves to reim- 
burse the dealer for assuming a portion 
of the hazards of financing.” 

_ ln discussing the problems of dispos- 
ins of used cars and obsolete models 
Mr. Graham said in part: 

‘here are certain problems that are 
no. mal to every business. Every manu- 
fac\urer must constantly have in mind 
th problems of product, quality, price, 
Sei.ng, advertising and sound manage- 
mut. In addition, the automobile 
m:cufacturer has constantly to think of 

selling problems, more or less 
ific to his business, and intimately 
‘ted to the maintenance of volume. 
y are as follows: 
Three Major Problems 

‘Irst, the sale of used cars by his 
dealers, 

second, the sale by himself and his 
d-lers of current cars that are being 
made obsolete by the introduction of 
new models. 


“Third, the creation and administra- 


agents. 





NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 
Incorporated 1811 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 
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Agents Wanted Where Not 








Represented 





tion of a sound system of instalment 
selling which is competitive. 

“If there be any failure in any of the 
three, outlets are quickly clogged, stock 
piles up and production must be cur- 
tailed. This condition in its turn natu- 
rally has its influence on your business. 
I seem to see a most important trend 
in the better handling of used cars by 
dealers. Do not misunderstand me as 
saying that the used car has ceased to 
be a problem. It is still a problem but 
some of the far-sighted dealers are get- 
ting closer to its solution. 

“In connection with the moving of ob- 


psc vaneeame, 


solete models, it is only fair to remark 
that this is done much better than it 
used to be, both from the standpoint of 
the manufacturer and the dealer. 

“In former times it was not the prac- 
tice to pay much attention to inventory. 
A manufacturer sold his current models 
up to the time he announced new models, 
and gave very little attention to the 
dealer’s problem of moving his stock 
of obsolete models. Much more atten- 
tion is now given to inventory. Many 


manufacturers have taken genuine sac- 
rifices in order to clear their stocks and 
those of the dealers by delaying new 










several employers. 


mission for the business. 





JOHN HANCOCK SERIES 


KNOCKING at the | 
AGENT’S DOOR | 


Are You Missing Opportunities 
to Write Group Insurance ? | 


AN AGENT had written various lines of insurance for 


Each employer had in his employ a sufficent number 
of men to warrant an interest in Group Insurance. 


The Agent had never mentioned Group 
to these Policyholders. 


| 
He talked things over with our Group experts and | 
made contracts for them with this list of prospects. 


We did the rest and the agent received full com- 


The clients were satisfied and so was the agent. 


Let us tell you how we can do it for you. 


LIFE INSURANCE COMPANY 


oF BOSTON, MASSACHUSETTS 


SIXTY-FIVE YEARS IN BUSINESS 





















production. ‘his is not only fair play, 
but it is sound business. The manufac- 
turer cannot vet volume if the dealer 
outlets are clogged. 

“The third factor, the supplying of re- 
tail credit, is the problem you have been 
helping us to solve. I think it is the 
general impression that you have made 
excellent progress in working out prac- 
tical methods. It took nerve to embark 
in your branch of business. You were 
subject to keen criticism. 

“You applied the fundamental limita- 
tion of twelve months in which to pay, 
a one-third down payment on new cars 
and 40% on used cars. Results came 
quickly. Major abuses rapidly disap- 
peared, or were curtailed. The improve- 
ment was especially gratifying in the 
acceptance of sounder terms. 

“In 1925 more than 18% of all retail 
automobile instalment selling conflicted 
with the one year limitation. In 1927 
the percentage had dropped to twelve 
and 1928 will show a still greater less- 
ening. In 1925 almost twenty per cent. 
of automobile instalment sales involved 
a down payment of less than the one- 
third on new cars and 40% on used cars. 
In 1927 this violation of sound business 
had dropped to 5%. You quickly es- 
tablished that automobile financing 
formed a satisfactory activity for the 
banks. You proved that used cars could 
be safely financed on credit. It was 
shown that the loss of the financing 
company and of the dealer could be 
brought to a low percentage, providing 
there was proper investigation of the 
credit risk and insistance on sound 
terms. 

“Many of your eight hundred and 
fifty established automobile finance com- 
panies are now successfully branching 
out into other lines. Your advance has, 
in large measure, kept pace with that 
of the automobile industry. You have 
made it possible for both the manufac- 
turer and the merchant to curtail invest- 
ments in inventory and receivables.” 





VIEWS ON AUTO CONTROL 
Opinion Expressed That Some E. U. A. 
Companies May Balk at Idea Of 
Joining Auto Conferences 
There is some feeling among fire in- 
surance company men that the Eastern 
Underwriters’ Association will be in no 
hurry to take up the question of juris- 
diction over automobile insurance com- 
missions and practices due to the opposi- 
tion that is expected from several E. U. 
A. companies not members of the East- 
ern Automobile Underwriters Confer- 
ence. While one obstacle in the way of 
E. U. A. action is considered removed 
through the passing of control of the 
National Liberty companies to the Home 
group, nevertheless there are several 
other E. U. A. companies that have 
never wholly favored the idea of join- 

ing the automobile conferences. 

A greater proportion of all the fire 
companies operating in the East belong 
to the Eastern Underwriters’ Associa- 
tion than to the Eastern Conference. 
This leaves the automobile field open 
to greater competition than exists in the 
fire field and those E. U. A. companies 
enjoying what they consider certain ad- 
vantages in automobile underwriting 
through freedom of action in naming 
rates and commissions do not appear 
ready to surrender these privileges if 
they can help it. The definite stand 
taken by the Western Insurance Bureau 
in repudiating rumors to the effect that 
there might be one company organiza- 
tion formed in the West to replace the 
two now functioning lends strength to 
the opinion that the invitation recently 
tendered by the Eastern Conference to 
the E. U. A. will not be accepted imme- 
diately. Nevertheless, just as the E. U. 
A. itself has among its members many 
companies that heretofore had been non- 
organization, so may some of the non- 
board automobile writing companies 
change their mind and come in. 











November 23, 128 


























Recent Fire Insurance Decisions 





Non-Expert Opinion 

An insurance company, after paying a 
fire claim and taking a subrogation re- 
ceipt, sued a railroad company to recover 
the sum paid, which was for cotton de- 
stroyed by fire while stored on a cotton 
platform on the railroad’s right of way. 
In the action the insured was allowed to 
testify that he had stated, before sign- 
ing the subrogation receipt, that in his 
opinion the railroad company was not 
responsible for the fire. 

The North Carolina Supreme Court 
holds (Royal Ins. Co. v. Atlantic Coast 
Line R. Co., 195 N. C. 693, 143 S. E. 516) 
that this testimony was erroneously ad- 
mitted. A declaration by the insured of 
a relevant fact would have been admis- 
sible as a declaration against interest by 
the assignor to the insurance company 
had the declarant had a competent 
knowledge of the fact declared; but here 
the witness expressly testified that he 
had no knowledge of the condition of 
the premises or the origin of the fire 
and was not present when it. started. 
His non-expert opinion as to the cause 
of the fire, which was the identical ques- 
tion for determination by the jury, was 
therefore inadmissible. 

Rights of Subrogation 

An insurance company paid a loss un- 
der a fire policy covering a house de- 
stroyed by fire caused by sparks from a 
locomotive. The policy contained a va- 
cancy clause, and although, concededly, 
the house was unoccupied the specified 
10 days before the fire, so that the com- 
pany had the right to avoid the policy, 
it paid the claim and took a written as- 
signment. 

In an action by the insurance com- 
pany against the railroad company whose 
engine caused the fire, the defendant 
contended that in paying the claim the 
insurance company was a mere volunteer, 
not entitled to subrogation and assign- 
ment, or to recover from the railroad. 
The Springfield (Mo.) Court of Appeals 
held (lowa State Ins. Co. v. Missouri 
Southern R. Co., 9 S. W. (2d) 255) that 
the insurance company was in no sense 
a volunteer. 

“It had an interest in getting settled 
the claim of the insured arising from the 
fire loss. It may have preferred to com- 
promise the claim rather than suffer a 
law suit and depend on the theory that 
the policy of the insured was -*ndered 
void by non-occupancy. Plaintiff was 
under no obligation to defendant, and 


should not be compelled to resist a claim 
in order to save defendant harmless. 
There was no priority of contract be- 
tween them, and defendant should have 
no concern as to the policy of insurance 
being voided, further than to be protect- 
ed in any amount it should have to pay 
plaintiff. 

“In this the defendant is fully protect- 
ed by the written assignment. More- 
over, if the defendant were liable in the 
first instance for the fire damage, it 
should not be relieved of liability on ac- 
count of the conduct of plaintiff in pay- 
ing the claim. When plaintiff paid the 
fire claim, it became subrogated to the 
rights of the insured against defendant, 
and had recourse against defendant 
either by subrogation or under the writ- 
ten assignment, it makes no difference 


which.” 





Mortgagee Unable To Recover 
In an action on a fire insurance poli- 
cy at the instance of a mortgagee of 


the property, the Oklahoma Supreme 
Court, Phoenix Ins, Co. of Hartford v. 
First Nat. Bank of Stillwell, 204 Pac. 


142, applied the rules: (1) that an in- 
surance policy covering property in 
which the insured has no insurable in- 
terest either at the time of its issuance 
or at the time of the fire is void, and 
(2) that a mortgagee cannot recover on 
such a policy by reason of a mortgage 
payable clause in favor of the mort- 
gagee, since the mortgagee can have no 
greater rights as against the insurance 
company than the mortgagor had. 

In this case it appeared that more 
than two years before the policy was is- 
sued and some months prior to the ex- 
ecution of the mortgage to the plaintiff 
the insured had conveyed the property 
to his wife. At the suit of the plain- 
tiff, who was a creditor of insured, this 
conveyance was decreed to be void as 
to the insured’s creditors. The Okla- 
homa court holds that, since the con- 
veyance was void as to creditors, it was 
void from the time of its execution; but, 
under the rule that a transfer of prop- 
erty in fraud of creditors, while void 
as to the latter, is binding as between 
the parties and their privies, the insured 
did not, after the conveyance, retain 
an insurable interest in the property; 
and the decree cancelling the conveyance 
did not reinvest title in the grantor so 
as to give him an insurable interest. 
The mortgagee could not, therefore, re- 
cover on the policy. 








FIREMEN AND COP COVERAGE 
Motor a Mood on That 
Newark Provide Insurance for 
Certain City Servants: 
William J. Morgan, president of the 
Morgan Motor Car Co., in sending a 
check to a testimonial fund for the fam- 
ilies of two policemen who were acci- 
dentally killed last week in Newark, sug- 
gests that a state law be enacted in 
New Jersey requiring that the city of 
Newark be compelled to provide insur- 
ance against accident and death for all 
of its policemen and firemen. The let- 

ter said in part: 

“Our obligation to our policemen and 
firemen does not cease with paying them 
the very moderate wages for performing 
work few would care to do, and it 
seems to me that Newark should see 
that the lives and limbs of our city 
defenders should be insured for an 
amount that would take care of their 
dependents. A state law should be en- 
acted that would provide for such emer- 
gencies.” 





The Paramount Agency, Inc., New 
York City, lias been chartered at Albany 
with $20,000 capital to engage in the 
general insurance business. 


STATE INSURANCE THREAT 

Steps taken during the week 
which may put the State of Kentucky 
in the next campaign for the election 
of the legislature to enter the insurance 
business, at least to insure its own build- 
ings. The State Sinking Fund Com- 
mission has decided to cancel $2,700,000 
worth of insurance carried on all of its 
buildings in Frankfort, moth fire and 
tornado, and in the meantime will ad- 
vertise for bids on the new insurance. 
If the bids are not satisfactory, it is 
more than probable that the state will 
enter the next campaign to get men 
nominated for the legislature, irrespec- 
tive of party, those who will support a 
plan of state insurance similar to that 
offered during the last session of the 
legislature. 


were 





CONNECTICUT ASS’N. ELECTS 

Dennis B. Mallette of Torrington, 
Conn., was last week elected president 
of the Connecticut Association of In- 
surance Agents at the annual meeting 
at New Haven. Frank Brodie of 
Waterbury was chosen vice-president 
and Mrs. Frank Rice of New Haven 
was again re-elected secretary-treasurer. 


WESTCHESTER MERGER 


Company Will Absorb the Delaware 
Through Exchange of Stock; West- 
chester Capital $2,000,000 

Directors of the Westchester have 
called a meeting of stockholders for De- 
cember 15 to vote on the recommenda- 
tion of retiring the running mate, the 
Delaware Insurance Co., which was or- 
ganized in 1924 with $500,000 capital to 
take over the Delaware Underwriters. At 
the same time a plan to increase the cap- 
ital of the Westchester from $1,500,000 to 
2,000,000. The shares of the Westches- 
ter and the Delaware will be exchanged 
for shares of the merged company on 
the. following basis: Each share of stock 
of the Westchester of a par value of $10 
to be exchanged for one share and 145 
thousandths of a share of $10 par value 
of the stock of the merged company, and 
each share of stock of the Delaware will 
be exchanged for 565 thousandths of a 
share of the stock of the merged com- 
pany. 

This merger will increase the size of 
the Westchester. The Delaware agents 
will be replaced by the Delaware Under- 
writers wherever possible. The West- 
chester is more than ninety years old, 
and it is believed its development. will 
be enhanced more by this move than by 
continuing two separate companies. 





GENERAL BROKERS’ NOMINEES 
The General Brokers’ 
the Metropolitan District, Inc., has 
made the following nominations to be 
voted upon at the annual meeting in 
December: president, Arthur Arnow; 
vice-presidents, George W. Cornell, Har- 
ry broadman, George F. Kuhirt, Ber- 
nard E. Frank and Julius Margolias; 
secretary, Joseph Wank; treasurer, Miss 
Phoebe Kk. Marks; executive commmaittee 
(six members to be elected), William J. 
McLaren, F. Nicoll Schwartz, Charles A. 


Association of 


Rodgers, Paul Simon, A. Prusof, Louis 
Keepnews and Godfrey P. Moore. 


BERLIN HAS FUME CHART 

At fires in Berlin at industrial plants 
where chemicals are used all officers of 
the fire brigade are equipped with a 
chart showing how to combat such fires, 
what protection the men will need, and 
what remedies should be given for 
chemical burns or fumes. 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


Charles W. Higley, President 
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Howie, Jarvis & Wright, Inc, 
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Metropolitan District 
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Royal Exchange Assurance 
THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 


(New Hampshire Corporation) 


CAR & GENERAL INS. CORP., Ltd. 
The First Company Organized to Insure Automobiles 
95 Maiden Lane, New York 
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New Form Exports 
Credit Insurance 


INTRODUCED IN GREAT BRITAIN 


Gives Government Guarantee to Banks 
As Additional Feature Over 


Existing Contracts 





Henceforth British exporters will be 
able to take advantage of a new form 
of contract which has been drawn up by 
the Exports Credits Guarantee Depart- 
ment of the British Board of Trade and 
has been accepted by the banks as a 
primary security for advances. 

The new scheme is known as Contract 
B, and, by giving the Government's 
guarantce, unconditionally, to an export- 
er’s bank, it enables the exporter to 
finance sales oversea without difficulty 
at a small extra cost. There will thus 
be in future two forms of contract avail- 
able to exporters—Contract A, or the 
scheme of floating contract, which was 
put into operation last year, and the 
new Contract B. 

The result of fifteen months’ workin 
of the floating contract scheme has been 
very satisfactory, the export business in- 
sured under it having amounted to near- 
ly $24,000,000. The scheme is in the na- 
ture of an insurance policy which pro- 
vides exporters with insurance against 
the risk of bad debts contracted while 
trading abroad. Exporters, under the 
floating contract, can obtain cover on 
cach of the markets with which they 
do business on the basis of bills of ex- 
change. 

The Department agrees to guarantee 
bills drawn by an exporter on a list of 
customers in a particular market, up to 
limits which are indicated in the sched- 
ule to the contract, and within a total 
amount of bills for the whole. The con- 
tract normally covers shipments over not 
more than six months forward. This, it 
is claimed, enables an explorer to ex- 
amine offers of business from a foreign 
buyer, knowing in advance that he will 
be covered on that name up to certain 
limits. 

Government Guarantee Given 

There have been long consultations 
with the representatives of the leading 
banks—including the “Big Five,” and 
also the important oversea banks—and. 
as a result, Contract B has been framed 
and has been accepted by the banks as 
a perfectly satisfactory form of security. 
In addition, it maintains the insurance 
cover and all the other advantages of 
Contract A. It gives an unconditional 
guarantee to the bank—the guarantee of 
the British Government. The contract 
is self-liquidating in a short period, and 
thus will secure the bank against the 
locking-up of its funds. The contract 
also secures the client of the bank 
against loss and frozen assets. 

The Department’s guarantee covers 
the export of goods to clients whom the 
exporter and the Department believe to 
be reasonably sound, and covers either 
a specific name or a list of names for 
deliveries over a_ forward period 
Through Contract B an exporter can, at 
the beginning of the buying season, 
cover the whole of his deliveries over 
many months ahead, with the certainty 
that, to the extent of the Department's 
guarantee, he is protected against risk 
of loss through bad debts; he is given 
facilities for obtaining advances from his 
bankers at fine rates without recourse 
to himself; and he is assured that those 
advances can be liquidated at their due 
dates. with certainty. 





BANK AGENCY DISSOLVES 
_In the event that the business of the 
insurance department of the Union Trust 


& Mortgage Co. of Petersburg, Va., now 


in receivership, is sold, no part of the 
proceeds of the sale shall be used for 
any other purpose until settlement is 
made with the twenty fire and casualty 
companies represented in the agency, ac- 
cording to an order of Judge J. M. Mul- 


len of the corporation court of that city 
entered in proceedings brought by Jos- 
eph Button, commissioner of banking 
and insurance, in behalf of the interested 
companies against the bank and its re- 
ceiver. Papers in the case disclosed 
that the agency was indebted to the 
companies in the sum of $18,575.11. They 
contend that they are entitled to a pref- 
erence, so far as the assets of the in- 
surance department are concerned, be- 
cause this was a business separate and 
distinct from the banking business as 
evidenced by the fact that separate ac- 
counts were kept with the bank. 





HUDSON AUTO AGENTS 
James S. Ifill & Co. have become gen- 
eral agents in Philadelphia for the Hud- 
son of New York for automobile lines. 


BOSTON ADS HONORED 

The series of insurance journal adver- 
tisements which the Boston and Old Col- 
ony companies of Boston have been 
showing this year has been honored 
through recognition by the Commercial 
Art Annual, published in London. The 
1928 Annual devotes an entire page to 
a reproduction of the Boston and Old 
Colony displays. This Annual is recog- 
nized widely as an authority on goed 
advertising. Raymond C. Dreher is head 
of the advertising and publicity depart- 
ment of these two Boston insurance com- 
panies. 





SAUFLEY ON EXPIRATIONS 
Insurance Commissioner S. M. Saufley, 
of Kentucky, under date of November 4, 





addressed a letter to all fire insur 
companies transacting business in | 
tucky, in which he clearly sets forth 

he is not in sympathy with, and ¢ 
to deal harshly with agents who use n 
gage loan and similar information for 
purpose of pirating expirations whic! 
gitimately belong to the agent who 

the business at the time the loan 

made. This has been good news to n 
bers of the Louisville Board of Fire 

derwriters, whose principal objectio:. 
banking, trust and other similar or; 
zations with insurance departments, 


been in the possibility that was ¢\ 


such organizations to use blackjack n 
ods in forcing business into their in 
ance departments, and copying ex; 
tion date. 
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Walter Carter On Personality 





D: puty Manager of Royal Tells Members of Liver- 
pool Insurance Institute That Four Salient 
Characteristics Are Culture, Manners, 
Character and Earnestness of 
Purpose 


v definition of Personality as it is un- 
der. 00d by chief executives in fire insur- 
anc. was the topic covered by Walter 
Car cr, head office deputy manager of the 


Roy!, in his annual address as president * 


of ice Liverpool Institute recently. 

Tradition demands that | should ex- 
hori the younger members to attend 
seduiously both classes and_ lectures. 
Many before me have pointed out, far 
bett.r than I can, that the gains which 
by so doing they will make in their 
knowledge, will add to their usciulness 
in their business, and prumote the ad- 
vancement of their own seti interest. I 
will not repeat that advice to you. I 
will merely recall to your minds that 
fine admonition of Bacon’s—‘‘! hold every 
man a debtor to his profession, trom the 
which as men of course do seek to re- 
ceive countenance and profit, so ought 
they of duty to endeavor themselves by 
way of amends to be a help and orna- 
ment thereunto.” 

Were I to urge upon you the claims of 
the classes and lectures | have a feeling 
that, though your politeness might pre- 
vent you from telling me about it, you 
would mentally arrange yourselves into 
three groups: 

First, those who thought my appeal 
unnecessary. They would say that my 
remarks should be self-evident to any 
intelligent mind and, after all, my plati- 
tudes had been put much better and 
more convincingly many times before. 

Second, those who would say that far 
too much ado is made in these days about 
classes and lectures. We managed well 
enough without them in the old days and 
we were not without our men of dis- 
tinction then. After all a little common 
sense is more imporant in the conduct 
of an insurance business than mere book 
learning. 

The third class would be those who 
were inclined to be resentful at the reit- 
eration of an appeal they had heard so 
many times before and their resentment 
might not be entirely free from a little 
prick of conscience that they had for 
so long turned a deaf ear when the path 
of virtue was pointed out to them. 

Make Your Own Class Distinction 

lf 1 had elaborated my thesis as I 
might have done, and had met with the 
mental reactions 1 expected, I could only 
have said to the majority of you: 
“Choose for yourselves whether you be- 
long to the first or the third class.” As 
lor the minority in the second class, | 
might have reminded them that. those 
men of distinction of old stood out the 
moi from their surroundings by their 
learsing. Moreover, learning never de- 
prii-d a man of common sense. So let 
us ay that we have reached the com- 
mc ground that the classes and lectures 
arc valuable, that the Institute is doing 
£0 work, and that those who neglect 
the benefits they have at hand are un- 
for: nate. 

' want you to go a little further with 
mc and my remarks are intended for the 
ger students, the wiser of whom see 
ns and dream dreams of happenings 
ie field of their opportunities. The 
PO--cssion of learning 1 is but a beginning. 
< acquired in the childhood of our 
bu ness life. True, it is the essential 


fo. dation, but what kind of a structure 
ne is to be built upon it, if success is 
to deserved? Learning alone is use- 


it becomes useful only when it is 
ved to the daily treatment of prac- 
business situations. 

few weeks ago I brought a young 


friend of mine, still in the middle of his 


university career, before the notice of 


one of the older and distinguished mem- 
bers of our Institute in the hope that he 
might benefit from words of wisdom— 
the fruit of ripe experience. This was 
the advice given: “Remember that there 
is nothing which you cannot do given 
two things. First that you want it badly 
enough, and second that you never let 
your mind stray from its pursuit.” 

Lord Chesterfield in his letters to his 
son says a similar thing. “I am very 
sure that any man of common under- 
standing may, by proper culture, care, 
attention and labor, make himself what- 
ever he pleases, except a good poet.” 

Those letters, though written nearlv 
two hundred years ago, contain manv 
admonitions of value even in these post- 
war days, and I shall remind you of 
some of them later. _ 

The underlying thought of both ob- 
servations is the same. First choose 
your career—something which makes 4 
life appeal, not the inconstant pursvit 
of the moment, to be jettisoned later for 
a newer one—something which in Ba- 
con’s words is your deliberate choice 25 
likely to yield you “countenance and 
profit.” And, having chosen, pursue it 
constantly with undeflected courage and 
undeviating aim. 

Now, as we look around us at those 
we know who seem to us to have 
achieved the success which it is our am- 
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dowed with that clusive attribute which and just adherence to principle will in 


we have come to call “personality.” 

What do we mean by _ personality? 
There are, as Bernard Shaw might say, 
“personalities pleasant and unpleasant.” 
But the real success made by the man 
who is not aided by the external influ- 
ences of wealth or power is made by him 
who possesses a pleasant personality. 
You ask how may one develop it, and 
my answer is that it is merely character 
shining through the acts of everybody's 
life. It is the man of earnest, honest 
purpose displaying the manners of kind- 
liness and consideration, animated by a 
stern adherence to uprightness in his 
dealings and bringing all of these in his 
daily work to the exercise of judgment 
based upon his sound learning that will 
possess the personality which should 
bring to him success. 

My ideal of a successful personality 
is a man endowed with four salient char- 
acteristics—character, culture, manners, 
and earnestness of purpose. That char- 
acter is essential is surely now a truis™. 
There is nothing which will so surely 
destroy reputation as the misuse of abil- 
ity to steal a slim and unexpected ad- 
vantage. To quote again from our au- 
thor: “In business be as able as you 
can, but do not be cunning; cunning is 
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the long run serve better than tricky op- 
portunism. 
Culture and Manners 

Then I come to my next essentials, cul- 
ture and manners, and you may wonder 
why I include them. Our business is es- 
sentially one with a wide breadth of con- 
tact. Our circle is not limited and lo- 
calized, the whole commercial world from 
China to Peru is our orbit. Deficiencics 
which the familiarity of personal con- 
tact might make relatively unimportant 
assume importance when that contaci 
becomes wide flung and largely imper- 
sonal. So let your reading be wide, your 
interest in people, places, and things be 
multiplied, for a well-infermed mind will 
help you to play a worthier part in your 
business relations. Do not neglect the 
masterpieces of literature, for familiarity 
with them will help you to form a clear 
and simple style of expression which will 
reinforce its wisdom. 

And so with manners. Brusqueness 
and incivility never served any really 
useful purpose. The successful man is 
the one who can say “No” with a grace 
and a conviction which takes the disap- 
pointment out of refusal. Whether in 
your personal or impersonal contacts, re- 
member that business should be gov- 
erned by principle and not by prejudice. 
The loves and hates of daily life hove 
no place in business. The business plane 
is one of logic, reason and measured de- 
cision, 

You will find yourself faced sometimes 
with demands which are unreasonable, 
governcd by self interest, even expressed 
with passion, denunciation, recrimination. 
Beware of the unregenerate spirit of 
youth and be deliberate in your answer. 
To retaliate merely adds to heat, which 
is itself unnecessary. The courteous, 
reasoned answer will carry conviction to 
all but those whose eyes are wilfully 
blinded or are themselves the prey of 
anger. 

And so I come to the last of my es- 
sentials—earnestness of purpose. Lord 
Chesterfield writes: “Laziness, inatten- 
tion and indifference are only pardon- 
able in old men, who, in the decline of 
life, when health and spirits fail, have 
a claim to that kind of tranquility. <A 
young man should be ambitious to shine 
and excel, alert, active, and inde fatigz ible 
in the means of doing it.” There is noth- 


ing truer than that success does not 
come from merely desiring it. 
Now I have come to the end, and I 


want to add just one word more. These 
are days when the difficulties of life have 
been helped by aids and supports exter- 
nal to ourselves. Some call them the 
advent of Socialism. I do not propose to 
venture on a discussion of that subject, 
for much has been said and written upen 
it. Many things have been urged, many 
have been done both by State and em- 
ployer, and many of them are good 
There is one paramount need. That we 
should guard against their becoming a 
sap to vitality, an impairment of sturdv 
independence, a cause of relaxation of 
that ambition for personal success which 
is the source of progress. 

I have tried tonight to bring home to 
your minds the recognition that all the 
Institute can do for you is to provide 
the means for your own laying of the 
foundation of success. There is no mag- 


ic in the letters—A.C.LI. and F.C.LI. 
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Slow Pay Customers 
A Poor Investment 


ADVICE UPON COLLECTIONS 





National Union Fire Special Says Local 
Board Action Will Go Far To Solve 
This Problem 





Determination on the part of individual 
local agents or the united action of a 
strong local board will take the collec- 
tion question out of the bag of unsolved 
problems in the opinion of Special Agent 
R. L. Clements, of the National Union 
Fire, of Pittsburgh. Writing in the com- 
pany publication, “News Items,” Mr. 
Clements cites the action of a local board 
in a southern city of 30,000 population 
eliminating premium collection troubles 
by passing a rule, and obeying it, to the 
effect that all fire policies unpaid by the 
twenticth of the month following date 
of issue would be cancelled. 

Generally slow collections are due to 
concessions by agents to their assureds 
who fear some other agent will get the 
business if premium payments are 
pressed frequently. In the end the false 
economy and poor business wisdom of 
such procedure becomes self-evident, says 
Mr. Clements, who urges every agent to 
limit his overdue accounts. 

“The much discussed question of col- 
lections is at present being given serious 
thought by many agents,” says Mr. Clem- 
ents, “due perhaps to that fact that 
business is quiet and competition keen. 
This is especially true in small towns and 
villages where the agent is personally ac- 
quainted with the assured and hesitates 
to press collection of his account for 
fear of losing not only the business of 
the assured but also his friendship. 

Personal Delivery of Each Policy 

“Extension of long credits on fire in- 
surance premiums originated years ago 
when the business was young and not on 
as sound a basis as today. The compa- 
nies have learned from experience that 
prompt collection of accounts is a neces- 
sity, yet a great many agents continue 
the old system of long credits. This at 
times places the agent in financial dif- 
ficulties and forces him to borrow in 
order to meet the demand of his com- 
pany. The time has arrived when steps 
must be taken toward remedying this 
situation by co-operation or personally 
directed efforts. The profits of the agent 
are not large and in order to realize 
full benefits he should promptly collect 
his accounts. To do this he must im- 
press upon his customers that prompt 
payment of the premium is expected. I 
believe that this can be best accomplished 
by personally delivering the policy and 
making arrangements for the payment of 
the premium. The assured expects prompt 
adjustment and payment of his loss, and 
there is no reason why he should not 
pay his premium just as promptly. 

“Some agents are always behind with 
collections, whereas others seem never to 
be troubled with this problem. Not long 
ago it became necessary for me to look 
over the ledger of an agent located in a 
small town. I found his accounts in much 
worse condition that I had expected. 
Some premiums were twelve months past 
due and renewals had been sent out. The 
agent stood with his back against the 
wall about to lose his agency. A plan 
was adopted whereby the agent was to 
explain the state of his affairs to his 
customers, asking for their assistance in 
saving his agency. Sufficient money was 
collected to satisfy immediate demands 
of the companies interested and an ar- 


























rangement made for prompt collection 
of future premiums. This agent learned 
his lesson and today has one of the best 
agencies in the town, but when delivering 
a policy he does not forget to suggest 
to the assured that prompt payment of 
the premium will be appreciated. 

“Much can be done by co-operation 
among local agents. A good illustration 
of this is a southern town with a popu- 
lation of more than 30,000 where an ar- 
rangement has been in effect for more 
than twelve years whereby any policy 
not paid for by the twentieth of the 
month following date of issue is can- 
celled. This rule is adhered to regard- 
less of whom the assured might be. 
Agents in this city have no collection 
problem. 

“A few agencies have capital large 
enough to extend longer term credit; but 
as a rule you will find that these agents 
are the best collectors after all, for they 
know that a slow-pay customer is a verv 
poor investment.” 


Advice of New York State Agent 


T. L. Rogers, president of Rogers & 
Ashe, Inc., local agents at Little Falls, 
N. Y., gives this as his personal advice 
on collections, based upon the experience 
of his own office: 

“My idea is, and always has been, that 
this problem to a large extent is up to 
the individual agent, but if there is any- 
thing that will help the other fellow, 
why I want to try it. The agent that 
has the courage to insist on his accounts 
being paid, is no doubt better off in 
the long run, whether the other agents 
do it or not.” 


K. K. K. SUIT IN COURT 





Fire Company Defendant in Attempt of 
Bank to Get Loss Paid on Home 
of Dragon Stephenson 

What promises to be an interesting 
insurance suit in Indiana has been 
scheduled for December 19 in the Fed- 
eral Court in Indianapolis. A faded gray 
and white house where once D. C. Ste- 
phenson, former dragon of the Ku Klux 
Klan, dreamed his roseate visions of 
power, is the cause of the suit. And 
Stephenson, serving a life sentence for 
murder in the state prison, is a defend- 
ant to the suit, but will not be present. 
Named with him as co-defendants, are 
the Great American of New York, and 
his attorney. 

For three vears the fight of the Ma- 
rion County State Bank, which was the 
Klan bank in the height of its power, 
has been trying to collect $6,000 insur- 
ance. The bank held a $15,000 mortgage 
on the house. An insurance policy for 
$25,000 was transferred to Stephenson at 
the time he made the purchase. The 
building was damaged by fire in 1925 
while the owner was on trial for his life. 
Witnesses told deputy state fire mar- 
shals that men were seen running in and 
out of the house and there was a great 
commotion prior to the fire. 

Stephenson made no claim for repairs, 
being too busy with his trial, and the 
bank repaired the house and presented 
its claim to the insurance company. The 
claim was not paid because Stephenson 
had assigned the title to his attorney 
without notifying the company. 


When Fireproof 
Is Not Fireprcof 
By Chas. C. Dominge, Underwr. er 


The public’s theory that steel and +on 
is fireproof; in other words non-c m- 
bustible and a safe structural mat: “ial, 
provided it is protected against ex:an- 
sion by suitable heat insulating cc -er- 
ings of cement or terra-cotta, is -en- 
erally correct, but not always. Steel and 
iron are not non-combustible under cer- 
tain conditions which, however, do not 
arise in every day life. To prove ihis, 
take a flat piece of steel, such as is u: 
for a watch spring and tie at one end 
a piece of cotton waste soaked in 
phur to form a torch and insert the 
other end into a cork. Then light the 
cotton and insert into a bell jar filled 
with oxygen gas. Immediately the flame 
becomes quite brilliant and soon heats 
the steel to the ignition point when it 
proceeds to burn, the combustion being 
rapid and accompanied by sparks, such 
as you have noticed when a blacksmith 
first strikes a piece of steel just re- 
moved from his forge fire. These 
sparks are particles of carbon in the 
steel released by the intense heat flung 
off because of their greater affinity for 
oxygen. An iron nail, if first heated 
“white hot” and suspended in a bell jar 
full of oxygen gas, will burn brightly 
and rapidly, leaving a little heap of ash 
called oxide of iron. These chemistry 
experiments prove that steel and iron 
will burn under certain conditions, but 
the heavy unprotected steel and _ iron 
structural members used in building con- 
struction will not be so affected, even in 
a conflagration. However, if support- 
ing a heavy load, they will buckle and 
twist from the intense heat and weaken 
the superstructure and perhaps cause a 
collapse of the building. It is only by 
protecting all such members with ap- 
proved fireproofing material that will 
withstand a three-hour fire test, with 
temperatures ranging from 1600 to 18H 
degrees, that the supporting features can 
be depended upon to withstand the rav- 
ages of fire. 

Insurance engineers are well aware of 
the consequences wherever unprotected 
steel or iron work is found on. their 
inspections and report to the under- 
writers who materially reduce their lia- 
bility for this faulty construction. The 
fire records repeatedly tell the sad story 
of twisted steel and iron work. In 
every conflagration buildings with un- 
protected members have fared badly. 

The Parker building, New York City 
(1908) and the Equitable building, New 
York City (1912) were striking exam- 
ples. In the tower fire in the Sherry- 
Netherlands Hotel, New York City 
(1927), the steel work buckled and had 
to be replaced. The unprotected iron 
columns in the basement of Butler 
Brothers, New York City (1928) col- 
lapsed, due to the heat of the fire, and 
thereby deprived the columns above of 
their support, causing a severe damage 
to all floors of this eight-story fire-re- 
sistive building. 





CO-OPERATIVE FIRE SOL!» 


Sale of the Co-operative Fire |nsur- 
ance Co. at Rome, N. Y., is annonnced 
by its owner, L. G. VanWagenen o/ that 
city. The new owner, who will als» op- 
erate a general local agency businc:s, 18 
H Bacon of 316 West Em ‘argo 
street, Rome. 
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in vestigators Probe 
Vestris Seaworthiness 


DAMAGING STATEMENTS MADE 





Ma:ine Underwriters Settling Cargo 
Claims, Taking Subrogation If 
Negligence Is Proved 





\iarine underwriters in New York 
ha\. already started to pay cargo claims 
resting from the sinking of the Vestris 
on \ionday, November 12. The question 
of auy liability on the part of the Lam- 
port & Holt line does not enter into the 
maticr of payments to those who insured 
the shipments on board this vessel. The 
underwriters are adjusting losses 
through the medium of loan receipts 
from assureds which give the underwrit- 
ers rights of subrogation in the event it 
should be decided there was negligence 
in connection with the loss. 

Figures on the total insured value of 
the Vestris cargo are purely estimates 
as the marine underwriters are learning 
only gradually the extent of their own 
liability and they are more or less reluc- 
tant to tell their competitors on the 
street the extent of these losses. It is 
believed that this disaster will cost insur- 
ance companies admitted to New York 
between $1,500,000 and $2,000,000. 

The underwriters have retained the 
law firm of Bigham, Englar & Jones to 
protect their interests until the Federal 
investigations have passed upon the 
charges of negligence and unseaworthi- 
ness. With regards to the hull insur- 
ance, placed in London and said to be 
about $700,000, there is little doubt but 
what it will be paid to the Lamport & 
Holt Line, irrespective of the causes of 
the disaster. The courts have decided 
that there is no implied warranty of sea- 
worthiness with respect to hull insurance 
written on time. j 

Winter On Seaworthiness 

William D. Winter, vice-president of 
the Atlantic Mutual, in his well-known 
book cn marine insurance, says that 
“nothing is more difficult than to deter- 
mine that a vessel is unseaworthy in ad- 
vance of its destruction. Underwriters’ 
surveyors may think that one boat 1s 
unscaworthy, while they may decide that 
another is seaworthy. The first vessel 
may make her passage in safety while 
the second may be lost.” 

Mr. Winter makes an important state- 
ment when he says: 

“Often the best evidences of unsea- 
worthiness is the fact that the vessel 
without apparent external cause is lost. 
Seaworthiness is a question of fact 
which in the last analysis can be deter- 
mincd only by a court of law. The 
staidard by which seaworthiness is 


Hence it will require some checking to 
determine exactly where the losses lie. 
The loss is a substantial one but there 
have been larger. There were, for in- 
stance, no consignments of gold aboard. 

“From the viewpoint of an insurance 
man the loss of the Vestris came as a 
surprise comparable to that caused by 
the sinking of the Titanic. In both cases 
the ships were in good condition and 
ably manned. Captain Carey was the 
Commodore of the Lamport & Holt line 
and the Vestris had a first class rating. 
His confidence in the ability of his ship 
to weather the storm may be under- 
stood.” 

Marine underwriters, 
British Government authorities and 
Lamport & Holt steamship officials 
launched investigations into the causes 
of the sinking of the Vestris and rea- 
sons for the delay in sending out calls 
for assistance after it had become known 
early Sunday that the vessel was listing 
badly, taking on water rapidly and in 
grave danger. The Vestris sank Monday 
afternoon. It has been difficult to deter- 
mine why the Vestris should have begun 
to leak so soon after leaving New York 
on Saturday, November 10, because in- 
spections made a few days before she 
sailed had not revealed any conditions 
which might have been interpreted then 
as hazardous. 

Testimony of Vestris Officers 

The possibility that the Vestris was 
in an unseaworthy condition when she 
sailed from New York which has been 
charged by members of the crew, was 
brought to the fore again at the Federal 
inquiry being conducted by United 
States Attorney Tuttle before Commis- 
sioner O’Neill. Chief Officer Frank W. 
Johnson, second in command to Cap- 
tain Carey, and Chief Engineer James 
Adams were witnesses. Adams testified 
that the starboard coaling port may have 
sprung a leak, and Johnson admitted that 
he failed to inspect the coaling ports be- 
fore the ship sailed, although he was re- 
sponsible for seeing that they were 
properly closed and fastened. 

Adams testified that four leaks in the 
side of the ship were discovered Sunday 
morning and two could not be stopped. 
These leaks were in the coal bunker, one 
in a “working door” on the port side and 
the other on the starboard, and could 
not be reached by the crew because the 
bunker was full of coal. He gave his 
opinion that these leaks were the cause 
of the disaster. The worst leak, he ad- 
mitted, “may have been” in the star- 
board coaling port, which the crew have 
held to be chiefly responsible. 

He said the first leak was discovered 
about 9 a. m. Sunday and was in an ash 
ejector on the starboard side. This was 
plugged by noon after letting twenty 


American and 


tons of water into the stoke-hold bilge, 
nearly filling it. The second leak, dis- 
covered at 10 a. m., was in a lavatory 
and was caused by the carrying away of 
a scupper plate on the starboard side. 
This was also plugged by noon after let- 
ting fifteen or twenty tons of water into 
the engine room bilge, which was about 
filled. 

The chief engineer said he became 
aware of the leak in the port working 
door of the coal bunker about 10 a. m.,, 
and that it was leaking so badly the 
coal was “saturated.” His theory was 
that the storm had sprung the packing 
around the door. At 4 p. m. Sunday, he 
added, he realized there must be a more 
serious leak in the starboard side of the 
coal bunker because of the way the ship 
was listing to starboard. If this leak 
did not come from a coaling port, he 
said, it might have come from the loss 
of a scupper plate carried away while 
the ship was straining and pitching 
heavily in the storm. 

Adams also testified there were three 
leaks in the interior of the ship, in the 
bulkhead between the coal bunker and 
the engine room. Tons of water rushed 
through the ieaking coal bunker through 
a stoke hole into the engine room all 
day and night Sunday, but much of it 
was pumped out. 

At 11:30 a. m. Monday the force of 
the water flowing through the coal bat- 
tered two “enormous” holes in the bulk- 
head and let a floor of water and coal 
into the engine room. This was the final 
blow. The boilers were flooded and the 
pumps could no longer be worked. The 
ship, which had already listed between 
twenty and thirty degrees to starboard, 
according to Adams, .kept going over 
further and further until the end. 


Leak in the Ash Hopper 

Marine underwriters read with much 
interest a story published last Saturday 
in the New York “Tribune” from Nor- 
folk, Va. It follows herewith: 

A leak in the ash hopper and a 
smashed port, through which a fourteen- 
inch stream of water poured into the 
hold of the British liner Vestris, caused 
the sinking of the ship, according to a 
sworn statement made today by Joseph 
Boxill, negro member of the fireroom 
crew, before Captain T. J. Hanlon, 
United States Steamboat Inspector. 

The testimony was taken at the Naval 
Hospital, where Boxill and seven other 
survivors of the disaster were landed 
yesterday from the battleship Wyoming, 
which rescued them at sea. 

Boxill’s testimony was corroborated by 
Gerald Burton, negro, first class fire- 
man, and John Morris, negro, also of the 
Vestris fireroom crew. 

Boxill said the steamship ran into bad 
weather at midnight, between Saturday 
and Sunday, about twelve hours after 
she had sailed from New York, and that 
at that time a leak developed in an ash 
hopper. The crew, working hard, 
stopped the leak, he said, about 4 o’clock 
Sunday afternoon. He continued: 

“At that time the water in the bilges 














was about five feet high and washing 
over the plates into the fireroom. The 
ship had listed so much that the pumps 
could with difficulty handle the water, 
and they ‘finally clogged up with coal. 

“At 6 p. m. Sunday,” Boxill said, “a 
leak was noticed around the port in a 
coal door. The carpenter was sent for 
and ordered to‘try to mend the leak. 
While so doing, the shutter was opened 
and the glass in the port broken, turn- 
ing in a stream of water fourteen inches 
in diameter. 

“Confronted with this condition, the 
dining room servants and all the firemen 
off duty were called to bail water. They 
fought the water furiously all night 
During the course of the night they 
found, on Monday morning, several 
trucks in No. 1 hold had shifted, and 
crashed through a bulkhead. The vessel 
was shipping seas and the water was 
running down the alleyways into the en- 
gine room. 

“At 8:30 Monday members of the 
crew were ordered to help the sailors 
throw the cargo overboard, although the 
ship had so listed that her starboard rail 
was right on the water.” 


Found Coal Port Open 


Evans Hampden, a negro fireman 
aboard the Vestris, who was picked up 
by the French tanker Myriam, told of 
seeing an open coal port in the star- 
board side of the liner, through which 
tons of sea water poured. 

“When I came on duty in the stoke 
hole at 4 a. m. Sunday I heard one of 
the coal trimmers shout that the coal 
bunkers were full of water,” he said. 
“He called it to the attention of the 
chief engineer and pretty soon a boat- 
swain’s mate was sent down to find out 
what was causing it. 

“He found that the coal port on the 
starboard side—what we call the half 
door—had been left open about ‘six 
inches. The door should have been 
closed and locked and sealed up tight 
before we left Hoboken Saturday but it 
wasn’t. That’s what caused all the 
trouble. 

“He tried to close the door but he 
couldn’t budge it because the bolts were 
all rusty. Two men with sledgehammers 
tried to close it but they couldn’t do it 
either. Then he just moved some empty’ 
boxes against it which seemed like a lot 
of foolishness to me. 

“The water kept pouring in and pretty 
soon it covered the floor of the boiler 
room. The chief engineer had the pumps 
manned and even helped pump himself 
but the water kept coming faster than 
we could pump it out. By the time I 
went off duty at 8 a. m. Sunday it was 
up to my ankles. 

“When I came back on at 4 that after- 
noon it was much worse and only a lit- 
tle while after that the water put out 
the fire beneath the starboard boiler, 
leaving us only the main and port boil- 
ers. It got so high that every time the 
ship lurched the rush of water knocked 
men down. 

“Finally it got so bad that the chief 




















f engineer had life lines rigged to the 
a chargeable one and may vary with any main and port boilers and firemen were 
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Sullivan Answers Queries 


Based On Resignation Of The 
Travelers From National Bureau 


withdrew 
Casualty 
fraternity 


since the Travelers 


National 


Ever 
from the Bureau of 
& Surety 


has waited for the next move to be made 


Underwriters the 
by that company. Nothing came out of 
the Travelers office since the statement 
resignation but. si- 
Underwriter asked 
vice-president of the 


accompanying the 
lence. The Eastern 
R. J. Sullivan, 
Travelers, if he would not throw 
additional light on the 
number of questions were submitted to 


some 
situation. <A 
him this week and he was asked if he 


would reply to them. Here are the 
queries and his replies: 
Q. Do you think that the use of in- 


stalment payments of automobile pre- 


ae a 


SULLIVAN 


miums will decrease sales resistance and 
increase the number of insured auto- 
mobiles ? 

A. Yes. 

Q. Do you feel that there is any real 
demand for instalment payments (a) by 
producers? 

A. Yes, by 
ducers. 

Q. (b) by motor vehicle owners? 

A. Yes, but the demand will increase 
tremendously when the millions of unin- 
sured motor vehicle owners are aware 
that a plan is available. 


forward-looking — pro- 


Answers a Question About Bureau 

Q. Don’t you think that the use of 
this plan will materially complicate the 
transaction of all automobile insurance 
and thus unduly increase its expense to 
the insured? 

A. Obviously the effort should and 
will be to develop such a plan as will 





permit this question to be answered un- 
reservedly “No.” 

Q. Do you believe that the Travelers’ 
withdrawal from the National Bureau 
will wreck the organization and thus 
cause a chaotic condition in the casualty 
field ? 

A. No; but may we respectfully sub- 
mit that the question is one which 
should be addressed to the National Bu- 
reau. 

Q. What is your attitude to be to- 
wards other rate-making organizations ? 

A. Unchanged at the moment. Our 
future attitude will depend upon future 
developments. 

©. Do you believe in the instalment 
paying principle in lines other than 
automobile, such as burglary, public lia- 
bility and fire insurance? 

A. Have not considered the epplica- 
tion of the instalment payment principle 
to other lines than automobile. 

Rating 

Q. As rumored “on the Strect” will 
the Travelers put through a plen for the 
individual merit rating of automobiles? 
Also is there any bisis for the report 
that you have in mind a plan of de- 
ductible average on general liability lines 
in high-rated zones and a deductible 
average for automobile liability ? 

A. Definite answers to these ques- 
tions cannot be made except to say 
that we are working cn plans designed 
to enable us to afford insnrance pro- 
tection on a basis which will appeal to 
purchasers and producers as equitable 
from the standpoint of ecst and at the 
same time calculated to encourage 

re-ter carefulness and the avoidance of 
accidents. 

A Former Interview Recalled 

In the light of the foregoing it is in- 
teresting to recall that more than a year 
ago when The Eastern Underwriter in- 
terviewed Mr. Sullivan on current 
trends in the automobile field, he was 
prompt in his approval of a plan for 
paying automobile premiums on the in- 
stalment basis: His remarks then were: 

“IT believe in it.” It is not a new idea 
in insurance as many assume, and where 
it has been tried it has worked success- 
fully. Life insurance companies have 
employed the system for many years 
and accident companies likewise. 

“Tam in favor of instalment purchas- 
ing of automobile insurance because it 
will stimulate the buying of insurance 
by that large and important section of 
the automobile owning public which 
today carries no insurance. I am firmly 
of the opinion that instalment purchas- 
ing is here to stay as an integral part 
of our economic fabric. 

“The system may develop some faults 
but those are growing pains rather than 
constitutional diseases. Of course, it 
would not be practical to prolongate the 
payment of a $10 or $15 premium over 
a period of twelve months, but to finance 
the payments of reasonably sized pre- 
miums and to charge a moderate amount 
for interest is just as sound economics 

(Continued on Page 34) 
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Receiver Appointed 
For Newark Casualty 


WAS CAPITALIZED AT _ $100,000 





Organized August, 1927, to Write Plate 
Glass; Never Functioned; W. R. 
White Organizer 





The Newark Casualty, one of the 


many companies organized fast year, 


has gone on the rocks and it was an- 
nounced this week that Paul Wentzler, 
a former employe of the company, had 
been appointed receiver for the com- 
pany. 

The company was capitalized at $100,- 
000 with a surplus of $50,000 and was 
organized by William Rk, White, an in- 
surance man of many years standing in 
Newark. At the outset the selling of 
shares was brisk but a sudden unex- 
plained situation came up that the sell- 
ing of insurance stocks was a difficult 
matter. The result was that the pro- 
motors were unable to raise the neces- 
sary capital and surplus. 

For a time the matter of selling stock 
was dropped with the view that there 
would be a renewed interest in the com- 
pany. There were a number of other 
companies being organized in New Jer- 
sey and it was seen that any further at- 
tempt to sell stock for the Newark Cas- 
ualty was futile and the courts were 
called into the matter and the receiver 
named to protect the few stockholders. 

No Compensation for Officers 

At the time of the organization of the 
company it was announced that the of- 
ficers would work without compensation 
except the secretary and the treasurer. 
The officers of the company were Will- 


iam k. White, president; Carroll D. 
Hipp, accident and _ health — specialist, 
vice-president; Edward H. Bigge, who 


was chief accountant of the Hudson 
Casualty, secretary and treasurer. 

In addition to the officers the board 
of directors was made up of J. Ross 
Hall, state agent for the Dubuque Fire 
& Marine and the National Reserve; 
3enjamin Kornbluth, real estate broker, 
and George J. White, superintendent of 
the John Waldron Corporation. It was 
also stated at the time of organization 


that C. D. Hipp, vice-president of the 
company, would establish a branch of- 
fice in Trenton, and that William R. 


(Continued on Page 34) 


John R. English Joins 
Standard Surety Staff 


NAMED BONDING _ VICE-PRES. 





Resigns as New York Manager of Met- 
ropolitan Casualty to Start New 
Duties December 15 





Jchn R. English is the latest addition 
to the already strong executive staff of 
the new Standard Surety & Casualty 
which is now settled in its permanent 
home offices at 80 John street, New 
York. Mr. English leaves the manager- 
ship of the Metropolitan Casualty’s New 
York office to become vice-president of 
the Standard Surety in charge of the 
underwriting and claims supervision of 
the fidelity and surety lines. He will 
also be associated in the general admin- 
istration of the company’s affairs. The 
appointment is effective on or about De- 
cember 15. 

Due to Mr. English’s prominence as a 
casualty and bonding underwriter and 
the reputation he has built up for him- 
self since he entered the business eight- 
cen years ago, it is believed that his 
well-earned advancement will meet with 
the cordial approval of the insurance 
fraternity. 

A native of Virginia, Mr. English 
studied law at Georgetown University 
and then made his first connection with 
the Washington, D. C., office of the Fi- 
delity & Deposit. In May, 1912, he was 
appointed assistant to the vice-president 
in charge of the Cincinnati branch of- 
fice and a year later was made special 
agent for Ohio, Pennsylvania and West 
Virginia. His next move was to the 
Atlanta office of the Fidelity & Deposit 
where he covered Georgia, North and 
South Carolina, Florida and West Vir- 
ginia, switching back in 1915 to the in- 
dustrial area of Pennsylvania, Ohio and 
West Virginia. 

The world war interrupted his business 
career in 1917 and he left the Washing- 
ton, D. C., office of the company where 
he had been placed to meet the demands 
placed upon the organization as the re- 
sult of war activities, and joined the 
16th Infantry, U. S. Army, going over- 
seas with this outfit in June, 1927, to 
see service on the St. Miehel, Meuse- 
Argonne and Marne fronts. After @ 
year or more with the Army of Occu- 
pation in Germany, Mr. English returned 
to the United States in July, 1919, and 
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Linnell Makes 10% Cut 
In Monk’s Auto Rates 


WILL EFFECT $1,800,000 SAVINGS 








Boston General Agents Start In To 
Fight His Lowering of Their 
Commissions to 10% 





The eagerly awaited rates for compul- 
sory automobile liability business in 
Ma:sachusetts in 1929 have been promul- 
gatcl by Acting Commissioner Arthur 
E. Linnell in accordance with the order 
of the Massachusetts Supreme Court 
which decided recently that the 1928 
ratcs could not stand for 1929. While 
the new rates show appreciable increases 
over the present rate for certain terri- 
torics, particularly in pleasure cars, they 
are estimated to average about 10% less 
than those prepared by former insur- 
ance commissioner Wesley E. Monk, be- 
fore he resigned last September. 

Automobile underwriters were mostly 
interested this week in Linnell’s conclu- 
sions on the 10% reduction from the 
Monk schedule of rates. It was noted 
from his explanatory statement that he 
had reduced the general agents’ com- 
mission from 15% to 10%, his feeling be- 
ing that this commission should not be 
allowed for a selling cost where the 
purchase of insurance is compulsory. 
Protests Come In From General Agents 

It goes without saying that such a re- 
duction is not being met with enthusiasm 
by Boston general agents who have per- 
sistently declared that even under the 
present rate of commission they — 
been unable to make money. Indeed, 
was only a few months ago that nee 
urged the Casualty Acquisition Cost 
Conference to increase their commission 
to 20%. 

Commissioner Linnell has also reduced 
the loss reserve 2% in view of the fact 
that the claim payments made by the 
companies on 1927 business between 
March 31, 1928 (as of which date the 
Monk figures were tabulated), and Sep- 
tember 30, 1928, which figures have just 
been received, showed a saving over the 
companies’ estimates of what those 
claims would cost. These new figures 


have given him the benefit of six 
months’ additional experience upon 
which to base his conclusions. All in 


all, the acting commissioner estimates 
that the rates he has now promulgated 
will result in a saving to Massachusetts 
notor car owners of approximately 
$1,000,000. 

In the face of these conclusions and 
in spite of them, a petition was brought 
in the Boston Supreme Court this week 
by Representative Elmer E. Spear for 
a review of the new schedule of rates 
as promulgated by Commissioner Lin- 
nell. Inasmuch as employment of com- 
petent counsel and experts will be an 
expensive proposition, the leaders in this 
fight have asked that interested car 
owners send in contributions. One for 
$2) has already been received. 

Kepresentative Spear in his petition 
Says that in fixing certain arbitrary ter- 
ritvrial limits for the classification of 
Pronium charges, the commissioner ex- 
cecled his power and authority under 
thi provisions of the law and that it 
Was not the intent of the legislature that 
the Commonwealth or any district 
thereof should be subdivided into terri- 
teres. He also felt that the commis- 
sicver fixed the rates on a basis of com- 
pu'stion which will provide the compa- 
with an income more than adequate 
neet the settlement of claims, plus 
head, operating and other reason- 
abic expenses. 
vear has asked the court to issue a 
‘ee abolishing or modifying the new 


territorial limits and further ordering 
" commissioner to modify the rates so 


hat they will be adequate, just and non- 
discriminatory, 


State Divided Into Five Territories 
“ike former Commissioner Monk, Lin- 
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nell has divided the Bay State into five 
territories instead of the présent three 
zones and, despite vigorous protests 
from many residents, he has retained 
Winthrop in Territory 1, which includes 
Boston, Cambridge, Chelsea, Everett, 
Revere and Sommerville. 

Territory II includes in the new sched- 
ule Arlington, Belmost, Brookline, Ded- 
ham, Malden, Medford, Milton, Newton, 
Quincy, Watertown and Winchester. 

Territories Ill and IV remain the 
same as drawn up by former Commis- 
sioner Monk while the rest of the state 
is embraced by Territory V. 

Old and New Pleasure Car Rates 

Compared 


The table below gives the new rate for 
the five territories for various types of 
pleasure cars: 


——--——. Territory ———-——_ 

I. HE: Ill. IV. v. 

Group W .... 47 31 25 21 14 

Group X_.... 47 31 30 23 21 

Group ¥ .... 62 38 37 35 28 

Electrics ..... 19 19 15 15 11 
Motorcycles— 

Two wheels .. 47 31 25 21 14 
More than Two 

wheels ..... 47 25 2 14 


31 25 1 
By way of contrast the following ta- 
ble gives the old rates on pleasure cars, 
including the extent of the increase in 





rates. These rates are based on the ex- 
isting three territorial divisions: 
—-—— Territory 

I Il. Ill 
Group “W cats ....0. 29 22 16 
Group “X" cars 2... 37 27 20 
Group “¥" cars ..4.. 45 34 25 
PROGRES Meveusiteaceeas 19 15 1l 


Commercial Vehicle Schedules 

Rebates for taxicabs in Metropolitan 
Boston embracing territories I. and II. 
of the new schedules are set at $300 and 
range from this figure downward to $150 
in the country districts. This compares 
with a range from $400 to $200 in the old 
schedule. 

Livery car rates run, under the new 
schedule, from $149 in Boston, down to 
$75 in the country districts, while bus 
rates under the new rate run from $52 
for private passenger club busses in ter- 
ritory V. upward to $432 for passenger 
busses not classified as hotel, school or 
club vehicles and carrying over twenty 
passengers in territory I. There are 
also schedules for public automobiles fig- 
ured on an earning basis and garage and 
livery incidental to garage figures on a 
rate per $100. 

The schedule showing the rates car 
owners are required to pay for operating 
their machines for less than the twelve- 
month period has not yet been worked 
out, it was stated this week at the office 
of the insurance commissioner. It will 
be some time before this schedule can be 
formulated. 


Editorial Comment 

Commenting editorially on the new 
rates the Boston “Evening Transcript” 
said on Monday: 

“The mass of figures compiled for the 
Insurance Department by the automo- 
bile rating bureau established by the 
companies at the request of the com- 
missioner, has emerged from these re- 
cent months of battle as the sole avail- 
able groundwork upon which a rate- 
structure for the compulsory automo- 
bile insurance can now be safely built. 

“One may challenge the figures, and 
one may abuse the figures, but unless 
one can produce a complete set of ex- 


“Transcript’s 


perience-records compiled in some other 
manner, no effective new result can be 
accomplished. With this point in mind, 
let there be a surcease now of all further 
generalized debate about the rates for 
1929. To any person aggrieved by the 
new rates the law provides a remedy. 
He may, within twenty days, petition the 
Supreme Judicial Court for review. 

“Let complainants now betake them- 
selves to court, if they mean business, 
and not stand upon the street corners 
talking aimlessly. Further debate on the 
compulsory insurance in general is of 
course to be expected in next year’s leg- 
islative session. But as for the schedule 
for 1929, critics should either petition the 
Supreme Court or subside.” 





UNION INDEMNITY FLEET GAINS 





Acquisition of a Life Insurance Company 
in the Offing, According to President 
W. Irving Moss 


In an encouraging letter to stockhold- 
ers, W. Irving Moss, president of the 
Union Indemnity fleet, says that the 
premium income of the ‘constituent com- 
panies in the group for the ten months 
of this year has been $13,288,538 as com- 
pared with $8,950,073 for the same pe- 
riod in 1927. He adds that the goal of 
the group this year is placed at a total 
in excess of $15,000,000 in premiums 
which would be nearly $5,000,000 pre- 
mium increase over 1927. 

There is also the acquisition of a life 
insurance company looming up. Presi- 
dent Moss says: “Feeling assured that 
with our extensive agency plant through- 
out the United States we can concur- 
rently develop a profitable life insurance 
business of extensive proportions under 
favorable conditions, we are intending 
to purchase such a company if we can 
do so on satisfactory conditions; if not, 
we shall organize one.” 





GET ROTHSTEIN ESTATE BOND 
Following the appointment last Satur- 
day of three temporary administrators 
of the estate of Arnold Rothstein, 
sroadway gambler and insurance agent 
who was mysteriously murdered a few 
weeks ago, it was directed under Sur- 
rogate O’Brien’s decree that the admin- 
istrators were to qualify by filing a bond 
of $100,000. Schumacher & Grady, 
agents for the Union Indemnity in New 
York, were successful and placed the 
required bond Saturday afternoon. The 
temporary administrators of the estate 
are Abraham E. Rothstein, Samuel 
Brown and Andrew J. Sheridan. 





ASKS FOR TEST OF NEW RATES 


George W. Goode, president, Boston 
Automobile Club, wired an appeal this 
week to the American Automobile As- 
sociation at Washington, requesting that 
it intervene in Massachusetts on behalf 
of the motor car owners to test the in- 
creased automobile liability rates for 
1929, promulgated this week by Acting 
Commissioner Linnell. 





MILLS BACK AT HIS 


L. A. Mills, assistant to F. Robertson 
Jones, secretary-treasurer, Workmen’s 
Compensation Publicity Bureau, is back 
at his desk again after a long seige of 
sickness, 


DESK 


Hansen Optimistic In 
Report To Directors 


INTERNATIONAL GROWING FAST 





Has _ $1,230,000 Gross Writings Since 
Inception in July; Assets Also 


maaeeennd by $900,000 


President Carl M. 
tional Re-insurance 


Interna- 
Corporation of 
Angeles, submitted an optimistic report 
to the directors of the last 
week on the company 
to date. Mr. Hansen pointed out that 
although business started on July 1, 1928, 
it has tar exceeded his expectations in 
that the company has anticipated a 
year’s growth in its first four’ months 
of existence. The gross writings for this 
period were $1,230,000. Gross assets at 
the outset were $3,000,000, made up of 
capital and surplus, whereas the present 
balance sheet shows 
nearly $3,900,000, an 
than 30%. 

It was further reported that after an 
extended trip covering a number of 
middle-western and eastern states, and 
including all of the important insurance 
centers, the president is satisfied that 
the International is welcomed as a 
needed addition to the casualty and 
surety reinsurance facilities in the United 
States. 

President Hansen’s further comments 
were: “The corporation is internation? 
in scope as well as in name. It has es- 
tablished definite connections in the Lon- 
don market as well as in the various im- 
portant insurance centers in the United 
States. It was originally sponsored by 
a group of Eastern insurance executives 
and bankers, joining with a like group 
of Los Angeles financiers and insurance 
executives.” 


Hansen, 


Los 


company 
progress of the 
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Another New Jersey 
Insurance Co. Forming 


26TH SINCE FIRST OF YEAR 





Called N. J. Accident; Capital $100,000; 
Agency Organized to Push New 
Organization 





Another insurance company is being 
organized in New Jersey, the twenty- 
sixth organization of its kind this year. 
The name of the new outfit is the New 
Jersey Accident Insurance Co. It will 
have a capital of $100,000 and surplus 
of a similar amount. Along with the 
new organization is the New Jersey 
General Agency Co., which will act as 
the general agents of the accident com- 
pany. Both organizations will have the 
same directors. 

The accident company will write pre- 
ferred risks on persons and automobiles 
under a “perfection protection policy.” 
The New Jersey General Agency Co., 
in addition to being general agents for 
the accident outfit, is closely affiliated 
with the Manhattan, Hudson County & 
Staten Island Rapid Transit Co., which 
is making plans for the building of a 
subway rapid transit line across the new 
Fort Lee bridge, and also the new Bay- 
onne bridge to some point on the beach 
shores of Staten Island. 

Ten shares of New Jersey General 
Agency Co., at $10 per share, along with 
ten shares of the accident company at 
$2 per share, making a total of $120 
is being offered to the public. 

Some of the Directors 

Among the directors of both compa- 
nies are Leroy J. Ellis, head of the New 
Jersey General Agency Co.; Hugh A. 
Kelly of the Trust Co. of New Jersey; 
James Kelsey, vice-president of the 
Jackson Trust Co. of Jersey City and 
president of the Eagle Printing Ink Co. 
of Jersey City; W. H. Gould, asso- 


ciated with Fred S. James & Co., Ful- 
ton street, New York; Oscar Covello, 
president of the Greenville Heights 
Building & Loan Co. of New Jersey, 
vice-president of the Magnetic Build- 
ing & Loan Co., Jersey City, and direc- 
tor of the Claremont Bank, Jersey City; 
A. C. Windsor, vice-president and di- 
rector of the Liberty Trust Co., New- 
ark; Edson <A. Woodhull, director, 
American Patents Development Co., 
American Shareholders Finance Co. and 
Central Home Trust Co. of Elizabeth, 
N. J.; Lester MacBain, connected with 
the Liability Insurance Co. of New 
York and Dr. D. T. Winter of Jersey 
City. 

The home offices of both companies 
will be located in Jersey City, but a 
branch office has been opened at 1178 
Broadway, New York. The agency 
outfit also writes fire, life, accident, 
plate glass and surety bonds. 





LINCOLN AUTO MUTUAL 





New York Department Has Adjusted 
350 of 4,300 Claims of Company 
Which Is In Liquidation 
The New York Insurance Department 
has filed with the clerk of the County 


- of New York a report on the Lincoln 


Auto Mutual Casualty Corporation which 
is in liquidation. There have been 4,300 
claims presented and the department has 
already adjusted 350 of them. The total 
claims allowed and estimated are $732,- 
815. Of these $184,300 were disallowed; 
$91,562 have been allowed and $456,912 
have been suspended. The total assets 
were $171,237; the total assets on Octo- 
ber 31, 1928, were $158,413. 

On December 1 persons who have any 
objections to make to settlement as fixed 
by the liquidator can file exceptions 
thereto, and there will be a hearing at 


the office of the liquidator on Decem- 
ber 3. 


REDUCTION IN RATES 





Brokers’ Blanket Bonds Take 20% 
Discount on January 1, 1929; Includes 
10% Drop Made in July, 1926 

Member companies of the Surety As- 
sociation of America have reduced the 
rates on brokers’ blanket bonds, effec- 
tive January 1, 1929, to the extent of 
20% from manual rates. This reduction 
will be allowed on the premiums for 
blanket bonds for stock brokers, bond 
and investment houses, finance compa- 
nies, dealers in mortgages, commercial 
paper, note brokers and similar organi- 
zations. 

This 20% discount includes a 10% de- 
crease which was effective in July, 1926 
The experience on blanket bonds of 
stock brokers and private bankers has 
been such that another 10% discount can 
be allowed. On bonds executed prior 
to January 1, 1929, and in force on that 
date, a 10% refund figured pro rata for 
the period from the first of the year to 
the renewal anniversary of the bond will 
be allowed. A pro rata refund of 10% 
is allowed on bonds written prior to 
January 1 because those bonds have al- 
ready received benefit of the 10% dis- 
count allowed in July, 1926. 





INDUSTRIAL ACCIDENT TOLL 


Industrial accidents claimed a toll of 
174 lives during the month of October, 
according to figures made public last 
week by State Industrial Commissioner 
James A. Hamilton. This is twenty 
more than the total reported in Sep- 
tember and eighteen above the monthly 
average of 156 for the year ending June 
30, 1928. Seven of the workers who lost 
their lives during October were women. 

Almost half of the fatal accidents 
were due to falls and vehicles, falls being 
the cause of forty-five and vehicles 
forty deaths. Handling objects with 
twenty fatalities stood in its usual place 
as third in causing fatal injuries. 
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STODDARD IS ARBITRATOR 





National Agency Committee Confic at 
That He Can Effect Early Solution 
Of Situation There 
‘Colonel Francis R. Stoddard of N w 
York was designated arbitrator of (he 
National Agency Committee for Chic: so 
at a meeting of that committee held in 

New York last week. 

It is the belief of the National Ager cy 
Committee that Colonel Stoddard, w th 
the co-operation of the chief executi:es 


of all companies, members of the Fid:l- 
ity and Surety Acquisition Cost Confer- 
ence, can effect an early solution of the 
Chicago situation. 

It is expected that Colonel Stoddard 
will have some preliminary conferences 
with the chief executives of the compa- 
nies and then will proceed to Chicago 
to work out the problem on the spot 
with the co-operation of the local repre- 
sentatives of the companies. 

It will be recalled that Colonel Stod- 
dard has served as arbitrator for the 
New York City Agency Committee and 
his efforts in composing the commission 
situation in New York have been highly 
successful. It is confidentially expected 
that a similar result will be achieved in 
Chicago. 





MEXICAN STATE INSURANCE 

New labor laws of Mexico, if passed, 
will establish a national insurance insti- 
tution to which all industries will be re- 
quired to contribute for a workmen's 
insurance fund. The insurance will apply 
to all kinds of sickness and death. 





DECLARE INITIAL DIVIDEND 

Directors of the Constitution Indem- 
nity have declared a dividend of 25c 
per share, payable January 2, 1929, to 
stockholders of record December 15. 
This is the initial dividend of the com- 
pany. 
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H. & A. Conference 
Meets in N. Y. Dee. 12 


EX ECUTIVE COMMITTEE SESSION 








President Watson Powell Names Stand- 
ing Committees for 1928-29; Impor- 
tant Topics for Discussion 





nv 


ie executive committee of the 
Health & Accident Underwriters Con- 
ference will meet on Wednesday, De- 


cember 12, at the Hotel Astor, New 
York, to discuss the following impor- 
tan’ matters: (1) legislation; (2) educa- 
tional and publicity work to carry out 
the resolution adopted at the last an- 
nua! meeting; (3) date and place of next 
mecting; (4) manual revision. , 

‘this executive committee meeting 
will take the place to some extent of 
the mid-winter meeting of the confer- 
ence which will not be held next year. 

\Vatson Powell, president of the or- 
ganization, has just named his list of 
committee appointments for the 1928-29 
season, including the following: 

Auditing—A. J. Alwin, chairman, Minnesota 
Commercial Men’s Association; M. W. Hobart, 
Ministers Casualty Union; H. Trevvett, 
Conimercial Travelers Mutual Accident Associa- 
tion; R. L. McOuat, Business Men’s Indemnity 
Association. 

Constitution and By-Laws—James F. Ramey, 
chairman, Washington Fidelity National; C. O. 
Pauley, Great Northern Life; C. S. Drake, Em- 
pire Life & Accident. 

Credentials and Reception—R. A. Brown, 
chairman, Inter-State Business Men’s Acc. 
Ass'n; G. L. Behrens, Globe Casualty; Chas. 
Scholer, American Income Insurance Co.; L. 
L. Waters, National Accident Insurance Co. 

Educational and Publicity—R. E. Richman, 
chairman, Associate Member; W. G. Alpaugh, 
Inter-Ocean Casualty; John Hall Woods, Great 
Northern Life. 

Entertainment—T. M. Simmons, chairman, 
Pan-American Life; G. R. Dette, Commonwealth 
Casualty; R. A. Gowdy, United Casualty; L. J. 
Adelman, National Travelers Casualty Ass’n; 
V. M. Ray, Hoosier Casualty; F. P. Proper, 
Employers Reinsurance Corp. 

Grievance—-E. C. Budlong, chairman, Federal 
Life; F. M. Feffer, Abraham Lincoln Life; A. 
D. Johnson, United States Mutual; S. E. Goss, 








Georgia Casualty Company 
Atlanta, Georgia 
HARRY C. MITCHELL, President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 








American Casualty; G. H. Braasch, Great Am- 
erican Casualty. 

Legal--E. St. Clair, chairman, North Amer- 
ican Accident; Earl C. Mills, Iowa State Trav- 
eling Men’s Ass’n; D. E. C. Moore, Pacific Mu- 
tual Life; Chas. Holton, Great Northern Life; 
H. N. Lukins, Washington Fidelity National. 

Legislative—C. O. Pauley, chairman, Great 
Northern Life; Thomas Watters, Jr., Inter-State 
Business Men’s Acc, Ass’n; J. A. Keelan, Time 
Insurance Co.; Dr. J. R. Neal, Abraham Lin- 
ccln Life; W. R. Mengelberg, Lumbermen’s 
Mutual Casualty. 

Manual—R. S. Hills, chairman, Massachusetts 
Bonding; J. W. Horton, Pacific Mutual Life; 
L. N. Ambler, Massachusetts Bonding; F. C. 
Crittenden, Associate Member; C. W. McNeill, 
Massachusetts Accident. 

Membership—H. S. Bean, chairman, Eastern 
Casualty; C. W. Ray, Hoosier Casualty; J. S. 
Irish, Lowa State Traveling Men’s Ass’n; D. C. 
MacEwen, Pacific Mutual Life; J. W. Blunt, 
Monarch Accident; Roger Billings, Fraternal 
Protective; J. W. Blevins, Interstate L. & A. 
Co.; N. L. Criss, Mutual Benefit H. & A. 
Ass’n. 

Program and Press—George Manzelmann, 
chairman, North American Accident; R. M. 
Rowland, National Casualty; W. C. Cartinhour, 
Provident L. & A. Insurance Co.; G. R. Ken- 
dall, Washington Fidelity National; B. B. Pad- 
dock, Central Casualty. 

Resolutions—W. G. Tallman, chairman, Great 
Western; W. Putney, Midwest Life; D. G. 
Trone, Indiana Travelers; J. J. Helby, Federal 
Casualty; E. Robinson, National Masonic 
Provident Ass’n. 

Statistics—F. R. Parks, chairman, Loyal Pro- 
tective; W. H. Otis, Pacific Mutual Life; J. R. 
Leal, Interstate L. & L. Co.; C. A. McCord, 
Illinois Mutual Casualty; H. A. Woodward, Old 
Line Life Insurance Co. 

Special Committee on Public Relations—Dr. 
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definite result. 











Leadership Earned 


Leadership is usually not easily won. Many 
years of specialization in writing personal 
Accident and Health Insurance has had a very 


It is not by chance that agents of the 
Continental Companies lead in personal Acci- 
; dent and Health insurance volume in many 





























DANIEL F. PRINTZ DEAD 

Daniel F. Printz, who was a vice- 
president and a director of the American 
Casualty of Reading, Pa., met a sudden 
death recently while on the Atlantic 
City boardwalk. Aside from his insur- 
ance interests, Mr. Printz was promi- 
nent as a manufacturer in Reading, hav- 
ing been interested in such lines as bi- 
cycle saddles and accessories, the Read- 
ing Stove Works, furniture, shoes and 
kardware. He was also active in civic 
and church affairs. 





NEW AVIATION BROKERS 

Aviation Protection, Inc.. New York 
City, has been chartered at Albany with 
capital of 2,000 shares preferred stock, 
$10 par value; 7,500 shares common stock, 
no par value, and 7,500 shares limited 
preferred stock, no nar value, to deal in 
insurance. A. L. Smithers, 15 Broad 
Street; R. G. Croft, 25 Broad Street; 
William W. Brinckerhoff, 110 William 
Street. New York City, are directors and 
subscribers. 








T. R. Neal, chairman, Abraham Lincoln Life; 
W. T. Grant, Business Men’s Assurance Co ; 
T. H. Shomo, American Casualty Co. 


CAR OWNERS’ HEARING 





Company’s Counsel Maintains That Its 
Reserves Were Kept on Larger Scale 
Than Most Carriers 


At a continued hearing this week in 
Boston before Master William H. Hitch- 
cock, in the case of the Car Owners’ 
Mutual which Arthur E. Linnell, acting 


insurance commissioner, seeks to have 
enjoined from continuing in business, 
John H. Shelburne, counsel for the com- 
pany, maintained that it kept reserves 
for losses on a larger scale than was 
the practice of companies now doing 
business. 

Mr. Sherburne, questioning Leslie M. 
Parker, senior examiner for the insur- 
ance department, elicited the informa- 
tion that for 386 cases in 1927 the com- 
pany set up a reserve of $89,839, which, 
said Mr. Sherburne, equalled $232 per 
case. This, Sherburne claimed, was in 
excess of the reserve set up by other 
companies, 

He then questioned Parker as to the 
rate at which unearned premiums are 
amortized. Parker replied that for the 
last month in which he made the exam- 
ination, the rate was $125,000. Mr. 
Sherburne argued that if this were so, 
the books of the company would be 
in much better condition at the end of 
the year than would be indicated by the 
report under consideration by the court. 

Parker testified that while the ac- 
counting system of the company was 
good, he believed, from the examination 
which he had made, that the company 
was lax in the investigations it made 
into the more serious cases it had on 
its books. 





LICENSED IN SIX STATES 
The Alliance Casualty is now licensed 
in the following six states and the Dis- 
trict of Columbia: Delaware, Maryland, 
New Jersey, New York, Pennsylvania 
and North Carolina. 





| A BOOK ABOUT OURSELVES _[ WRITTEN FOR YOU 


cities and communities. 


plan is responsible. 


Perhaps you are not getting the profit you 
should from the sale of this line. If you write 
the Agency Department, complete details of 
the Continental Plan will be sent to you at once. 


Continental Casualty Company | 
Continental Assurance Company | 


910 South Michigan Avenue ; 


Chicago, Illinois 


The Affiliated Continental Companies write 
practically all forms of Insurance and Surety Bonds 


The character of the 
contracts they offer and a well-devised selling 
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Shale Resigns From 
Commercial Casualty 


WITH COMPANY SIXTEEN YEARS 





Ill Health Cause of Resignation; 
Been Associated with Business 


Since 1909 


Has 





After sixteen years of association with 
the Commercial’ Casualty, J. Horace 
Shale, vice-president and general man- 
ager, resigned from his position last 
week and it was with regret that the 
board of directors accepted his resigna- 
tion which goes into effect the last day 
of the year. The Eastern Underwriter 





J. HORACE SHALE 


carried a rumor of the resignation last 
week. 

Mr. Shale is probably one of the best 
known casualty men in this country, 
having been associated with the business 
for more than nineteen years. 

It was in 1909 that he entered the 
employ of the General Accident, Fire 
and Life Assurance Corporation. He 
held various positions with the com- 
panv and at the time of his resignation 
in 1912 was manager of the claim de- 
partment of the company. He accepted 
a similar position with the Commercial 
Casualty and through hard work was 
made treasurer in 1915. In the same 
year he was elected to the board of 
directors. At the annual meeting of the 
board in 1919, he was promoted to the 
position from which he has just resigned. 

At the home office of the Commercial 
Casualty in Newark, it was stated last 
week that no successor would be ap- 
pointed to Mr. Shale until the annual 
meeting of the board which would be 
held on Wednesday, January 16, 1929. 
W. Van Winkle, vice-president and sec- 
retary, will be acting general manager 
until a successor has been named. 

Mr. Shale has been ill for the past 
four months at his home in Glen Ridge, 
but it was expected that he would re- 
turn to his desk some time this month. 
As his recovery was not as rapid as the 
doctors thought it would be, it was upon 
their advice that Mr. Shale resigned. 





CAPITAL INCREASE VOTED 
The directors of the Manufacturers 
Casualty of Philadelphia, at a meeting 
on Wednesday, voted to increase the 
canital stock of the company from $2.- 
000,000 to $5,000,000. Stockholders will 
be asked to vote on the increase at 


their annual meeting on January 28, 
1928. 





TRAVELERS DANCE IN NEWARK 

The Travelers Insurance Club, com- 
nosed of employes of the Newark office, 
held a dance last evening at the High 
Noon Club. There were about one hun- 
dred guests present. 


Gilbert Eliott & Co. 
Buying Lloyds P. G. 


PRESIDENT WOODS FAVORS STEP 





N. Y. Investment House To Pay $315 a 
Share for Stock; Will Make It 
Multiple Line Carrier 





The increasing interest of investment 
houses in the stock of insurance compa- 
nies was indicated this week when Gil- 
bert Eliott & Co., New York City, made 
known that it was buying control of 
Lloyds Plate Glass Insurance Co., at 
$315 a share, par being $100 a share. 

Stockholders of the company have al- 
ready received a letter, signed by Wil- 
liam T. Woods, its president, and W. W. 
Baltazzi and R. H. Goffe, directors, ad- 
vising them fully of the terms of the 
offer. It was President Woods’ recom- 
mendation that it be accepted and he 
added force to his conviction by saying 
that he had deposited the stock per- 
sonally owned by him. 

In order for the Gilbert Eliott offer to 
be effective it will be necessary for at 
least 51% of the stock to be deposited 
by December 3. This is quite likely as a 
majority of the stock has already been 
informally pledged. 

John F. Barry of Gilbert Eliott & Co., 
said this week that his firm was buying 
Lloyds Plate Glass as an investment and 
that it would be put into the multiple 
line casualty business as its charter now 
permits. All the present officers will be 
retained. 





ZURICH IN GOOD SHAPE 





Examination of Its Affairs By N. Y. 
Insurance Department Shows Ad- 
mitted Assets of $17,088,064 


An examination into the condition and 
affairs of the United States branch of 
the Zurich General Accident & Liabil- 
ity, Ltd., of Zurich, Switzerland, by the 
New York Insurance Department shows 
that company to be in possession of ad- 
mitted assets of $17,088,064 with liabili- 
ties, exclusive of $600,000 U. S. deposit 
capital, of $13,359,399, and a surplus to 
policyholders of $3,728,605. The under- 
writing since the last examination in 
1924 reflects a loss of $1,371,782. 

During the same period investment 
gains amounted to $2,443,584, of which 
$859,881 was due to the increase in se- 
curity values. Remittances from the 
home office during the period amounted 
to $569,103 and income tax refunds by 
the United States Government were $20,- 
930, the net result being an addition to 
surplus of $1,661,835. 

The affairs of the company are effi- 
ciently managed, adequate reserves are 
maintained and policyholders and claim- 
ants receive fair and equitable treat- 
ment. 





TO START SURETYSHIP FORUM 





American Agency Bulletin Plan Wins 
Quick Approval; G. E. Hayes To Be 
In Charge 
The “American Agency Bulletin,” of- 
ficial organ of the National Association 
of Insurance Agents, will, beginning with 
its issue of November 30, start an open 
forum on suretyship questions in charge 
of George E. Hayes, Union Indemnity 
vice-president, who is chairman of the 
executive committee of the Insurance In- 
stitute and chairman of the suretyship 
committee of the Insurance Society of 

New York. 

Last week the “Bulletin” sounded its 
readers on the advisability of such a 
department in its columns and the imme- 
diate response from both agents and ex- 
ecutives proved beyond all doubt that 
the step was a constructive one. 





Claude E. Scattergood, formerly with 
the Fidelity & Casualty, A. M. Best & 
Co., Inc., and the General Casualty & 
Surety of Detroit, is confined to his 
home because of sickness. 


: ’ 
Sullivan’s Answers 
(Continued from Page 30) 
for the automobile underwriting com- 
panies as for the life companies.” 
Merit Rating of Pleasure Cars 
Similarly, he felt that another means 
of making insurance more attractive for 
the uninsured was to apply the principle 


of experience rating to individually 
owned private pleasure cars. Mr. Sulli- 
van predicted when interviewed that 


merit rating for pleasure cars was com- 
ing. He added that meanwhile certain 
practical difficulties had to be overcome, 
principally the obstacle of rates. Then 
he said: 

“Tt will be a difficult, but not an im- 
possible, task to devise a rating system 
to include proper credits for cars which 
have participated in no accidents over 
a stipulated period of «time, and penal- 
ties for those which have had accidents 
resulting in claims. Nevertheless, the 
trend of development in automobile in- 
surance unerringly points to the en- 
dorsement of experience rating in the 
not too distant future. 

“The demand for experience rating 
comes from the better class of assureds 
and from those who will not insure be- 
cause they assert that their premium 
payments go to settle the losses incurred 
by the careless and unqualified driver. 
These preferred car owners contend, 
with merit, that premiums they pay 
should reflect to some degree the haz- 
ards they themselves present to the in- 
surance companies. These car owners 
tell insurance agents that they resent 
holding the bag for thé irresponsible 
driver, but that if their cars are insured 
under an experience rating plan they will 
purchase insurance. Otherwise they pre- 
fer to remain self-insurers, or to insure 
with the stock companies under a quali- 
fied protest.” 





e e 
Receiver Appointed 
(Continued from Page 30) 

White & Co. would act as underwriting 

managers. 

William R. White & Co. conducted a 
large agency in Newark and were New 
Jersey state managers for the Continen- 
tal Life of St. Louis; managers of the 
Dubuque Fire & Marine and the Na- 
tional Reserve; general agents for the 
Sun Indemnity, and agency managers 
for the Allemania, National Fire & Ma- 
rine, Stuyvesant and Merchants. The 
office of the company was to be in the 
same one as W. R. White & Co: at 
17 William street, Newark. 


7 
English’s New Post 
(Continued from Page 30) 
resumed his service with the Fidelity & 
Deposit. 

A month later he entered the general 
agency of Schenck & Schenck of Jersey 
City as a partner, resigning this post 
on January 1, 1928, to become the New 
York branch office manager of the Met- 
ropolitan Casualty from which post he 
now resigns. 








FAREWELL PARTY TO MORRIS 

On the eve of his departure from the 
Ocean Accident last week, Frank G. 
Morris, retiring assistant U. S. manager, 
was given a farewell dinner at the Wal- 
dorf-Astoria Hotel, New York, which 
was attended by all the officers and 
heads of departments. Charles H. Neely, 
United States manager, was the toast- 
master. In appreciation of his long ser- 
vice to the company, Mr. Morris was 
the recipient of a handsome grandfather’s 
clock. He has already taken up his work 


as president of the Standard Surety” & 
Casualty. 





NAT’L. MOTOR ASSURANCE 
Articles have been filed with the In- 
diana secretary of state for the incor- 
poration in the state of the National 
Motor Assurance Association, alreadv .in- 
corporated in Tennessee. Samuel A. 
Grizzle of Indianapolis has been named 

Indiana agent for service of process. 
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Roosevelt Could Stay 


(Continued from Page 1) 
boards of corporations also and feel no 
necessity of severing these connecticns, 

Of the lawyers who have been dist-ict 
attorney in New York, most of them 
at the same time held memberships in 
law firms. Of course, it is pointed out 
by lawyers in discussing this subject, if 
any ethical question arose as to their 
connection and status as prosecuting at- 
torney, the connections would at cuce 
be adjusted to suit the best ethics of 
the profession. Several lawyers have 
been sent as governors-general of the 
Philippines who have at the same time 
maintained their law firm connections, 
As one lawyer pointed out who was a 
partner in the law firm of one of the 
governors-general: “If we had, during 
the time of his incumbency, a suit in- 
volving the sugar or tobacco indusiry, 
it would have necessitated a severance 
on ethical grounds.” 

It is understood in the business, of 
course, that it would not be possible 
for Mr. Beha to become chairman of 
the executive committee or the board 
of the Germanic Fire (which is con- 
trolled by the holding company of the 
International Germanic Trust Co.) while 
he is superintendent of insurance. 

Mr. Beha will get out of the Depart- 
ment at the end of the year, if he re- 
mains until that time. 


e 
Vestris Probe 
(Continued from Page 29) 

tris. The inspection took four days. It 
began November 2, was continued the 
next day, resumed on November 5 and 
completed on November 7. Edward 
Keane, assistant inspector of hulls, in 
the service seventeen years, and F. N. 
Bruning, appointed to the Federal serv- 
ice last month, inspected the hull and 
life saving apparatus. Keans and Bru- 
ning are licensed masters and each has 
had more than five years’ experience in 
command of ocean vessels, it was said 
at the Custom House. 

Frederick L. Dennis, assistant inspec- 
tor of Boiler, who was appointed June 
3, 1893, inspected the boilers of the Ves- 
tris. He reported them in good condi- 
tion. 

Despite this inspection a board of local 
Federal steamship inspectors, it was said 
last week, would hold an inquiry shortly 
at the Custom House. It was said that 
such an inquiry was the usual procedure. 
This, it was said, would also serve to 
check the accuracy of the reports on the 
hull, equipment and boilers. The local 
board has power to subpoena, and al- 
though it has no jurisdiction over the 
officers and crews of foreign vessels, its 
findings can be sent to the Collector 
of the Port or to the Department of Jus- 
tice with recommendations. 

Spent Four Days On Vestris 

Keane said that he and the other in- 
spectors spent four days on the Vestris 
when she was in the Robbins Drydock 
in Brooklyn and at her pier in Hoboken, 
N. J., inspecting her hull, lifeboats, boil- 
ers and every other detail with whose 
condition the Government is concerned 
in its efforts to provide safety at sea. 
Keans said the Vestris had fourteen /ife- 
boats, whereas she was required to have 
only twelve, and these were equipped 
with everything the law required. ‘he 
certificate of inspection shows the \es- 
tris carried eleven wooden lifeboats and 
one motor lifeboat. 

To determine the efficiency of the |ife- 
boats, he said, the inspectors loaded cach 
with men, including members of the 
crew, stevedores and other pier emp! ves 
and lowered the boats to the water just 
as they should be lowered in midoc:an. 

“There was not the slightest difficulty 
in accomplishing this,” he said. 








MADE HARTFORD MANAGE®: 

P. R. Mills, for four years agency sU- 
pervisor in the Newark branch of the 
Aetna Affiliated Companies, has jo'ned 
the Bankers Indemnity as manage’ 0 
its Hartford branch office, handling the 
entire state of Connecticut. 
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ne 
: : seem ae we | HERE are no miracles in the 
% Mi. | 4—__insurance business. Those who would 
: sell insurance at less than it can be 
of sold for by well. established and well 
i managed companies, or indulge in 
. other unsound practices, proceed at 
. the peril of themselves, their agents, 
and their policyholders. Surely 
‘ everyone must recognize that the 
r only casualty insurance that is safe is 
in that which is underwritten by a 
a company of unquestioned perma- 
as nence. 
" Many agents, for more than a 
. quarter of a century, have prospered 
: with this Company. They have built 
a permanent business by providing 
- their clients with insurance protec- 
the tion of unquestionable quality. 
ih Agents who recognize that cut- 
- rate insurance is a delusion and a 
Z snare, and who wish the association 
en of a company that will give them 
i its whole-hearted support, are invited 
vd to write to the Agency Depart- 
ve : i ee = ment for details. 
[he Entrance Londo Building, Chicago, III. 
’ WP Head Office: 55 Fifth Avenue NEW YORK New York Office: 90 Maiden Lane 
oa C. M. BERGER, United States Manager 
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SOLE DISTRIBUTOR 


THE 
EASTERN UNDERWRITER 


COMPANY 


110 FULTON STREET 
NEW YORK 








MOBILE 


COURT 


Deliveries Now Being Made 
of 
The Second Edition of 


The Law Relating 
T 


0 


Automobile 


Insurance 


By 
JOHN SIMPSON 


No insurance company should be without this work. No legal 
department can afford to be without ready access to its pages. 


From the first case down to July 1928. 
Nearly 500 pages. More than 1000 cases. 


PRICE $8.50 
(Delivered) 


ORDER BLANK 





The Eastern Underwriter Co., 
110 Fulton Street, New York City. 


Gentlemen: 


Please send me copy of the new Second Edition of Simpson 


on THE LAW RELATING TO AUTOMOBILE INSURANCE, 
price $8.50. 
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General Reinsurance 
Makes Foreign Tie-up 


ACQUIRES UNITED BRITISH, LTD. 
Boles To Be Its U. S. Manager; Gen- 
eral Re-Alliance Also Organized 
As Holding Company 





The General Reinsurance Corporation 
entered the limelight last week with the 
formation of a holding company known 
as the General Re-Alliance Corporation 
whose purpose will be to carry out an 
arra:zement which had been made in re- 
spect of the purchase of a half interest 
in the stock of the United British In- 
surarice Co., Ltd., of London. This com- 
pany through the Motor Union Insur- 
ance Co., Ltd., of London, is controlled 
by the Royal "Exchange Assurance, and 
the agreement recently made provides 
that the Royal Exchange and the Gen- 
eral Re-Alliance will continue as equal 
partners in the shares of the United 
British which they control between 
them. 

Enters U. S. For Casualty Reinsurance 

The United British will officially enter 
the United States solely for the purpose 
of casualty and surety reinsurance, with 
E. H. Boles, president of the General 
Reinsurance, as United States manager. 
Its office will be in the offices of the 
General Reinsurance at 80 John Street, 
New York. It will take casualty and 
surety reinsurance direct and also as a 
retrocessionaire of the General Reinsur- 
ance, thereby enabling the latter com- 
pany to place a considerable volume of 
its retrocessional business on an admit- 
ted basis. Elsewhere throughout the 
world, the United British, under the di- 
rection of A. W. Wamsley as managing 
director, and with head offices at the 
Royal Exchange, London, will write only 
fire and casualty business. 

In the United States an advisory com- 
mittee to act with the United States 
manager will consist of John Henry 
Hammend of Brown Bros. & Co., New 
York; Gayle T. Forbush, United States 
manager of the Royal Exchange; Good- 
win B. Beach of Goodwin-Beach & Co., 
Hartford, and Benjamin D. Mosser of 
Clark, Dodge & Co., New York. 

New Company Makeup 

The General Re-Alliance Corporation 
will, after present plans are carried out, 
cwn the stock of the General Reinsur- 
ance and also the shares of the United 
British, which are to be acquired. This 
new company will have exactly the same 
board as the General Reinsurance and 
will act simply as a holding company 
for the shares of the General Reinsur- 
ance and the United British, a form of 
organization made necessary because of 
the provisions of the laws of New York 
State in regard to purchase by i insurance 
companies of stocks in other companies. 

The General Reinsurance of course 
will continue to function as such in the 
casualty and surety reinsuranec field the 
same as at present in its relation with 
the primary carriers, and in addition will 
have the United British as an associate 
and running mate. Present plans con- 
template that the United British will en- 


ter New York with surplus, including 
depos “it capital of $1,500,000. 
his partnership, bringing together 


the ‘:eneral Reinsurance and the Royal 
‘xchange Assurance, the second oldest 
chartered company in England, and an 
insurance company of outstanding prom- 
Inence throughout the world, as well as 
One of the strongest financially, is gen- 
ay regarded as a constructive move 

first importance in the casualty and 
saety reinsurance business, and it cre- 
ates an affiliation of a new kind in the 
insurance world which it is expected will 
lead to highly useful results and be of 
mutual benefit to both sides. 


ANNUAL MEETING DECEMBER 6 
The annual meeting of the National 
ouncil on Compensation Insurance will 


be held in New York on Thursday, De- 
cember 6, 





A. & H. POLICY CHANGES 


Life Indemnity Chae to Be Eliminated 
Under Certain Conditions; New 
Clauses Substituted 
A move tending toward more fully 
carrying out the intent of accident in- 
surance as well as decreasing the loss 
ratio on the dismemberment feature will 
shortly be adopted by the member com- 
panies of the Bureau of Personal Acci- 

dent & Health Underwriters. 

The proposed action calls for the 
elimination of the present clause which 
specifies indemnity for life in the event 
that the assured is so injured that he 
cannot work at his own employment and 
substitutes two clauses—the first being 
indemnity for a year in the event the 
assured is injured so that he cannot con- 
tinue at his own employment but can se- 
cure other work and the second calling 
for life indemnity if the assured is so 
injured as to prevent his being able to 
do any work whatsoever. 

At the last meeting of the Bureau, 
most of the companies voted for this 
change. Those that opposed it did so 
solely because they lacked the clerical 
force necessary to put it into operation 
at once. It was generally felt that the 
present clause costs the companies too 
much money in dismemberment claims 
while failing to really carry out the in- 
tent of accident insurance. 

Virtually all of the companies will 
adopt the new clauses by January 1. 
Those that will not do so fully at that 
time, will have the clauses in their poli- 
cies and will make the complete change 
as rapidly as possible. 





EXTENDS DRIVE TO DEC. 15 

The Standard Accident has extended 
its special drive for burglary, plate glass 
and residence liability insurance until 
December 15, owing to the success that 
so many agents of the company have 
had in selling these lines. The cam- 
paign has been called the Golden Oppor- 
tunity Campaign. 


NEW STOCK ISSUE VOTED 





Commonwealth Casualty Issue of 40,000 
Shares Will Raise Capital to $1,500,000; 
Surplus to $1,550,000 

The directors of the Commonwealth 
Casualty of Philadelphia at a meeting 
last week unanimously voted to increase 
the capital stock of the company to 40,- 
000 shares, providing the 110,000 shares 
of present stock having a par value of 
$10 each be increased to 150,000 shares 
of the same par. 

The additional stock is to be issued 
for $25 per share. Of that sum, $10 is 
to be applied to capital while the re- 
maining $15 is to be placed in the sur- 
plus account. In this manner the sum 
of $400,000 will be added to the author- 
ized capital with $000,000 going to sur- 
plus, giving the company, after the new 
stock is fully paid, a capital of $1,500,- 
0OU and a net surplus in excess “of 
$1,550,000. 

The action of the directors is subject 
to approval of the stockholders at a 
meeting to be called on January 22, 
1929. Stockholders of record on Janu- 
ary 31, 1929, will be given the privilege 
of subscribing to four additional shares 
of stock for each eleven shares owned 
by them. Payments for the new stock 
will be due in cash at the rate of $12.50 
per share on February 28, 1929, and the 
remaining $12.50 per share on March 28. 

As a result of the action of the board, 
the company’s stock jumped last week 
3% points on the Philadelphia Stock Ex- 
change, going from 30% to 34. 


TABOOED COVERAGE 

Several hazards against which the 
Medical Protective Co, wished to insure 
its physician policyhclders without ad- 
ditional charge are of the tabooed variety 
and therefore uninsurable and virtually 
all of a list of added coverages are be- 
yond the scope of the Michigan statute, 
according to an opinion of Wilbur M. 
Brucker. attorney general, given to Com- 
missioner Livingston. 
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INSURANCE COMPANY 


OF AMERICA 
JAMES GIBBS, President 


CASUALTY AND SURETY 
REINSURANCE AND 
EXCESS COVERS 


Executive Offices: 
84 William Street, New York City 


Beekman 0890 


. $600,020 
- $1,112,511 

















Armand Sommer Joins 
The General Accident 


HEADS NEW PRODUCTION DEP’T 





Prominent Young Accident and Health 
Man Will Help Agents of Company 
To Increase A. & H. Sales 





Armand Sommer, until recently with 
the Standard Accident at its home office, 
has resigned to join the General Acci- 
dent as superintendent of production in 
the commercial accident and health de- 
partment. Mr. Sommer’s appointment 
means the formation of a new depart- 
ment that will work with the company’s 





ARMAND SOMMER 


agents with the aim in view of helping 
them to increase their accident and 
health business. 

For the past six years Mr. Sommer 
has been connected with the Standard 
Accident in various capacities, including 
payroll auditor, special agent, manager 
of the accident and health department at 
Chicago, and assistant superintendent of 
the accident and health department in 
the home office. When in Chicago he 
was president of the Health & Accident 
Managers’ Club. 

Aside from his underwriting activities 
Mr. Sommer is the author of a recently 
published book on accident and health 
insurance which is meeting with popular 
favor. It devotes considerable attention 
to the underwriting and salesmanship 
features of accident and health. In ad- 
dition he is a member of the Casualty 
Actuarial Society. 

In announcing his appointment, the 
company said: “We sincerely believe 
that Mr. Sommer will be of real help 
and assistance to our agency force as 
he is primarily a salesman and in his 
previous work was very successful in 
developing the accident and health busi- 
ness of his agents. He will in time cover 
our entire territory but in the meantime 
write him your production problems as 
one of our thoughts in creating his po- 
sition was to co-operate with our agents 
in the organization and development of 
a greater commercial accident and health 
business.” 





Frank Walsh, chairman of the Hud- 
son County Safety Council of Jersey 
City, addressed the Hoboken Women’s 
Club recently on the origin of the coun- 
cil which he said had its beginning in 
an effort to reduce accidents in industry. 
From that beginning, several years ago, 
he said, the work has developed until 
now the council’s efforts are carried to 
the prevention of traffic accidents, acci- 
dents in the home, in schools, and wher- 
ever people mingle. He also touched 
upon the care that women should exer- 
cise in the home, the place where more 
accidents happen than any other place. 
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Luncheon To Lafrentz 
On 35th Anniversary 


AMERICAN SURETY CHAIRMAN 





Started As Its Chief Accountant in 1893 
and Worked His Way Up To 
Chief Executive 





Surety officials celebrated 
with considerable eclat last week the 
thirty-fifth anniversary of F. W. La- 
frentz, chairman of the board of the 
company. The affair was held in offi- 
cers’ restaurant atop of the company’s 
building at 100 Broadway, N. Y., and 
was made particularly enjoyable by the 
arrival of a deer from New Brunswick, 
N.S., shot by E, F. Watson, a vice-presi- 
dent of the company, who is now on a 
hunting trip. 

Mr. Lafrentz reached the topmost post 
in the American Surety two years ago 
after being its president for fourteen 
years previously. He started his surety 
career as the chief accountant of the 
American Surety, was promoted to 
comptroller, then vice-president and fi- 
nally was made its head. 

Although little has appeared in print 
about Mr. Lafrentz, he has proved him- 
self to be a keen executive and has 
watched the net premiums of his com- 
pany and its subsidiaries increase dur- 
ing the past sixteen years from $2,500,- 
000 to $9,551,162 at the close of 1927. In 
this time the gross assets of the com- 
pany have also jumped from $8,804,000 
to $21,883,986 and the surplus from $1,- 
206,000 to $5,100,238. 

Mr. Lafrentz was born in Germany 
and educated at the public schools. He 
has been prominent in banking circles 
and is president of the American Audit 
Co. He is a C, P. A. in the state of 
New York, president of the Board of 
Examiners under the New York State 
C. P. A. law and a member of the Am- 
erican Institute of Accountants, which 


American 


C. F. McLAUGHLIN’S NEW POST 
Takes Over Burglary Department in 
N. Y. Branch of Metropolitan 
Casualty; His Career 
A newcomer in the New York branch 
office of the Metropolitan Casualty is 
Charles F. McLaughlin who joined the 
organization last week as  superinten- 
dent of the burglary department. He 
leaves the New York office of the Hart- 
ford Accident where he has been assis- 
tant superintendent of the burglary 

lines. 

Mr. McLaughlin, a graduate of the 
High School of Commerce, began his in- 
surance experience with the’ New Am- 
sterdam Casualty in 1910 and thereafter 
was successively with the Aetna Life & 
Affiliated Companies and the London & 
Lancashire Indemnity, respectively. He 
joined the Hartford Accident at its 
home office in Hartford in 1917 and al- 
most immediately entered the First New 
York Field Artillery, Battery F. With 
that organization he served in the world 
war as a non-commissioned officer, get- 
ting into action at Somme; Meuse-Ar- 
gonne and San Miehel fronts. 

On his return in 1919 he joined the 
New York office of the Hartford Acci- 
dent as counter man, since which time 
he has worked himself up to the posi- 
tion of assistant superintendent, bur- 
glary department. 





INSURES HANDS FOR $100,000 


Jannes F. Anderson, Hollywood mas- 
seur who lists among his clientele many 
of the leading screen actors, has insured 
his hands in the Zurich General Acci- 
dent for $100,000. 








is the successor to the American Asso- 
ag of Public Accountants. Besides 
Mr. Lafrentz’s other activities he still 
finds time to be a member of the firm 
of F. W. Lafrentz & Co., public ac- 
countants. 


HEADS COMPENSATION BUREAU 





H. R. Northrup Gets New Post in As- 
sociated Industries of Missouri; Well 
Fitted For Job 

H. R. Northrup, who has in recent 
months been in the general insurance 
business in St. Louis, placing his busi- 
ness through the Aetna Insurance Com- 
pany, has been appointed director of the 
Workmen’s Compensation Bureau of the 
Associated Industries of Missouri. North- 
rup is considered an ideal man for this 
new and important post. From 1918 to 
1927 he was manager of the Missouri 
branch of the National Bureau of Casu- 
alty & Surety Underwriters and later 
manager of the Missouri Compensation 
Rating Bureau. 

The executive committee of the As- 
sociated Industries of Missouri decided 
to enlarge the scope of activities of its 
Workmen’s Compensation Bureau after 
a very thorough discussion of the many 
intricate problems confronting industry 
under the Missouri Workmen’s Compen- 
sation Act. 





NEW KANSAS CITY BRANCH 


The Maryland Casualty is changing 
from the general agency plan to that of 
branch office in Kansas and western 
Missouri, following the resignation of its 
general agents in those two territories as 
of November 30. 

A new branch office will be opened to 
handle the affairs of the company with 
]. Frank Miller as its manager. Mr. 
Miller has been manager of the Kansis 
City claim division and has been with 
the Maryland Casualty since 1920. The 
office will be located in the Lathrop 
building, Kansas City. 


ADMITTED TO MEMBERSHIP 


The Reliance Casualty and the Na- 
tional Automobile of Los Angeles have 
been admitted to membership in the 
Surety Association of America. 
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LEGAL NOTICE 
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LEGAL NOTICE 
STATE OF NEW YORK 
INSURANCE DEPARTMENT 
ALBANY 

I, James A. Beha, Superintendent of I>sur. 
ance of the State of New York, hereby c::tify 
pursuant to law that the PACIFIC MUTJAL 
LIFE INSURANCE COMPANY of California, 
Los Angeles, California, is duly license: to 
transact business in this state and in its » ate 
ment filed for the year ended December 31, ‘927, 
shcws the following condition: 
Aggregate amount of admitted 

Se OR COTTE EEE TR TT. $133,226,3.5.81 
Aggregate amount of liabilities ’ 

(except capital and surplus) in- 


cluding reinsurance ........... 123,048,4 '5.70 
Amount of actual paid-up capital. 4,000,010.00 
Surplus over all liabilities....... 6,177,9 10.11 
Amount of Income for the year... 6,871,4°8.01 
Amount of disbursements for the 

QUE dcicesc sv bauesa siaweeeecneee 5,284,954.89 





LEGISLATIVE COMMITTEE HEAD 


The appointment of Owen B. Augs- 
purger, president of the Guardian (as- 
ualty and other Buffalo insurance com- 
panies, as chairman of the New York 
State Automobile Association’s legisla- 
tive committee has been announced by 
John H. Wright, president of the latter 
organization. The committee will work 
with the New York state legislature this 
winter in studying the proposals for com- 
pulsory insurance and a gasoline tax in 
New York State, as well as keeping close 
watch on all bills introduced affecting 
the automobile owner. 





CLAIM MAN KILLED 

Christian T. Nelson, 39 years old, 
claim agent for the Employers’ Liability 
Assurance Corporation of Indianapolis 
at the Fort Wayne branch for the last 
two years, was killed instantly when his 
automobile was struck at a_ railroad 
crossing as he was entering Indianapolis 
to attend a conference of officials of his 
company. 
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Agents—have you the Sixth Sense? 


It is frequently said that some Agents possess a “‘sixth sense’’ 
to get and give exactly what is wanted for their clients, to steal 


a march on their competitors, etc. 


Actually there is nothing mysterious about it. 
merely the knowledge that the public recognizes, prefers and 


promptly buys the Bonds and Policies of the 


Maryland Casualty Company 


Baltimore 


Print Shop 


The ‘‘sixth sense’’ is 


The Agents’ Troubles Are Our Own 
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enabling 














